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Sparks |Output Under 100,000 
Second Week in Row; 


Command your wealth, or it will 
command you, says the Old Sage. 
* * * 


Despite an air of confidence, 
some auto makers privately are 
beginning to worry about the 
new-car market. 

* * * 


Massachusetts and Tennessee will 
vote on anti-diversion amendments 
in November. Twenty other states 
already have such laws. 

2 o + 


Movie attendance is slipping, and 
the West Coast is gaining stature 
as a producer of cars. It’s the 
autos that have the glamour now. 

> 


Oil Exports Up 

The Office of International Trade 
of the Department of Commerce 
announces the third-quarier quota 
of all countries for all petroleum 
products is 14,575,000 barrels or 
676,000 more than the second-quar- 


ter quota. ‘ 


Czech Output 


The production of 9,065 passen- 
ger cars during the first five 
months of 1948 has been revealed 
ty Czechoslovakia. This is 102.4 
percent of scheduled plans. In ad- 
dition, 3,535 trucks were turned 
out, or 11.6 percent under schedule. 

s 


- 600 id. a inthe: 
Syntiietic rub production at 
the government-owned plant oper- 
i r bbe "Socp, tae week 
Synthetic Rubber Corp. 
passed the 600-millionth pound 
mark. This production would place 
more than 60,000,000 passenger car 
tires on the road in less than five 
years time. 

The 75-pound slab of rubber was 
shipped to the Akron plant of the 
parent company for processing into 
tires, which will be featured next 

month in the company’s Golden 
Anniversary celebration. 





ROWING agitation against al- 
leged speedups, linked to fac- 
tionalism within the UAW-CIO, 
may interfere with efforts to pro- 
mote greater efficiency in the man- 
ufacturing of cars. 

In addition, it may handicap 
the auto makers if materials ease 
to the point where an upswing in 
auto production is possible, 

Some observers in Detroit believe 
the agitation will increase for want 
of another issue to keep alive the 
struggle for power within the union. 

- 


HE “fight-speedup” campaign is 
tied to the two most radical 
factions in the UAW—the Commu- 
nists and the Trotskyists. Both 


Production 


Automotive News Estimates 
U. & Cars, Trucks 
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For complete production totals 
by makes, see table, page $7. 








Efficieney Hopes Periled 


‘Speedup’ Cries From UAW Linked 
To Internal Factionalism 






































Increased Pace Is Seen 
After Holiday Week 


By Bernie Thomas 
Staff Writer 
PRODUCTION of cars and trucks 
in the U.S. last week slumped 
under the 100,000 mark for the sec- 
ond week in a row, as steel short- 
ages held General Motors divisions 
to four days of work. Closed Fri- 
day, GM plants were scheduled to 
reopen Wednesday (Sept. 8). 
According to Automotive News’ 
estimates, U.S. plants built 73,004 
cars and 22,971 trucks—a total of 
95,975 vehicles—last week. 

An unexpected heat wave and the 
continuing effects of supplier strikes 
had held the previous week’s output 
to 74,487 cars and 25,176 trucks—a 
total of 99,663 units. 

Last week’s slump would have 
been even greater except for a pro- 
gressive increase in Ford passenger- 
car schedules. Chrysler divisions, 
despite a labor tieup at DeSoto, 
were also a sustaining factor. 


LTHOUGH plagued all through 

the month with labor tieups 
and supplier strikes, U.S. — 
were able to build 459,151 veh’ 
345,810 cars and 113,341 trucks—dur- 
ing August. When the month be- 
gan, prospects had been that assem- 
blies would not run much over 
400,000. 

However, it was clear last week 
that had not serious labor tieups 
among suppliers occurred, output 
during August might easily have 
reached a new postwar high. 

The most critical of the disputes 
that hampered August production 
were at Timken-Detroit Axle Co., 


Campbell, Wyant & Cannon Foun- 
(Continued on Page 37, Col. 3) 


groups seek ultimately a workers’ 
revolution in this country, but they 
disagree on whether Stalin’s Russia 
is a model Marxian state. 

The Communists, of course, follow 
the Kremlin line to the letter. Al- 
though they are on the outs with 
every major caucus in the UAW, 
they still control many key locals 
in the vast automotive setup. 

Since the Communists and their 
fellow-travelers were ousted from 
controlling positions in the inter- 
national UAW last November, the 

Trotskyists are said to have 
moved up in political importance. 

Trotskyist forces are reported ex- 
tremely active in the new Commit- 
tee for Democratic and Militant 
Action, formed recently to combat 
the so-called management-minded 
policies of UAW President Walter 
P. Reuther. The committee is head- 
ed by Richard T. Leonard, now 
president of DeSoto Local 227 and 
former international union vice- 
president. 7 

LTHOUGH the Leonard caucus 

has repudiated and been re- 
pudiated by the Communists, it 
went on record last week as op- 
posed to boosts in automotive 
assembly schedules. A statement of 
policies accused Reuther of permit- 
ing General Motors to “speed up” 
production rates. 

A look at any issue of the Com- 
munist Daily Worker will show 
that, while the belabored Reds will 

(Continued on Page 30, Col. 1) 


tive supply situation 
with settlement of the Campbell, 
Wyant and Cannon and the New 
Haven 
Both foundries went back into pro- 
duction Thursday. 





























Key Foundries Reopen; 
IHC Strike Over 


(Mich.) 


International 


while, prepared to resume motor 


truck production Friday following 
agreement on a new contract which 
ended a two-week strike. 

The 
meantime was closed for the 
fourth day Thursday as an after- 
math of Detroit’s recent “heat 
strike” 
workers at Chrysler’s Lynch Rd. 


Local 227 and 













‘ THIS WEEK—NET PAID ABO 
35,600 
$8 Per Year, 25e Per Copy 
By Mac Gordon 
Staff Writer 
WO IMPOSING roadblocks were 
cleared away from the automo- 
last week) 21 MILLION IN 36 YEARS—T. H. Keating (left Chevrol 
Hugh Dean, general manufacturing one toa eine 21 millionth: Bhesrolet beside — 
at Flint last week. lew than 10 months after Chevrolet built its 20 seliiceth vetinne’ Ye ibe 
foundry strikes. | background is Detroit's skyline which has done most of its growing in the 36 years balnoae 
the two models. 
© 
‘e'resume moor| LOWer-Priced Car by K-F 
DeSoto assembly plant f 
By Pete Wemhoff give further details, except that “it 
Editor, Automotive News will be a better car than they (the 
peta 2 -_ ae Ww oneiains S a Big Three) have ever seen.” 
epidemic. owever, ser, design © compete in Kaise: ’¢ kkno 
the Ford-Chevrolet-Plymouth price| price of the wet ow. amano 
plant, which supplies Plymouth, | class, is in the works but won’t| because of fluctuating dollar val- 
returned to their Thursday. |be introduced until “the competi-| yes. He speculated that it would 
In Flint, an opposition faction | tive market returns,” Henry Kaiser| be “at least a year or 80” be- 
to the policies of UAW-CIO Presi-| told newsmen at a preview of the| fore sufficient materials would be 
dent Walter P. Reuther was form-| 1949 Kaiser-Frazer lines last week.| available for introduction of the 
ed by a group headed by Richard| “Specifications have been frozen low-price car. ” 
Local 22 and’ former international proiiueed” he sald, He retused to| , “OUF engineers and 
D e said. He ed to if 
vice-president of the union. The aver an two oh 


tant Action. 


. - > 
T= developments highlighted 
an active week during which 
CIO and AFL leaders were making 
ready for President Truman’s visit 
to Detroit today (Sept. 6). 

The President’s Labor Day ad- 
dress will formally open his cam- 
paign for another term in the 
White House. He is to be intro- 
duced by Reuther. 

The Republican campaign will 
Officially get underway in De- 
troit Tuesday night with an ad- 
dress by Harold E. Stassen, pres- 
ident of the University of Penn- 
sylvania and unsuccessful con- 
tender for the GOP presidential 
nomination. 

Both Truman and Stassen are 
expected to devote major portions 
of their talks to discussions of the 
Taft-Hartley law and national la- 
bor policy. 

Implementing the political soli- 
darity which the CIO and AFL 
now enjoy in their backing of the 


Truman-Barkley ticket, Reuther 
(Continued on Page 31, Col. 1) 


N ANALYSIS of car and truck 

production figures indicates that 
the experts were at least half wrong 
when they predicted at the end of 
last year that truck production 
would go down in 1948 and car pro- 
duction up. 

Actually, truck production has 
risen about 15 percent and car 
output only 9 percent, a compari- 
son of 1948 and 1947 figures shows. 

In some cases, individual truck 
schedules have increased by a 
greater percentage than passenger- 
vehicle output of the same maker. 

7 * 


pDcusray EXPERTS point to 
the pent-up demand for light 
and medium-duty trucks as the rea- 


WOOOS i od ,8eese? 
Used-Car Auctions......... 
Production by Makes.......... 


new caucus named itself the Com- 
mittee for Democratic and Mili- 






Top Cars 
New car registrations for six 
months, plus 34 states for July: 
1947 Pos. 
343,847— 1 


1948 Pos. Make 


20— 13,738 18,227—18 
Total All Makes 
1,779,406 1,654,160 

For further details see page 


22, today’s issue. 


son for the increases in truck pro- 
duction. 

Concensus is that it will take two 
years to satisfy the current backlog 
of orders for half-ton, %-ton and 
1%-ton truck jobs. 

Production of these models was 
held down last year by the steel 
shortage. Some of the lighter 
trucks require as much sheet steel 
as an average passenger car, it is 
pointed out. 

Thus, with light-truck output held 
down, the way was left open for in- 
creased emphasis on the heavy-duty 
items, which require much less steel 
per unit because they come only 
with a cab, the body being built 
elsewhere. As a result, the demand 
for heavy-duty trucks was all but 
satisfied by the time 1948 rolled 
around. 

” * 
propucrzoN estimates by AuTo- 
motive News show that. through 






declared, “and efforts have been 
intensified with freezing of .specifi- 
cations.” 
* * ~ 

KAISER asserted that acquisition 

of the Republic pig iron plant 
in Cleveland, with assurance of 
5,000 tons of pig per month, would 
be a big factor in providing suffi- 
cient materials for production of 
the low-price car. 

“And this is not the last blast 
furnace I am going tw build or 
run,” Kaiser emphasized. 

Also present at the preview were 
Joseph W. Frazer, president of 
K-F, and Edgar r, ral 
manager. Frazer pointed out that 
the 1949 line of cars featured 102 
basic changes, including a boost- 
ing < horsepower from 100 to 112 
on all except the Kaiser Special 
engine. = 

No prices have set on the 
new models, but ser said 
“everybody will be satisfied with 
them.” 

+ « . 
[TH NEW cars, details of which 
will be announced later’ this 
(See K-F, Page 30, Col. 3) . 





°48 Truck Output Up 15%, Cars 9% 


Aug. 27, a total of 3,398,815 cars and 
trucks had been built in the U.S. 
since Jan. 1. This compares to a 
combined yield of 3,086,640 vehicles 
for the same period of last year. 
Car output totaled an estimated 
2,463,362 for that period of 1948, 
compared to 2,272,952 last year. A 
total of 935,458 trucks were as- 
(Continued on Page 30, Col. 4) 


Hudson, Willys 


Raise Prices 


UDSON and Willys - Overland 

announced price increases last 
week in actions attributed to the 
latest surge of raw materials and 
transportation costs. 

Factory list prices of Hudson 
cars were raised $75 to $95, ac- 
cording to President A. E. Barit. 

(See PRICES, Page 34, Col. 3) 














‘Unnecessary Now’... 


Draft-Industry Powers 


To Remain 


WASHINGTON. — Industry was 
assured last week by a statement 
from the National Security Re- 
sources Board to the effect that the 
“draft industry” provisions of the 
latest Selective Service law are “un- 


necessary at this time.” 

Various rumors had pictured 
automotive officials as being ap- 
prehensive about the possibility 
that the new regulations might be 
invoked. 


More speculation had been engen- 





Dealers Barred 
From Insurance 


Activity in Md. 


BALTIMORE. — Automobile deal- 
erships which, directly or indirectly, 
aid in the selling of insurance in 
connection with sales are violating 
Maryland law, Attorney - General 


Hall Hammond has ruled here. 


The attorney-general made the 
ruling at the request of the state in- 
surance department and said the 
action of dealers in accepting a 
commission on insurance is con- 
trary to the anti-rebate provisions 


of Maryland law. 


Hazelton A. Joyce, deputy insur- 
ance commissioner, said the insur- 
ance department will soon issue an 
order to all automobile dealers call- 
ing attention to Hammond's ruling 


and setting a date when such prac- 
tices must end. 


Record Breaker 
Girl Cyclist Is Sponsored 
By Nash Dealer 


KENOSHA, Wis.— Norma Jean 
Belloff, youthful girl cyclist who 
recently broke the women’s cross- 
country record, will represent 
Southern California in the National 
championship bicycle race here this 
week. The girl, a resident of Ocean 
Beach, Calif., is being sponsored 
by Davies Motors, Inc., Nash dealer 
in San Diego. 

Davies Motors has underwritten 
all the costs of the trip for Norma, 
including a new racing bicycle 
built by Z. P. Gilmore. 
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in Bag 


dered when C, E. Wilson, president 
of General Motors, and K. T. Keller, 
president of Chrysler, were called Pe alia 
suddenly to Washington several Re aaalie 
weeks ago. ang 
However, industry observers in 
Detroit minimized the importance 
of Keller’s and Wilson’s trip insofar 








as it might be tied up with the 
“draft industry” situation. 

Contrary to rumor, they said, the 
implication of the provisions in the 
new draft law had been no surprise 
to the industry in general. 


“They are slightly more drastic” 
than those in the draft law of 1940, 
it was added, “but they are prob- 
ably just a big stick that will be 
kept in the closet without ever be- 
ing used.” 

The provisions in question com- 
prise section 18 (A) of the draft 
act passed last June. They were 
sponsored by Rep. Walter C. Ploe- 
ser, Missouri Republican. 

In effect, they would authorize the 
President to seize production facili- 
ties which refused to accept or de- 
liver mandatory orders for the 
armed services or the Atomic En- 
ergy Commission. 

The text of last week’s statement 
by the NSRB was as follows: 

“1. The use of the authority con- 
tained in section 18 (A) of the Se- 
lective Service act is unnecessary at 
this time. The existence of the au- 
thority appears thus far to be suffi- 
cient to safeguard the requirements 
of the armed services or the Atomic 
Energy Commission by voluntary 
methods. 

“2. The requirements and sup- 
ply situation must be watched 
closely and continuously so that 
prompt steps may be taken upon 
any indication that voluntary 
methods ‘formal and informal,’ 
existing and pending are not ef- 
fective. The National Security 
Resources Board proposes to re- 
view this situation on a continu- 
ing basis. 

“3. The two commodities requir- 
ing the closest scrutiny are petro- 
leum and steel. Should existing and 
pending voluntary agreements in- 
volving these commodities prove in- 
effective, and if they cannot be 
made effective, the mandatory au- 
thority should be promptly invoked.” 



















Automotive News Checks on New England... 
Caution Enters Used-Car Market 


By Jim White 
Staff Writer 


(CONCORD, Mass.—New England 
used-car dealers attending the 
Concord Auto Auction here have 
no clear opinion as to what Regu- 
lation W will do to their busi- 
nesses, this Automotive News re- 
porter found last week. 

Several expressed the view that 
the third-down rule eventually will 
cut sharply into their retail trad- 
ing but that little damage of an 
irreparable nature would result. 
Such controls, they now feel, may 
do much to force speculators and 
overnighters from the _ business, 
thereby affecting the market fav- 
orably. 

Little immediate effect is ex- 
pected to result from the regu- 
lation. A jump in retail trade is 
expected just before Sept. 20, 
when the ruling goes into effect, 
but the aftermath is expected to 
be a more stable market. 

When asked if dealers would be 
injured by a price drop, dealers 
declared they would “just try to 
buy cheaper and maintain the 
present margin.” 

* * © 
E LeROY COX, operator of the 

* auction, declared that business 
has slowed noticeably during the 
past six weeks. The number of 
offerings has fallen off slightly 
from former highs, and the per- 
centage of sales per units offered 
is down about 20 percent, he said. 
Former sales were averaging 75 to 
80 percent of the offerings, but re- 
cent weeks have dropped this to 
55 to 60 percent. 

Cox does not believe this situa- 
tion portends a slump in the 


market. Rather, he indicated, it 

suggests that dealers are trim- 

ming their stocks and are buy- 
ing more carefully in the face 
of the present disrupted picture. 

Fewer wild bidders and specu- 
lator types are found around the 
auctions now than in earlier 
days, he said. Instead, purchases 
are being made carefully and in 
smaller packages. 

Cox’s auction last week present- 
ed a considerable number of late- 
model stocks, most of which sold 
without much trouble at prevailing 
prices. Only a few failed to draw 
moderate bidding. A ’48 Plymouth 
club coupe, with 600 miles, drew 
$2,270. A ’'47 Fleetline Aerosedan 
was bid up to $1,800 but the owner 
declined to sell. A ’47 Chrysler 
Highlander convertible, very sharp, 
failed to get its Maine owner more 
than a $2,100 bid, which he re- 









HUDSON'S NEW CONVERTIBLE—A feature in the new Hudson convertible brougham is 
the Foldaway window (upper right), a newly developed plate-glass rear window said to give 
100 percent more rear vision with the top up. Across its plate-glass area, it is hinged with 
vinyl plastic so that it folds down into the body when the top is lowered. It is built into 
a cloth section that is zippered into the top and is — lowered if desired. Outward 

e, 


isi is further improved in the convertible through the wi 
side windows. Another new feature is the windshield header (upper left) that not only 
reater overall rigidity of the convertible but also nests a Pullman-type interior 


side windows. 
contributes to 


map light, twin sun visors and a radio antenna control knob. 


curved windshield and larger 


The Hudson convertible 


brougham will be displayed in advance showings in a number of key cities in September. 


Foldaway Window Marks 
New Hudson Convertible 


DETROIT.— The Hudson con- 
vertible brougham makes its bow 
this month when the new model 
will be displayed in advance show- 
ings in a selected number of key 
cities prior to a nationwide intro- 
duction, it was announced last 
week by George H. Pratt, vice- 
president in charge of sales of 
Hudson Motor Car Co. 

Factory list prices for the Hudson 





Speed Boat Record 


Sought by Kaiser 


WILLOW RUN. — Henry J. 
Kaiser will enter a boat in the 
Gold Cup races to be held here 
next year. 

The announcement was made 
by the corporation last week 
when it was declared that a con- 
tract has been let to the Ventnor 
Boat Corp., Atlantic City, N. J., 
to build a boat hull capable of 
160 miles per hour. Kaiser hopes 
to capture the international 
speed record presently held by 
Sir Malcolm Campbell and his 
Bluebird II at 141 m.p.h, 

Kaiser also hopes to revive the 
Harmsworth Trophy race, for- 
mer blue ribbon event in power- 
boat racing. 





fused, declaring that $2,500 was re- 
quired to break even. 

Older stocks, particularly those 
in poor mechanical condition, went 
a hundred dollars below owners’ 
asking prices, if sold at all. A large 
share didn’t sell on the block and 
were quickly run out when bids 
remained below expected levels. It 
was a tough day on prewars. How- 
ever, many of those same cars were 
later exchanged in outside sale- 
and-swap deals. 

* * * 

ON ONE of the hottest days in 

Concord’s history—the ther- 
mometer stood well above the hun- 
dred mark throughout the after- 
noon — approximately 250 buyers 
and sellers turned up to look over 
offerings brought in from many 
parts of New England. Despite the 
heat, 80 sales were made on the 

(Continued on Page 34, Col. 1) 


convertibles, as announced by Pratt, 
are $2,657.50 for the Super Six 
model, $2,868 for the Commodore 
Six and $2,940 for the Commodore 
Eight. 

New features claimed to be ex- 
clusive on the Hudson convertible 
include a Foldaway rear window 
and a windshield header which 
nests a Pullman-type interior map 
light, twin sun visors and a radio 
antenna control knob. 


The Foldaway rear window is 
made of plate glass and folds into 
the body well when the top is low- 
ered. It is said to give 100 percent 
more vision when the top is up. 


Automatic control buttons for 
raising or lowering the windows 
and top are provided in the new 
Hudson convertible. The driver has 
the master control for all windows 
located in the recessed door panel 
at his side. Passengers have in 
dividual controls below each win- 
dow. 

Upholstery offered is in antique 
red leather or two different leath- 
er-and-cloth combinations. The 
cloth used is a worsted Bedford 
cord. Other interior appointments 
include chrome fittings, rolloway 
ash receivers for rear-seat passen- 
gers and a folding rear-seat arm- 
rest. 

The top is available in black or 
gray to harmonize with a wide se- 
lection of new body colors. The 
well which receives the top when 
it is lowered is leather-fabric pan- 
elled and carpeted for parcel stor- 
age when the top is up, providing 
space in addition to the storage 
room under the rear deck. 


Foldaway rear window and auto- 
matic top and window controls are 
standard in the Commodore series 
and available as optional equip- 
ment on the Super Six. 


All models are available with 
Hudson’s Drive-Master automatic 
transmission. 


Ex-Ad Manager 


Sues Tucker 


CHICAGO.—Cliff Knoble, former 
advertising director of the Tucker 
Corp., last week filed a suit against 
the company for payment of his sal- 
ary through Nov. 4, plus a bonus of 
$3,600 and commissions on “pack- 
aged” accessory sales, all of which 
he charged were a part of a con- 
tract he signed when he joined the 
firm last Dec. 11. 


Knoble’s suit in Federal District 


Court stated that he was employed 
_|as advertising director at an annual 
|| salary of $17,000, a bonus of $3,600 


im | due when he started work, and % 


HOLDS LOTS 'OF LUGGAGE—Oldsmobile introduces this new deluxe station wagon body 


in the Series ''60'' Dynamic model. 
fold forward and downward to form a level 
back of the driver's seat to the tail gate. 


In the new model the back and cushion of the rear seat 


carpeted floor seven feet in length from the 


percent commission on profits from 
the sale of accessories by Tucker 
dealers. 


Harold L. Feigenholtz, attorney 
for Knoble, declared in the suit that 


.| Preston Tucker, president of Tucker 


Corp., decreased Knoble’s authority 
shortly after he assumed his post, 


_| “undermined his ability to perform 


his job,” sent out press releases and 
statements to dealers without his 
approval, fired his secretary and 
moved his desk out of his office. 


Trade Executives 


|Asked to Attend 


Forum on Scrap 


WASHINGTON. — Executives of 
trade associations representing in. 
dustries either using iron or stee] 
in their line of production or using 
machinery and equipment made of 
iron and steel are invited to attend 
a scrap drive meeting in the U. §g, 
Department of Commerce audito- 
rium at 10 a.m. Sept. 9, Secretary 
of Commerce Charles Sawyer an- 
nounced last week. ° 

The purpose of the meeting is to 
institute a national industrial scrap 
drive to help alleviate the critica} 
shortage of iron and steel scrap, 

In emphasizing the necessity of 
increasing the flow of ferrous scrap 
to steel mills and foundries, Secre. 
tary Sawyer stated: “I am con- 
vinced that without an increased 
supply of scrap, our domestic, milj- 
tary and foreign aid requirements 
will not have the badly needed 
benefit of maximum iron and steel 
production.” 

It is hoped, Sawyer stated, that 
the industrial scrap drive, con- 
ducted by the Office of Industry 
Cooperation in conjunction with the 
Interdepartmental Ferrous Serap 
committee, will bridge the gap until 
German and other foreign scrap 
starts to flow to this country in 
substantial tonnages. Only industry, 
auto wreckers and farms will be 
asked to contribute. 


Chevrolet Opens 
Dealer School 
For llth Year 


DETROIT.—With an unusua]! 
number of representatives from for. 
eign countries registered, the Chev- 
rolet Post-Graduate School of Mod- 
ern Merchandising and Management 
opens its 11th year and 22nd session 
tomorrow (Sept. 7). 

Included in the enrollment are 
students from dealerships in Nor- 





RECORD OF LEARNING—T. O. McLaughlin. 
director, adds another name-plate to a desk 
top preparatory to the reopening of the 
Chevrolet Post-Graduate School of Modern 
Merchandising and Management. The practice 
of identifying desks with *he students who 
occupied them began when the institution 
was started I! years ago. Thus desks furnish 
@ permanent record of the school's enrollment 
‘and the dealerships represented. 


way, Switzerland, Guatemala, Israel 
and British Columbia. In addition 
every Chevrolet zone in the U.S. 
and Hawaii is represented. 

The fact that the fall term enroll- 
ment has made scarcely a dent in a 
voluminous file of applications drew 
the commendation of T. H. Keating, 
general sales manager of Chevrolet. 


“Keen interest in better business 
methods during a period when little 
effort is required to sell automobiles 
speaks well for the future of the 
Chevrolet dealer organization,” he 
said. “Graduates will do much to 
put their dealerships in the trim 
that will be necessary when genuine 
competition returns to the automo- 
bile market.” 

The new school term will end 
Oct. 15 and is directed by T. O. 
McLaughlin. 


"48 Renault Delivered 


In Miami by Air 

MIAMI, Fla.—Said to have been 
the first civilian automobile ever 
flown to Miami, a 1948 Renault 
was delivered here by Eastern Air 
Lines. It was delivered here from 
Jacksonville, where it arrived by 
steamer from France. 






























A™ DUTEAU of Lincoln, Neb., 
has been building up his Chev- 
rolet dealership since 1928. His 
present plant utilizes almost one 
hundred thousand square feet of 
space. It consists of separate build- 
ings for passenger car sales and 
service, truck sales and service, 
and used car reconditioning. 
DuTeau is past president of the 
state association, as well as past 
president of the Lincoln Com- 
munity Chest, the University 

Club, and past potentate of the 

Shrine. During the war he served 

as chairman of the county war 
bond and Red Cross drives. Some 
years ago he attracted his bro- 
ther, Elsworth DuTeau, to retire 
from a college professorship and 
te act as sales manager. Els- 
worth is now vice-president of 
the state automobile dealers as- 
sociation, and in my opinion will 
go far in this trade. 

I was glad to get Elsworth’s 
analysis of the present situation 
regarding high priced 1946, 1947 
and 1948 “used” cars. It seems to 
me that dealers who expect to stay 
in business should be giving this 
situation serious attention. Here’s 
what Elsworth DuTeau says about 
it. What is your opinion? 

* ” * 


‘Bad’ Business 
For the Future 


“WE ARE thoroughly in agree- 
ment with the Buick dealer 
who believes that selling high 
priced used cars and late models 
at higher prices than comparable 
new car prices, not only antagon- 
izes the public but is also ‘bad’ 
business for the future. It places 
the new car dealer in an extreme- 
ly compromising and indefensible 
position. His excuse that he had 
to buy the car high is not accepted 
by the thinking public. 

“In the first place, even in cases 
where the new car dealer is also 
an extensive used car operator, 
many people believe that most of 
his used cars are tradeins, and 
they cannot believe that he takes 
a 1946 or 1947 tradein at a price 
which equals, or almost equals, 
that of the current new model. In 
any event, he cannot successfully 
explain the economics of selling 
1946 and '47 models off one floor 
at prices greatly in excess of those 
at which he is selling new models 
off another floor. The day will 
come when a large number of 
those fantastic, high priced cars 
will come back to the new car 
dealer who has sold them—and 
they will come back as tradeins. 


“It is inevitable that such a 
new car dealer will face vigor- 
ous arguments over the loss—the 
terrific depreciation—which those 
customers will have to take. 
Some new car dealers, who en- 
gage in the practice of selling 
late model used cars in this way, 
argue that the memory of the 
public is short. They overlook 
the fact that this condition of 
searcity has lasted three years, 
and the prospect of a year or 
two more is quite believable. Add 
these years to the four years 
of war and you find a total pe- 
riod over which the public has 
had a long time to ‘think’—a long 
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time to experience the problems 

of rationing and scarcity. 

“The people have had consider- 
able time to reflect upon their deal- 
ings with various businesses. They 
have had numerous and continu- 
ous dealings in an effort to obtain 
cars, both new and used. I don’t 
believe that the public will soon 
forget this long, extended period 
during which the transportational 
need of the country has become 
more and more distressing. It has 
been a period of painful experi- 
ences. It will leave memories that 
will endure a long, long time. 

* * * 


Urges Honest Prices 
For Tradeins 


“T= IS MY humble but my firm 
conviction that it is better for 
a new-car dealer to confine his 
used-car buying to his tradeins, to 
pay an honest price for the trade- 
in (in terms of the dollar today 
in buying an automobile) and then 
to sell that tradein at a reason- 
able profit. 

“How can this be done? If the 
depreciation on a used car (let 
us say $200 the first year and 
$100 each year thereafter) is 
charged from the current price, 
the dealer is appraising the used 
car in terms of dollars worth 
today. Assuming that the used 
car is in good ¢ondition, let us 
take a 1941 model for example. 
The current price of that model 
is $1,500. A 1941 model is now 
seven years old, and has a basic 
depreciation of $800. If the cus- 
tomer is given around $650 to 
$700, he certainly is getting a 
fair valuation. The chances are 
that he is getting about $300 to 
$350 less for it than he paid for 
it seven years ago. 

“If the dealer adds 25 percent 
to the appraisal price, and sells 
the 1941 model ‘as is’ for $812 or 
$875, he can defend his appraisal 
price and his sales price, because 
the whole deal is in logical rela- 
tion to the price of the new car. 

The customer may ‘yell’ about 
what he can get down the street, 
but the dealer can also point out 
how much he could get in excess 
of the honest, retail price of the 
new car if he wanted to deal that 
way. The customer cannot deny 
that he has no right to expect a 
black market price, or a fantastic, 
inflated price for his used car, and 
at the same time expect to buy the 
new car at the honest, uninflated 


retail price. 
oe * 


Consistent Policy 
Is Defended 


“Tt IS TRUE that this policy 
penalizes the dealer and cus- 
tomer somewhat on 1946 and 1947 
models, if he sells these models 
at prices relatively in keeping with 
the new car prices. In order to 
give the customer as much as fair- 
ness dictates, he may have to cut 
his profit somewhat in order to 
sell the ’46 or ’47 sufficiently below 
the new model. But this is consis- 
tent, and I think it’s a good busi- 
ness for the future. 

“Many people with ’46 and ‘47 
models are not in need of a new 
car, but if they insist and if they 
know the dealer is selling on this 
policy, they understand that 
trading a car in the first and 
second year, if it has only a few 
thousand miles on it, is expen- 
Sive and uneconomical. 

‘There is so much that can be 
written on this subject, I hesitate 
to draw this out any longer. I can 
sum up the philosophy I have 
compiled on the subject in this 
way: A new car dealer’s policy in 
selling used cars today is one of 
the most vital departments of his 
public relations for the future. An 
honest, economical, logical and 
thoroughly defensible used car pol- 
icy, which makes sense in relation 
to the price of new cars today, is 
as important to a new-car dealer 
and to his business as the founda- 
tion of his house is to his home.” 





SERVICE oat tae te Motors, Inc. 
(DeSoto-Plymouth), I! Main St., Buffalo, 
pulls service business from traveling motorists 
with this big billboard on the Lake Shore 
road leading into downtown Buffalo. 


Minimum Pay 


For Shop Students 


OK’d in Cincinnati 


CINCINNATI.—The board of trus- 
tees of the Cincinnati Automobile 
Dealers Assn. has approved a rec- 
ommendation of its vocational train- 
ing committee that a minimum 
starting rate of 70 cents per hour be 
established for cooperative students 
and that the 70-cent rate should re- 
main in effect for a period of at 
least 30 days, it was announced by 
the association. 


After the initial 30-day period, in- 
creases in pay are to be entirely at 
the discrimination of the employer, 
dependent upon the aptitude of the 
individual students, it was declared. 


C. A. Cronin, chairman of the 
committee, stated that starting pay 
rates at present for automotive stu- 
dents ranged anywhere from 50 
cents to 85 cents per hour and that 
the average rate of pay for coopera- 
tives in all trades is 67% cents per 
hour. 

Cronin stated that the committee 
considers such variation in starting 
pay to be damaging to the morale of 
the schools and that the auto indus- 
try should make auto mechanics 
trade just as attractive financially 
as other skilled trades. 

Forty rooms have been reserved 
at the Sir Francis Drake hotel in 
San Francisco for the Ohio delega- 
tion attending the NADA conven- 
tion there Jan. 24-27, Cronin de- 
clared. 


Herff Heads Up 


Memphis Assn. 


MEMPHIS, Tenn.—Herbert Herff 
of Herff Motor Co. (Ford) has 
been elected president of the Mem- 
phis Automobile Dealers Assn. He 
succeeds James J. Corbitt of Cor- 
bitt Motor Co. (Lincoln-Mercury). 

Other officers elected are C. J. 
Creath of Bluff City Buick Co., 
vice-president; Chuck Hutton of 
Chuck Hutton Co., secretary-treas- 
urer, and Jeff F. Hicks of Jeff 
Hicks, Inc., and John Wellford of 
John Wellford, Inc., as directors. 
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House Probe Due Soon 


Charges Against D. C. Dealers to Include 
Loading, Low Tradeins, Kickbacks 


By William Ullman 
Washington Correspondent 


public. All dealers under charges 
will be haled before the committee 


WASHINGTON. — With the re-|and put under a spotlight. They 
turn to Washington this week of | will be asked to appear, and sub- 
Rep. W. K. Macy of New York, | penaed if they do not come volun- 
chairman of the House Committee | tarily. 


to Investigate Questionable Trade 
Practices, public hearings on the 
charges against certain motor car 
dealers in the local metropolitan 
area likely will get under way be- 
fore the month is out, according to 
Committee Counsel John T. M. Red- 
dan. 


Reddan told Automotive News 
that he would get together with 


Gray market operations gen- 
erally will be probed, Reddan 
said, and dealers against whom 
no charges have been filed, and 
whose trade practices have been 
above suspicion, will be asked to 
appear for questioning that may 
prove helpful in nailing the 


. 


of these have already vol- 


Rep. Macy at once to set a date for vaiteonad, Reddan said, because they 
the hearings and outline procedure. | want the blanket of stigma lifted. 


The action is the result of many 
letters written to the committee 
by District residents setting forth 
unhappy car-buying experiences 
and charging the local motor car 
trade with questionable sales 
practices. 

Added to these letters, Reddan 
said, were many verbal complaints 
from members of Congress express- 
ing dissatisfaction with dealer sell- 
ing methods and demands they had 
encountered. 

For several months investigators 
working under the direction of 
dan and Assistant Counsel E. R 
Ferguson jr. have been tracing 
down the charges and already in 
many cases, it was said, dealer 
books have been delivered to the 
committee. 

The hearings will be open to the 


300 Tenn. Dealers 
Register for 
Memphis Parley 


MEMPHIS.—More than 300 Ten- 
nessee dealers have already regis- 


“Decent, honest dealers have 
nothing to fear from the probe,” 
Reddan said. “We will attack the 
abuses. The result will place legiti- 
mate dealers in a good light.” 

In the months the investigators 
have been at work, Reddan said, a 
surprising lot of information has 
been collected on many subjects 
related to the gray market here. 


New cars on used car lots, acces- 
sory overloading, unfair tradein 
practices, and even cash kickbacks 
will enter the picture when the 


~| hearings open and the questioning 
-|gets under way, 


the committee 
counsel promised. 


It also is expected that at some 
time or other during the proceed- 
ings the matter of dealers split- 
ting premiums with insurance 
companies will come up for ex- 
amination, This stems from the 
action of nearby Maryland offi- 
cials in declaring such practice 
illegal, although in the District 
dealers for many years have 
acted as brokers and collected 
commissions on insurance placed. 

There never has been ‘complaint 
gainst that practice here, it was 
said, and it is believed proper and 


tered to attend the ninth annual | jega). 


Tennessee Automotive Assn. oon- 
vention to be held here Sept. 19-21, 
according to John Wellford, presi- 
dent of the association. 

Outstanding among the speakers 
will be Ed C. Quinn, general sales 
manager of Dodge. His address will 
be on “The Future of Automobile 
Production.” 


Here's a Toast 
La. Dealers Sponsor Ad 
On 100 Millionth 


NEW ORLEANS.—The Louis- 
iana Automobile Dealers’ Assn. 


Other convention speakers will|SPonsored a full-page ad on Aug. 
include the following: Congress-|29 in commemoration of the pro- 
man Clifford Davis, Tennessee, who | duction of the industry’s 100,000,- 
will speak on “Where Do We Go| 00th motor vehicle. 


From Here?”; Dr. George S. Ben- 


Pointing out that the automobile 


son, Harding College, Searcy, Ark.,| has been a vital factor in health, 


on “Automobiles in 
Progress,” and others. 


American | education, 


safety, social progress 
and the winning of two wars, the 


Convention headquarters will be|ad stated: 


at the Peabody hotel. 


Buffalo Dealers Compare 


°41 With °48 Sales by Makes 


BUFFALO.—For dealers who are 
interested in determining how cur- 
rent new-car registrations compare 
with those of 1941, the Buffalo Au- 
tomotive Trade Assn. has compiled 
a comparative chart from registra- 
tion files of Erie county (N. Y.) 
registrations for the years 1941, 1947 
and 1948, 

The association list contains the 
following breakdown of compara- 
tive totals on the basis of 1941, 1947 
and 1948 (Jan. to July) figures. They 
are as follows: 

Buick: 382, 207, 206. Cadillac: 70, 
42, 42. Chevrolet: 861, 558, 477. 
Chrysler: 150, 47, 85. Crosley: 0, 3, 
20. DeSoto: 86, 68, 82. Dodge: 299, 
168, 247. Ford: 577, 354, 326. Frazer: 
0, 52, 28. Hudson: 30, 80, 68. Kaiser: 
0, 45, 65. Lincoln: 15, 24, 50. 

Mercury: 76, 89, 127. Nash: 57, 59, 
79. Oldsmobile: 290, 167, 120. Pack- 
ard: 28, 31, 49. Plymouth: 546, 158, 
290. Pontiac: 298, 182, 108. Stude- 
baker: 113, 68, 94. Willys: 22, 13, 4. 
Austin: 0, 0, 9. Miscellaneous: 1, 
1, 16. 

Total for 1941 was 33,404 units; in 
1947, it was 24,822, and in 1948 (Jan- 
uary through July) the figure was 
16,007. 

A breakdown of the above totals 
indicated the following: 

Buick: 3,169, 2,335, 1,287. Cadillac: 
485, 389, 269. Chevrolet: 6,682, 4,544, 
3,242. Chrysler: 1,482, 681, 494. Cros- 
ley: 0, 48, 70. DeSoto: 908, 635, 507. 
Dodge: 2,722, 2,080, 1,384. Ford: 
4,771, 3,884, 1,653. Frazer: 0, 368, 248. 


Hudson: 393, 528, 506. Kaiser: 0, 401, 
491. Lincoln: 147, 180, 152. 
Mercury: 673, 1,075, 649. Nash: 
453, 788, 546. Oldsmobile: 2,200, 1,619, 
918. Packard: 551, 337, 324. Plym- 
outh: 5,091, 2,270, 1,498. Pontiac: 


“We, the automobile dealers of 
Louisiana, are proud of our iden- 
tification with the great srutomo- 
bile industry and hail the Hun- 
dred Millionth Car as the symbol 
of the mighty production record of 
that industry. We consider it a 
fitting occasion for the renewal of 
our pledge to maintain the high 
standards of operation and service 
the industry merits from us who 
convey its products to the con- 
sumer.” 


The ad, signed by most of the 


2,563, 1,709, 849. Studebaker: 898,|members of the association, ap- 
769, 692. Willys: 211, 181, 110. Aus-| peared in the New Orleans Sunday 
tin: 0, 0, 73. Miscellaneous: 5, 1, 45. | Times-Picayune States. 


On the House . 





with press previews, etc. . 











developments. . . 








which has just 






ahead for the 







Wembhboff 








well of the convertible .. . 









The factory folk have held sway in Detroit the past two weeks 
. . President George Mason, who smokes 
(and chews) four cigars an hour, puffed a coupla extra ones awaiting 
newsmen’s reactions to his 1949 Nash models; the 
verdict was unanimous: The new Nash is “hotter’n 
a depot stove” and includes at least four unique 


Chief Bob Somerville was bubbling over with en- 
thusiasm for his company’s model plane contest, 


year and is growing by leaps and bounds... 
K-F’s top executives—Henry Kaiser, Joe 
Frazer and Edgar Kaiser—predicted big days 


viewed the 1949 lines; Sales Chief Fred Cooper 
declared his dealers are in the best shape ever. 
. . « Hudson, by announcing its new convertible 
a few days after its preview, beat K-F on a new development 
in the industry: a big rear window that folds into the body 


The following quote from Commercial Credit Corp.’s bulletin has 
merit: “Some dealers are going to feel the effect of a recession a 
long time before the others. If a recession is a ‘withdrawal of con- 
fidence,’ you will see what is meant.” 


. At Plymouth’s press party, Sales 


completed its second successful 


company while newsmen pre- 


—PrTre WEMHOFF 
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foaming steins of Heineken’s Bier, 
aboard the 36,000-ton “Nieww Am- 
sterdam” of the Holland-American 





















Bernie Thomas, Jim White Lines. We sail 

(Chris Sinsabaugh—Editor 1933-1943) from Hoboken, 
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time since 1937 
we have ventured 
so far from shore, 
but we have the 
same objectives 
now we had then 
—to attend the 
major automobile 
shows to be held G. M. 8. 
this year in Europe. They can still 
afford ’em in Europe, you know! 
* * + 


er; Harrisburg, Pa., 
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WELL, SOMEONE from this 
newspaper of the industry had to do 
it. We called a staff meeting of the 
editors. I placed the problem 
squarely before them. I called for 
volunteers. Every man who faced 
me was younger by many years 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers and 
dealers in motor vehicles, parts and accessories. 92. A fair profit to the 


dealer on every used vehicle accepted in partial payment for a new car or | than myself. I hesitated to ask for 
truck. 4 3. may dollar of gasoline tax collected state or federal govern- 
° 


ments applied the building and maintenance of highways. 9 4, The elimina- the sacrifice of so many with a 
tion of governmental and bureaucratic controls over this industry. 45. A much at stake. Finally steeling my- 
return tp the precepts of independence and the rewards of applied energy | Self to the occasion, I asked, “Who 
and ability, which made America and gave more of her citizens more of |of you is prepared to leave your 
the better things of life than anywhere else in the world. loved ones, to face the vicissitudes 
of travel over land and sea? To risk 
life and limb, if need be? To place 
your all on the altar of sacrifice? 
Who of you will attend the three 
auto shows in Europe this fall (at 
company expense, of course), and 
report your findings for the benefit 
of the readers of AUTOMOTIVE 
News?” 


AUTOMOTIVE 





Capsule Comment 


Most auto makers are too busy on other big problems to 
get down to brass tacks on resumption of a national auto- 
mobile show, an industry observer says. 

First things come first, we suppose, but we wonder if 
long-range needs aren’t important, too. 
* * * 
Because of complications brought on by the new f.o.b. 


price ruling, figuring out steel costs is now a nightmare, 
report industry observers. 
If it isn’t steel shortages, it’s steel prices, it seems. 
- - * 

Dallas reports growing apprehension in the trade over 
“the consequence of the continuing widening of the breach 
between prices that the upper bracket purchasers can or 
will pay.” 

a that nasty morning is coming faster than we 

ink. 
* * * 


_America’s auto industry produced its 100,000,000th ve- 
Fosory Aug. 11, exactly 55 years after the Duryeas built their 
rst. 
A toast to free enterprise! 
* * o 
Know your customer by the color of car he chooses, de- 
clares Leonard E. Kolmer, general manager of the Auto- 
mobile Club of Maryland. Intellectual people prefer blue, he 
says; athletes prefer red, egotists, yellow, and extroverts, 
orange. 
Even Kolmer admits a flaw in his theory: “Men usu- 
ally choose the color their wives have already chosen.” 
e a a 
A leading British car maker recently pleaded for his fel- 
low manufacturers to change their car designs from right- 
hand to lefthand drives, so as to be able to compete more 
favorably in export markets. 


Best of luck! 


* * * 


There was deep silence. You could 
have heard an atom drop. I saw it 
was up to me to issue the order. 
“Let him who will volunteer for this 
service outside the line of regular 
duty, here and now before God and 
his associates, take one step for- 
ward!” That didit! Every last man 
Jack took a step forward which 
would have done credit to this year’s 
graduating class at West Point. Of 
course, I had not expected this. It 
put me in a quandary. After all, our 
first job is to get out a better AuTo- 
MOTIVE News each week than the 
one which has preceded it. That 
calls for brains and hard work— 
principally the latter. It was de- 
cided only one man could be spared 
from staff duty. We placed our 
names on tiny slips of paper in our 
giant “outgoing-publicity” basket. 

* a” oe 


Reluctantly, but realizing it was 
my plain duty, I scribbled “G. M.S.” 
on a slip and tossed it in. A pigeon 
resting on our window sill was 
coaxed in to make the selection. 
She handed it to me. I read aloud 
the fateful initials “G.M.S.” One 
by one, the men stepped forward to 
grip my hand. Not a word was 
spoken as they departed into the 
night. At least not a word was 
spoken until they were descending 
on the elevator, when according to 
my operatives, one man was over- 
heard to whisper, “Well, it’s a cinch 
he is the one the paper can best 
afford to spare!” 

* * * 

SO THAT, my hearties, is the rea- 
son I am heading for this year’s 
automobile shows in Turin, Italy, 
Paris and London, all of which I 
will attempt to cover both in pic- 
tures and prose in future issues. 
But, as promised, I have saved the 
best news for you who read “Edge- 
wise” to the very end. During my 
absence, nine sales managers of as 
many motor-car manufacturers have 
accepted my invitation to take over 
this column for as many issues and 
really give you something worth 
reading. They can say what they 
please; no holds are barred. Thus, 
next week’s column will be signed 
by A. vanderZee, vice-president of 
the Chrysler Corp. My thanks in 
advance to him and the eight other 
friends who are giving both you and 
me a well-deserved rest.—G.M.S. 


” * * 
Czechoslovakia’s communist government “suggests” that 
factory workers should change from a five-day to a six-day 
week. 
There come times when ideologies clash with realities, 
even behind the Iron Curtain. 
® e * 
About 87,481,710 drivers and passengers will drive or be 
driven 350 billiion miles without getting killed this year, 
points out the Brooklyn Tablet. 


Looking at it from the other side. 
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" " 
We EXPERT WHO SHOWS Te 
AUTO MAKERS iow They 
SHOULD RUN THEIR BUSMESS! 
“HE CHOOTS HIS FIGGERS NTO We AR, Ns, 
MEY FALL 76 EARTH HE KNOWS NOT WHERE !” 


Letterbox 
ot ee ee 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


other than perhaps a cursory in- 


spection. 

Diagnostic equipment in the 
hands of trained men is a partial 
answer and will be still better 
when the attitude of mechanics 
toward these devices has been im- 
proved by education. Diagnostic 
schools as conducted by the fac- 
tories have been far too large, 

(See LETTERBOX, Page 33, Col. 1) 


Coming Events 


SEPTEMBER 

Sept. 15-26—Turin, Italy, auto show. 

Sept. 19-21 — Memphis (Hotel Peabody). 
Tennessee Automotive Assn. convention. 

Sept. 20-21—Milwaukee (Schroeder hotel). 
Annual Convention of Wisconsin Automo- 
tive Trades Assn. 

Sept. 22—Rutiand. Annual meeting of Ver- 
mont Automobile Dealers Assn. 

Sept. 23-24—Portiland Springs. Maine Auto- 
mobile Dealers Assn. convention. 

Sept. 26-28—New York City (Waldorf-As- 
toria). National Used Car Dealers Assn. 
annual convention. 

Sept. 28—Louisville (Kentucky hotel). Seo- 
ond annual state convention of the Ken- 
tucky Automobile Dealers Assn. 

Sept. 29-30—Denver (Shirley-Savoy hotel). 
Annual convention of Colorado Motor Car 
Dealers Assn. 


OCTOBER 
Oct, 1-2—Atlantic City. Annual Tri-State 
meeting of Pennsylvania Automotive 


Oct. 3-5—Biloxi, Miss. Alabama Dealers 
Assn. convention. 

Oct. 3-5—Savannah, Ga. Georgia Automo- 
bile Dealers Asan. annual convention. 

Oct. 7-12—Paris Auto Show. 

Oct, 11-13—Los Angeles (Biltmore). Amer- 
ican Society of Tool Engineers semi- 
annual convention. 

Oct. 17-19—San Antonie, Tex. Annual con- 
vention, Texas Automotive Dealers Assn. 

Oct. 17-19 — Augusta, Ga, (Sheraton Bon 
Air hotel). Annual convention and equip- 
ment exhibit of South Carolina Automo- 
tive Dealers Assn. 

Oct. 19—New York (Hotel Roosevelt). 9th 
annual meeting and lunch, Automobile 
Old Timers. 

Oct. 21-22—Atilantic City (Hotel Traymore). 

30th annual convention of New Jersey 

Automotive Trade Aagsn. 


Radiant Heat 


In one of your recent issues you 
had a very interesting article on 
radiant heating. 

Somehow this copy was inadver- 
tently misplaced or lost, and would 
like to have you forward us an- 
other copy of this issue containing 
this article if possible-——J. H. Depps, 
Deppe Motors, Inc., Asheville, N.C. 


Check ‘Check’ 

I have read with much interest 
Jack Weed’s “Backshop” column in 
Automotive News for Aug. 9. I con- 
cur completely with most of the 
points that he raises, and particu- 
larly with his contention that care- 
less writing of shop orders is the 
basis of much unsatisfactory work. 

Some dealers have alleviated this 
problem by assigning one or two 
of their mechanics, parts counter- 
men, or other employes they con- 
sider as potential service salesmen, 
to service writers’ duties from 8 to 
9 a.m., to handle the rush traffic, 
thus giving these men a gradual 
and easily absorbed “training 
course” as well as speeding up cus- 
tomer handling and increasing re- 
pair-order accuracy. (Of course, 
union conditions may make this 
practice unworkable in certain lo- 
calities.) 

The word “check” as used on a 
repair order is not only, as you 
say, a completely unsatisfactory di- 
rective to the mechanic, but also 
a guaranteed irritant to the cus- 
tomer. When he sees this word on 
a repair order—and on many of 
them it appears several times—he 
concludes that this is something he 
has been charged for but on which 
no work has actually been. done, 
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Latest Development of Aunto-Lite 
Engineers Sets Pace For Industry 


TOLEDO, OHIO—The new Auto- 
Lite Resistor Spark’ Plug is being 
greeted enthusiastically by job- 
bers, dealers and car owners in 
all parts of the country. So great 
is the need for this newest devel- 
opment of Auto-Lite engineers, 
the trade is experiencing an in- 


stantaneous demand as soon as 
Auto-Lite Resistor Spark Plug 
shipments are received and made 
available to customers. So far this 
demand has greatly exceeded pro- 
duction capacity which is being 
rapidly increased. 

In many areas dealers report 





Which is really Loretta Young 2 / 








ADVERTISEMENT 


| sizeable waiting lists of car own- 


ers who want the new Auto-Lite 
plugs installed in their car. This 
practice, they say, proves conclu- 
sively the effectiveness of powerful 
Auto-Lite advertising in leading 
consumer and farm magazines, 
newspapers, highway signs, AAA 
books and maps and on radio 
every Thursday night over 160 
Columbia Broadcasting System 
stations. 

Developed by Auto-Lite engi- 


neers, working with leading auto- 
motive manufacturers, the new 
Auto-Lite Resistor Spark Plug 


makes possible many benefits of | 


great importance to car owners. 
This is because Auto-Lite has 
ignition engineered a built-in 
10,000 Ohm Resistor which reduces 
electrode erosion so that Auto- 
Lite Resistor Spark Plugs can be 
given a wider gap setting desir- 
able for improved operation and 
economy. 





Spark plugs also look alike, but 


AUTO: LTE SPARK PLUGS 


are ( 


HESE photographs of Loretta Young and her “Look-Alike” 
| pes confuse you in selecting this year's Academy Award 
Winner. You also may find it difficult to pick the best spark 
plug from outside appearance. But no matter how much spark 
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Toronto, Ontario 





Tune in the Auto-Lite Radio Show ‘“Suspense!,”... 


plugs look alike, here’s a simple way to get 
the best every time. Ask for ignition engineered 
Auto-Lite Spark Plugs—designed by the same 
ff engineers who design the entire electrical life- 
line for many of America’s finest cars and trucks — 


4 


from generator to battery to distributor to ignition system. 

if you picked the girl at the left as the real Loretta 
Young, talented actress soon to be seen in RKO Radio's 
new thriller “Rachel and the Stranger,” 
100%. Her double is Ellen Brooks of Nagle Avenue, New 
York, who enjoys being mistaken for the glamorous 
Miss Young. You'll be 100% right, too, when you switch 
to Auto-Lite Spark Plugs, original factory equipment 
on many leading makes of cars, trucks and tractors. 


THE ELECTRIC AUTO-LITE COMPANY 


Radio Adventure at its Greatest... 


Z. 


Thursdays 9:00 P.M., E.D.S.T. on CBS 





score yourself 


Toledo 1, Ohio 








Benefits promoted by the new 
Auto-Lite Resistor Spark Plug 
include a smoother engine idle, 
improved gasoline economy and 
a reduction in mis-firing by the 
burning of leaner mixtures to save 
gas dollars. In addition, to all 
of these features, the Auto-Lite 
Resistor Spark Plug reduces spark 
plug radio interference, (within 35 


|mv/m from 540 ke. to 150 mc. at 
| 50 ft.), and increases electrode life 
up to 200% and more. 
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MONEY CANNOT BUY 
A BETTER SPARK PLUG 
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Time-Buying at Record ‘ovale oo. 
Installment Auto Sales 


Lead Credit Rise 


WASHINGTON.—A report by the | credit rose during July, the report 
Federal Reserve Board here cred-| said, except charge accounts which 
ited a speedup in the installment | dropped $162 million to a total of 








|More Foreign Entries 


sale of automobiles with being the | $3,202 million. The fall of nearly | 
principal cause of a $184 million rise | 5 percent in this type of credit ex- 
in the volume of installment credit | ceeded the normal seasonal decline. | 


in July. The biggest single item of con- 
The board reported that consumer| sumer credit, loans repayable in 
credit as a whole rose $61 million| installments, advanced $73 million 
dollars during July to a new record| in July to a total of $3,851 million. 
high of $14,189 million. Loans repayable in a lump sum 
The various types of installment | went up $34 million to a total of 

















credit also set a record high in | $2,712 million, while credit given for | 


accounting for more than half | services — 
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POSTWAR BRITISH DESIGN—The Sunbeam Talbot Saloon ''90" is available as a saloon or 
. coupe with lefthand drive, according to the manufacturers, Rootes Group of England. The 
doctors, dentists, etc. — | research and experimental work on the new models is said to have cost over a million dollars. 





AUSTIN COMMERCIAL CAR—New | 


V/a-ton panel truck ‘'van"' introduced into the U. S. by 
W horsepower engine and 116 cubic feet capacity. The 


New York City price, including duty and federal tax, is $1,695. 


K-F, Republic Reach Pact 


On Running Ohio Furnace 





new buildings and $4,152,500 in en- 
larged buildings for a total of $8,- 
097,500. The New York region was 
second with $2,146,000 in new build- 
ings and $4,467,000 in enlarged 
buildings for a total of $6,613,000. 
Other regions in the top 10 in- 


CLEVELAND. — Kaiser-Frazer 
Corp. and Republic Steel Corp. last 
week had reached an agreement for 
the latter to operate a blast furnace 
here until May 1, 1949, but it was 
clear that Henry J. Kaiser did not 
wholeheartedly approve the deal. 

Kaiser declared that the “politi- 
cal power” of Republic was re- 
sponsible for the pact. 

Under the agreement, K-F will be 
guaranteed 5,000 tons of pig iron 
monthly out of the plant’s 38,000-ton 


this total, or $7,328 million. climbed $5 million to a total of 
Automobile installment buying * $947 million. 
July soared $111 million to a tota Installment sales of refrigerators, 
of $1,691 million at the start of radios and other household items 
August. ‘ increased $22 million to a total of 
On July 26 Congress, in special $1,786 million 
session, gave the Federal Reserve : : 
Board authority to ee = 
trols on time-buying, effective Sept. 
2 ess Dodge Dealers 
ith regard to the reimposition eyy2? 
of restrictions, Federal Reserve Spend $73 M illion 
Board officials expressed the belief . . 
that it would merely retard the On Buildings 
growth of credit volume rather than 
bring about a decline. DETROIT.—Expenditures of $73,- 
The controls will, in general, re- | 249,405 have been made by Dodge 
quire a 20 percent down-payment dealers in the postwar period for 
(33 percent for automobiles) and|new or enlarged buildings to pro- 
full repayment in 15 to 18 months. | vide improved service to their cus- 
All other forms of consumer | tomers, it was announced last week 
by E. C. Quinn, general sales man- 
ager of Dodge. « 
Mor e€ Speaker Ss This large sum, which averages 
about $18,300 per dealership, does 
F or Ky. Par ley not include other millions spent on 
modern tools and equipment. 
LOUISVILLE. —In addition to! ‘the survey disclesed that the Chi- 
the se } carypire ey eases cago region led the 20 national 
nounced, three more are e 
to appear at the one-day state con- Dodge regions with $3,945,000 in 
vention of the Kentucky Automo- 
bile Dealers Assn. Sept. 28, conven- 
tion chairman O. F. Hand an- 
nounced here. 
Expected to address the conven- 
tion are Col. C. H. Wood, deputy 
district chief, War Department; |cjuded Detroit with $5,897,800, Phila- 
William Randolph, exeeutive secre-|qelphia with $5,127,775, Cincinnati 
tary, Automobile Dealers Assn. of | with $4,506,000, Greensboro with $4,- 
West Virginia, and either Ben T./201,700, Atlanta with $4,158,000, Port- 
Wright, president of the National/jand with $4,030,500, Los Angeles 
Automobile Dealers Assn., or Ray| with $4,022,710 and San Francisco 
Chamberlain, manager of NADA’s 
1949 convention and equipment ex- 
hibition. 
Plastics Award 
Briggs Honored for Work 
On DeSoto Suburban 
NEW YORK.—The production of 
simulated wood panels of laminated 
plastics for the DeSoto Suburban 
sedan has won an award for Briggs 
Mfg. Co. of Detroit in the seventh 
modern plastics competition, spon- 
sored by Modern Plastics Magazine. 
The use of plastic laminates for 
interior panels in the DeSoto Sub- 
urban, a luxury station-wagon type 
of car, has met the test of two 
years of quantity production and 
usage by thousands of car owners 
throughout the United States, and 
there have been no major com- 
plaints from the field, it is claimed. 
Four-door panels, two rear quar- 
ter panels, a rear deck and two 
center pillar panels are produced 
by Briggs for each DeSoto Sub- 
urban. 


with $3,438,000. 

Quinn said that scores of Dodge 
dealers have built exclusive truck 
facilities apart from their car op- 
erations in the past two years. 
Many other have similar projects 
under way in all parts of the nation 
to better serve truck users. 


Ohio Auction Law 
Still in Court 


TOLEDO.—After a hearing here 
last week Common Pleas Judge 
John Carey said he would give his 
decision at 10 a.m. this Tuesday 
on an amended petition filed by 
Earl (Doc) Greiner, local used-car 
auction operator, seeking to have 
Ohio’s 107-year-old auction law de- 
clared unconstitutional. 

Judge Carey declined to grant a 
temporary injunction as requested 
by County Prosecutor Joel S. 
Rhinefort on the ground the prose- 
cutor had filed a new demurrer 
which should be argued before 
court. 








CUTE, ISN'T IT?—What is claimed to be the smallest of the small cars is being produced 


at Spencer, Wis., 
be a second car for man 
Frank Rzutkiewicz, of the 
is being made to have better curved lines. 
feet wide, according to Luke Riep!i, member 
wood and metal. It can be purchased in eithe 


by Pup Motor Co. It is not a toy, the makers say, but is intended to 
families. When put on sale, in the near future, according to 
rm, the hood will be more rounded and the rear compartment 


The new car is 8!/, feet in length and four 
of the firm, and the body is being made of 
r one-cylinder 1'/.-h.p. or two-cylinder 10-h.p., 


the motor air-cooled and installed in the rear of the car. Prices range from $500 to . 
the lower-priced model with one forward and one reverse speed.—(Milwaukee Journal 


photo). 


output. K-F will not receive any 
steel in any form, according to 
Charles M. White, president of Re- 
public. 

For use of.the plant’s facilities to 
supply its 403 pig iron customers, 
Republe will pay K-F $1.40 a ton, 
and K-F in turn will pay the gov- 
ernment $1,50, it was explained. 

Overall, K-F will pay the govern- 
ment about $100,000 more than it 
will receive from Republic during 
the life of the agreement. 

After May 1, 1949, it will be op- 
tional on the part of K-F to ex- 
tend Republic the privilege of 
operating the plant until Nov. 1, 
1949. 

The government-owned plant was 
leased to K-F by the War Assets 
Administration. Republic had been 
operating it since it was built dur- 
ing the war and tried without suc- 
eess in eompetition with K-F to buy 
or lease it from WAA. 

Before the Kaiser-Republic agree- 
ment, the latter had contended that 
if the lease of the plant to K-F were 
allowed to stand, some 400 foundries 
would have their supply of pig iron 
cut off. 

However, a congressional probe 
of the lease failed to change its 
status in any manner. 

But Kaiser said he was convinced 
that Republic would continue its 


efforts to have the government nul- 


Resale Contract 


Tightened in B.C. 


VANCOUVER, B. C.—Automobile 
dealers here are now seeking to 
control resale of new cars by in- 
serting a clause in the contract 
that provides that if a purchaser 
of a new car desires to dispose of 
it within six months, he must sell 
it to the dealer from whom it was 
purchased. 

Dealers said they only present 


this agreement to buyers they do}; 


not know. Those they know are not 
required to sign the undertaking. 
Similar documents have been suc- 
cessfully tested by dealers in On- 
tario courts. 


lify his company’s contract with the 
government. He called such actions 
“repugnant to the American people.” 

“It is regrettable,” Kaiser said, 
“that Republic will continue to use 
its political power in its efforts to 
coerce the government into finding 
loopholes in a contract made by the 
government in good faith with 
Kaiser-Frazer.” 

Meanwhile, Republic Steel empha- 
sized that it had by no means given 
up hope of permanently leasing or 
buying the Cleveland blast furnace 
outright from WAA,. 

“The agreement provides,” said 
a Republic spokesman, “that Re- 
public retains all rights it has or 
may have in the future to con- 
tinue its fight for the blast fur- 
nace and companion coke oven 
plant.” 

In the meantime, it was added, 
Kaiser-Frazer will be in technical 
possession of the plant through its 
recent lease with the WAA. 
Whether or not the temporary pact 
between Republic and K-F for oper- 
ating the plant would remain in ef- 
fect should K-F lose its lease was a 
matter of speculation. 

Giving his approval to the Kaiser- 
Republic pact, Jess Larson, WAA 
administrator, said it would “pre- 
vent any displacement in our domes- 
tic economy.” 

Larson made public a letter from 
White stating that Republic “will 
continue to serve our customers 
with merchant pig iron” as in the 
past. 


William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 


up to date on political and economic trends 
in the nation’s capital every week. 








Wisconsin Law 
Hits Playboy; 
Firm to Register 


MADISON, Wis.—Playboy Motor 
Car Corp., Buffalo, was ordered io 
cease doing business in Wisconsin 
last week because the firm had 
not registered as a manufacturer 
of vehicles. 

(In Buffalo, a Playboy spokes- 
man explained that the action was 
due to a misunderstanding. It was 
said that Playboy had not been 
prohibited from doing business in 
Wisconsin, but had been requested 
to register under requirements of 
the manufacturer-dealer licensing 
statute. 

(“Playboy proposes to take all 
proper steps in Wisconsin, as in 
other states, to enable it to sel] 
cars to dealers,” said Henry Roths- 
child, of Roth & Rothschild, legal 
counsel for Playboy.’’) 

B. L. Marcus, commissioner, 
state motor vehicle department, 
ordered Playboy to cease doing 
business pending registration. 

Last week Playboy advertised a 
showing of a sample car in Mil- 
waukee, and circularized Wiscon- 
sin dealers, advising that fran- 
chises for the sale of the car were 
available in various Wisconsin 
counties. 

President Lou Horwitz and other 
company officials were on hand to 
appoint distributors and dealers. 

It was understood that Playboy 
officials thought that the Wiscon- 
sin statute did not apply to the 
firm yet, since it was not yet ready 
to sell cars. 

However, it was pointed out that 
since the firm is selling franchises 
in the state, the statute does apply. 

* ¢ ®@ 
Driver in Playboy Test 
Sues for $32,000 

BUFFALO. — A Supreme Court 
suit for $32,000 in wages and dam- 
ages was filed in the county clerk’s 
office against Playboy Motor Car 
Corp. by Bob McKenzie, 716 Abbott 
Rd., who drove one of the machines 
in 62 hours from New York City to 
Los Angeles. 

McKenzie, who left New York 
March 30 and arrived on the Coast 
April 1, claims that the Playboy 
company owes him $2,000 for mak- 
ing the test run. In the summons 
and complaint McKenzie seeks pay- 
ment of the sum, plus $15,000 gen- 
eral damages and another $15,000 
exemplary damages. 

Through Atty. William G. Heffron, 
McKenzie asserts in the papers that 
the “purpose of the run was for... 
inducing the Securities Exchange 
Commission to approve a proposed 
stock issue by the defendant.” 


Packard Votes 
20-Ct. Dividend 


DETROIT. — Directors of Pack- 
ard last week declared a dividend 
of 20 cents a share, payable Oct. 
18 to stockholders of record Sept. 
18. The company paid a dividend 
of 15 cents a share March 29, 1948. 

George T. Christopher, president, 
explained the current dividend will 
come from earnings. “Our earnings 
are continuing at a better rate 
than at any time since 1929,” he 
said. 

The 1948 half-year report dis- 
closed that 46,200 units were pro- 
duced in the first six months of 
1948, compared with 55,477 in ail 
of 1947. The half-year net profit 
figure was $6,213,805. 











THE VACATION SPECIAL—Harry W. Bendall of Bendall Motor Sales (Pontiac), Alexan- 
dria, Va., offers a ‘48 Streamliner to his employes for their trips. Bendall sees Larry 
Bender, parts manager, off for his holiday. 
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““As far back as I remember the 
ocean had its fatal lure for me. When I was twelve I went 
to sea—on the great lakes—on a big freighter, as a helper 
in the engine room. 


“The Engineer was a fresh-water salt if there 
ever was one. He even had a pet parrot. When he was all 
greased up with Polly on his shoulder he looked like a 
Pirate of Penzance. 


“For hours the three of us would watch the big 
shiny engine pistons doing their work, and the engineer 
would explain the mystery of their drive and power. 
When he stopped for breath Polly would chime in with 
a little lecture of her own. We loved that parrot. 


“When I quit the lakes I had a marine engi- 
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rigged up an office in my yard, put up a sign. With 
people always asking about my parrot I moved Polly and 
her cage right into the office and there she stayed,—drum- 
ming up trade and supplying entertainment. 


““The rest of the story is quick and easy enough 
to tell, but full of hard work and also the fun of dealing 
with lots of people. I learned a lot about making, selling 
and fixing automobiles. The only real tragedy came when 
Polly, my pal and partner, died. She ate something that 
disagreed with her. 


“Finally when I thought I was ready for the big 
leagues I got all dressed up one day and went to see the 
top executives of De Soto, my favorite of all cars. I guess 
I got a pretty high mark on the examination they gave 
me. In a month I was notified that I was now an official 
De Soto-Plymouth dealer. 


““That was fifteen years ago. 
No miracles have happened but I’ve 
done what I wanted to do. I wanted 
to be free to work as hard and as 
long as I pleased. I wanted to pay the 









Reading time: 
| minute, 56 seconds. 








: 
neer’s license of my own. I didn’t lose a minute getting a 
job on engines ashore, and in our town that meant just 
one thing,—automobiles. I fixed them, I sold them, I even 
helped make them in the factories. 


**Then came my marriage to a lovely bride and, 
from her I got a pet parrot of my own as a wedding gift, 
—to remind me of my sea-going days. That bird said, 
‘Good morning’ to me every morning and ‘Good night’ 
every night. She kept my wife company all day while I 
was in the factory. 


“My first move entirely on my own came right 
at home. I bought some good used cars with my savings, 





effort price of real success. And I wanted the real rewards. 


““You’d never recognize my De Soto-Plymouth 
place now, it’s grown so big and handsome. But if you 
come around some day you'll get an unusual greeting. 
That’s because another Polly is sitting in our front office, 
with a cheery word of ‘w-e-l-c-o-m-e’ for everyone.” 














Write for our free booklet containing a 
number of these typical success stories 
taken from our files. Chrysler Corporation, 
341 Massachusetts Avenue, ighl. 

Park 3, Michigan. 


Chrysler Corporation 
PLYMOUTH ¢ DODGE « DE SOTO*CHRYSLER * DODGE “Job-Rated” TRUCKS 
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FOB FACTORY 


Model Changeovers 
Called Wise Step 


(The opinions expressed herein are those of Columnist Allen and are 
not necessarily those of Automotive News.) 


By A. H. Allen 

A DISILLUSIONED AUTOMOTIVE writer was discours- 
ing the other day over the utter futility of spending millions 
of dollars to tool up for a new passenger car when it is 
possible to sell everything that can be built whether or not 
it has the “new look.” Upon analysis, this is a rather short- 
sighted viewpoint. The com-* — "a - 
mentator might well have 
continued by protesting over 
the expenditure of millions of dol- 
lars for advertising as long as it 
is unnecessary to advertise new 
cars to sell them. At this point he 
could have folded up his typewriter 


and turned his efforts to the in- 
surance business or selling frozen 


custard. 
If an independent manufacturer, | 








flushed with good 
profits and in- 
creasing sales, 
can see no fur- 
ther than that, he 
will not last in 
the automotive 
business. He has 
to continue to ad- 
vertise to keep 
his name before 
the public, even 





FOR AUTO SEAT COVERS EVERYWHERE! 


Get off on the right foot with your customers.’ 


Furnish them the best quality in materials and 
workmanship and you’ll keep your old friends and 
make new customers your friends, too. 

At your service is the most complete line of 
auto seat covers, cushions, and fabric automotive 


accessories in the U.S.A. That’s why for years deal- 
ers have known that “IT PAYS TO BE ASSOCI- 


ATED WITH THE LEADER”. 


PLAS-TEX . . 


SARrET TY 


ATTENTION: CAR DEALERS ... An ideal product for projecting 
your ad... EASILY READ BY DAY, REFLECTED BY NIGHT! The 
reflecting quality of this EMBLEM serves as a warning signal 
and safely feature on stalled or parked cars, Easily and per- 
manently attached to rear bumpers or rear windows. 

And Remember — the average motorist drives 9,000 miles per 
year giving your ad the widest possible coverage. 


CONSOLIT E corporation + FREMONT, . . - 


THE HOWARD ZINK CORP 















TAUPE CONTOUR REPLACEMENT MATS 


: 


AUTO DOOR 
SCUFF PAD 
\ 





No. 3327-28-29.30 


. High quality woven plastic fabric in 
attractive plaids and conservative patterns. Vinyl plastic 
coated leatherette trim on tops and sides of back rests. 
Heavy rayon trim cloth in matching solid colors. Vinyl 
plastic coated beading double stitched for strength. 


CONSOLITE “SCOTCHLITE” 


REFLECTOR E 





. + sign division of 


DOOR ARM REST COVER 










Auto Stocks 
Aug. 30 Aug. 24 


Chrysler ................. . 58% 59 
en  - 9 
General Motors .... 62% 63% 
Hudson .................... 17% 17% 
Kaiser-Frazer ........ 10% 10 
Nash-Kelvinator.... 18 18 
Packard .......... ow ame 4% 
Studebaker ............. 25 25% 
Willys-Overland...... 9% 9% 








Average for 
Nine Stocks ........ 23.99 





if his cars are not readily avail- 
able. And, if he has the funds to 
handle a fairly complete model 
change, then maybe he had bet- 
ter do it while the doing is good. 
There is a year coming when he 
will find it tough to sell his 250,000 
cars, and then if he is ahead of 
the field designwise, or at least 
apace with his competitors, his ex- 
penditure of, say, $15,000,000 for a 
model change, or the equivalent of 
$60 per car, may prove the sound- 
est kind of investment. 

There is little point to com- 





plaining that tooling costs are 
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No. Y528 


Passaic, N. J.—FREMONT, OHIO—Long Beach, Calif. 


At your service is the most complete line of auto seat covers, cushions and fabric automotive accessories in the 
U.S. That's why for years dealers have known that “IT PAYS TO BE ASSOCIATED WITH THE LEADER.” 


SEA-TEX 


SPONGE RUBBER WEATHER STRIP 











SOFTBALL TEAM SPREADS SALSNESS NAME—This is the major AA softball team spon- 


hrysler-Plymouth), Sioux City, la. 
one yo un te eon ee to ‘ie state tournament, which it also made last 


played and appears to be on the way 


t has won 22 of 35 games 


season. Salsness’ original idea in putting this aggregation on the field was to help the 


public to pronounce his name correctly. 
everybody in Sioux City 


He reports it has worked out very well because 
is talking about the accomplishments of the ball-tossers. Back 


row, left to right: Lee Adcock, Jack Flemming, Dar Vondrak, James Shea, Bill Bradstreet, 


i 1 Lang, Salsness. Second row: Joe Trizila, Art Harrison, Glen Miller, 
Dick egocen, Toynend Bab, Henry Bourret. Front row: Terry Trizila, Jack Clark, Denny 
Trizila. 





two to three times what they 
used to be; so is everything else. 
New car prices are from 75-130 
percent over what they were in 
1941. Automotive wages are up 
at least 70 percent, without giv- 
ing consideration to all the 


WYWORD 






















. . . Attractive plaid pat- 
of heavy paper fibre lacquered 


for long wear. Vinyl! plastic coated 
leatherette trim on tops and sides of 


rests. Rugged seat cover cloth 


trim with harmonizing beading. 





SPONGE BACK RUBBER CARPET 


FOR REPLACEMENT 


. used as standard equipment 


in several popular cars. Other lines 
of carpeting also available. 


WRITE US AND A SALESMAN WILL CALL WITH ACOMPLETE LINE OF SAMPLES 


The HOWARD ZINK Gorge 





fringe payments being made to- 


The time when it is going to be 
really tough to sanction expendi- 
ture of millions for models is when 
sales are skidding and net income 
is shrinking. That is when you 
have to bet your tooling money 
for keeps, realizing that if the new 
stuff does not click your directors 
are going to have some pointed 
questions to ask. The present era 
of having the cake and eating it 
too will not last much longer. 


The wonder is that car builders 
are not spending more money than 
they are for new models, to get 
that much more of a jump on com- 
petitors, particularly on the larger 
and more cautious-moving three. 

~~ + * 


Is This the Answer? 


AN EASTERN manufacturer and 
engineer claims he has an auto- 
motive spark plug with a central 
electrode of platinum fused in po- 
sition and flush with the insulator, 
no more in the insulator tip and 
the insulator sealed to the shell 
with a vitreous enamel, which will 
permit operation of a 10:1 com- 
pression ratio engine on standard 
81 octane gasoline and without 
pre-ignition or audible detonation. 

Ground electrode is a tungsten 
disk brazed on a projecting tip. 
He says manufacturers in the 
high-compression engine field are 
running tests on the plugs, and 
thinks they are the answer to 
higher compression ratios with- 
out special premium fuels. 

Could be, but it sounds a little 
“optimistic” to engine research ex- 


perts. 
* * . 


Saving Money 

BUILDING UP of worn stamp- 
ing dies in smaller sizes by hard 
chrome plating is a practice being 
carried out in the electroplating 
laboratory of one of the larger auto 
manufacturers. 

Depending upon how badly 
dies are worn, the chrome layer 
is built up to several thousandths 
of an inch, then buffed smooth 
and the dies returned to service, 
saving valuable thousands of dol- 
lars involved in making new dies. 
Hard chrome plating also has 
been used extensively in building 
up worn plug gages. 

* * * 


Idea Catches On 


TRUCK-TRAILER builders re- 
port they are receiving a good 
volume of inquiries from com- 
panies interested in hauling their 
steel from mills by truck rather 
than by rail, inasmuch as buyers 
now have to assume full freight 
from the producing point. Truck 
and water rates are somewhat 
lower than rail, although any 
wholesale shift to trucking of steel 
probably would result in a quick 
upward adjustment of charges by 
motorized haulers. 

At the present time, steel 
trucked from Cleveland mills to 
Detroit can just about meet the 
price of the local mills, while 
from Chicago truck freight 
brings delivered cost on sheets 
about 80 cents a ton higher. 


Buys Packard Outlet 
FORT WAYNE, Ind.—Ear] Cop- 
pock, former manager of Packard 
Motor Car Co.’s Detroit zone, 
which includes this area, has 





bought Packard Fort Wayne, Inc., 
1627 S. Calhoun St., and will con- 
tinue it as Earl Coppock, Inc. Reed 
Bright was the former owner. 
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Opposition Gathering Strength . . . 
Car Inspection Program 


Debated in Portland 


PORTLAND, Ore.—An entire page 
was used here by the Sunday Ore- 
gonian to present the pro and con 
on “Should city auto testing be con- 
tinued?” 

Opposition to the city’s vehicle 
testing program has grown since 
last spring, when the town’s only 
testing station was unable to take 
care of the flood of cars appearing 
for inspection. 


The inspection station is oper- 
ating in the red and opposing 
forces gained even more strength 
when City Commissioner Kenneth 
Cooper suggested that the semi- 
annual inspection fee be raised 
from 50 cents to $1. 

Noble Dutton, director of the 
Portland traffic safety commission, 
upheld the affirmative side of the 
discussion in the newspaper, while 
the negative point of view was pre- 
sented by Ray Conway, manager of 
the Oregon State Motor Assn. 
(AAA)). 


Dutton based his argument in fa- 
vor of inspections on statistics re- 
garding fatal accidents in Portland. 


According to the safety commis- 
sion director, 10 of the 53 persons 
killed in traffic accidents in the city 
last year lost their lives in mishaps 
in which mechanical defects were 
listed as contributing factors. 

Eight of these fatalities oc- 
curred in the first half of the year 
before the inspection program 
went into effect. In the 12 months 
preceding the resumption of in- 
spections there were 67 fatalities 
in Portland; in the 12 months 
afterwards, 36 deaths were re- 
corded, Dutton said. 

Dutton also pointed out that al- 
though the program was in effect 
for only half of 1947, arrests for de- 
fective brakes dropped 62 percent 
in that year over 1946. 

The director said the traffic safety 
commission has consistently advo- 
cated state-wide inspections (at 





Farmer Losing 
Buying Power, 
Report Shows 


NEW YORK.—Purchasing power 
of the nation’s farmers has drop- 
ped, despite higher income, accord- 
ing to the Alexander Hamilton In- 
stitute. 

“The farmers’ income from mar- 
keting in May and April and Jan- 
uary was lower than a year ago, 
and more than made up for the 
curtailment in February and 
March,” the institute said. 

“Consequently, the total for the 
first five months was $10,540,000,000 
this year as compared with $10,- 
014,000,000 last year, an increase 
of 5.3 percent. This increase was 
accounted for entirely by a rise in 
the prices of farm products. The 
quantity sold was somewhat lower 
than a year ago. 

“Government benefit payments 
to the farmers during the first five 
months of this year declined to 
$182,000,000 from $243,000,000 in the 
same period last year, but this 
decrease was not sufficient to offset 
the increase in income from mar- 
ketings. Nevertheless, the gain in 
the farmers’ total income from 
$10,257,000,000 in 1947 to $10,722,- 
000,000 in 1948 was not great 
enough to counteract the rise in 
the prices of goods which the 
farmers bought. 

“As a result, their purchasing 
power during the first five months 
of this year was 6.3 percent lower 
than a year ago. The recent weak- 
ening in the prices of farm prod- 
ucts suggests that the farmers’ 
purchasing power may show fur- 
ther curtailment as the year prog- 
resses.” 


Tri-Way Motors 


Tri-Way Motors, Inc., has been 
incorporated by Leslie Sebring, C. 
W. Harding and C. V. Cardose to 
buy and sell motor vehicles. Five 
hundred shares common at par 
value of $10. 






present, inspections are conducted 
in Portland only) and pointed to 
the fact that with one-third of the 
state’s vehicles, Portland accounted 
for 42.5 percent of the state’s acci- 
dents last year. 

In opposing Dutton, Conway said 
the Oregon State Motor Assn. “be- 
lieves the program to be of such 
doubtful value that the testing sta- 
tion could be abandoned without 
serious loss in the field of traffic 
accident prevention.” 

Conway based the association’s 


position on these four points: 
“1. The inspection program is of 











Bendix 


Steering Geor 







YT 
Products 


Hydraulic Power 


Bendix-Weiss 
Constant Velocity 
Universal Joint 
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Sits 


IN SPUDLAND—Perl H. Dye Co. (Chrysier-Plymouth), Grangeville, Ida., has added 6,000 
feet to its floor space, bringing the total up to 17,000. 





doubtful value, from the standpoint 
of highway safety. 

“2. Possible benefits of motor ve- 
hicle inspection are restricted in a 
program purely local in character, 
as is the case in Portland. 

“3. Such value as may exist is not 
in proportion to the costs involved. 

“4. For a program of questionable 


Centermount 
Emergency 
ond Parking 
Brake for 
Buses and Trucks 


= 


for Trucks 


B-K* Power 
Braking System 


ond Trailers 


value, it imposes inconvenience and 
loss of valuable time on the individ- 
ual motor vehicle owner.” 

Conway also resorted to statistics 
stating that only 6.3 percent of the 
vehicles involved in fatal accidents 
in Oregon in 1947 were reported de- 
fective while 7.2 percent were re- 
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'| ported defective in fatal accidents 


in Portland. 

The OSMA manager believes the 
inspection program is aimed at a 
very small portion of the accident 
problem because the incidence of 
vehicle defects as causes of acci- 
dents is “certainly under 20 per- 
cent and probably under 10.” 


Conway did not entirely dismiss 
auto inspection programs but said 
that traffic authorities include them 
only as a supplement “to a complete 
accident prevention program which 
includes all other fundamentals of 
sound engineering: consistent, sci- 
entific enforcement; effective edu- 
cation.” 


He said the associatien takes the 
position that the money spent on 
the inspection program would re- 
turn greater benefits in accident 
prevention if it were used to 
strengthen Portland’s “good pro- 
gram of engineering, education and 
enforcement.” 





Bendix* 
Automatic Clutch 
and Geor Shift 
Control Systems 


Standard of 


Wherever Wheels Tur 


For over 20 years Bendix research has been mak- 
ing automotive brakes smoother, safer, and easier 
to operate. For example, in the Bendix Duo-Servo* 
one brake shoe “serves” a 
second shoe against the drum. The result is a re- 
markably effective brake that needs only a light 
pedal pressure. This type.of creative engineering, 
= mass production know-how, has made Bendix 

rakes the standard of safety wherever wheels turn. 

A new booklet, ‘Bendix Duo-Servo Brakes’, 
describes this interesting brake principle. Send for 


Brake the friction o 


your free copy. 


BENDIX* BRAKES 































Hydrovac* 
Power Broke 
for all types 
of trucks 









Bendix Vacuum Power 
Gear Shift Assistor 
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program 


the automotive industry. 


E. A. Sahli of Sahli Motor Co. 
(Chevrolet), Beaver Falls, president 
of the association which represents 
3,000 new-car dealers in the state, 
said he felt that “an occasional re- 
lease along this theme should do 
more for the dealers than anything 


they, themselves, might attempt.” 
The release read as follows: 
“Despite the fact that a great 
number of people are condemn- 
ing automobile dealers for receiv- 
ing cars from manufacturers but 
not putting them on the market 
to a car-hungry public, Claude S. 
Klugh of Harrisburg, manager 
of the Pennsylvania Automotive 
Assn., representing over 3,000 
new-car dealers in the state, to- 
day declared that nothing could 
be further from the truth. 
“*The average dealer in Pennsyl- 
vania, it was disclosed in a recent 
survey, received less than seven 
cars per month during 1947,’ Klugh 
pointed out. ‘This figure was ar- 
rived at by averaging new cars 


Canadian Market 
For New Autos 
Tightening Up 


OTTAWA, Ont.—-There was wide- 
spread rejoicing among car dealers 
across Canada when the Canadian 
Government recently reduced taxes 
on car sales because it was felt that 
this would help prospective buyers 
to make up their minds in purchas- 
ing certain types of cars and, in 
general, boost the demand for such 
cars. 

However, inquiries now indicate 
that there is a growing reluctance 
by buyers to get that new car since 
some companies in Canada an- 
nounced price increases on account 
of rising materials and labor costs. 

Car dealers are surprised at the 
reaction to the announcements of 
higher costs in view of the general 
shortage of cars in this country and 
the continuing comparatively pros- 
perous conditions. They had be- 
lieved that the slight boosts in 
prices of new cars following closely 
on the heels of the special excise 
tax cut would not make much dif- 
ference in the demands of prospec- 
tive buyers. 

Instead they are meeting daily 
prospective buyers who are holding 
out in completing sales. It may be 
due to the rising cost of living in 
Canada, which has reached an all- 
time high of over 156 points. It may 
be attributed to other reasons. In 
any case, it is a reaction which car 
dealers cannot help but notice now. 

Prospective car buyers in the 
lower and medium income brackets 
are showing this reaction to the 
greatest degree and this trend in 
the sales of new cars under prevail- 
ing conditions cannot be ignored, 
dealers stress, especially if it should 
grow into a widespread “buyer’s re- 
sistance” movement, judging from 
experiences in showrooms at pres- 
ent. 


STUDENTS VISIT NASH DEALERSHIP—Post-graduate students of the University of Mary- 
land's graduate schoo! of occupational information, as part of their course, visited the Capital 
ccompanied by W. S. Blake, member of the teaching staff. The stu- 
dents reported that through their research they had learned the dealership had the third 
largest service operation of its kind in the world. 


Garage, Washington, 


Defending the Trade 


Klugh Declares Pa. Dealers Averaged Less 
Than 7 Cars Per Month in ’47 


HARRISBURG, Pa. — Automobile 
dealers were defended in the public 
press last week in a public relations 
launched by Claude S. 
Klugh, manager of the Pennsyl- 
vania Automotive Assn., designed to 
counteract much of the criticism of 
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received by large dealers with those 
received by hundreds of small town 
and rural dealers. The greater ma- 
jority of dealers received from one 
to four cars a month during 1947.’ 

“Reporting that a study made by 
the National Automobile Dealers 
Assn. shows that the national short- 
age of new automobiles is so great 
that at the current rate it will re- 
quire 26 months for the industry to 
produce enough cars to take care 
of the unfilled orders, the PAA 
official said: 

“Surveys indicate that Pennsyl- 
vania dealers now have unfilled 
orders for more than 500,000 pas- 
senger cars on their books, or a 
gain of approximately 10 percent in 
unfilled orders over the Jan. 1, 1948, 
total.’ 

“Upholding automobile dealers in 
the state, Mr. Klugh emphasized the 
fact that in view of the surveys 
new-car dealers are not at fault in 
being unable to make deliveries of 
new cars. 

“Undoubtedly, a great many 
persons have been on waiting lists 
for many months for a new auto- 
mobile,’ he admitted. ‘However, 
the dealer is just as anxious as 
any of his prospective customers 
to make delivery on new cars.’ 
“*As long as the present acute 

shortage exists and until the auto- 
motive industry can meet the con- 
tinued demands for new cars,’ Mr. 
Klugh explained, ‘it will be impossi- 
ble for dealers to make delivery, as 
much as they may want to satisfy 
customers.’ 

“‘*No dealer deliberately holds up 
delivery on a new car,’ he conclud- 
ed. ‘It is simply that it is impossible 
for him to deliver something he 
doesn’t have and has as much dif- 
ficulty in obtaining as does the 
public.’ ” 


Owner Service 
Policy Liberalized 
By DeSoto 


DETROIT.—A_ liberalized new 
ear owner’s service policy, which 
permits the purchaser of a new 
DeSoto to take his car for two free 
inspections to any DeSoto dealer 
in the United States, is now being 
issued, according to J. B. Wagstaff, 
DeSoto’s vice-president in charge 
of sales. 

The new policy provides that the 
inspections are to be made when 
mileages of 1,000 and 3,000 have 
been reached. 

The new policy was developed in 
the DeSoto factory service depart- 
ment headed by Roy W. Utley, 
director of service. 





























num starting gate. The automobile and 


accelerator located in the rear. 


horses rush past. 
urer of the National Horsemen's Assn. 
trucks equipped with starting gates. 






































CHICAGO.—The 1948 Illinois mo- 
tor truck safety roadeo established 
new records for the number of 
contestants and public interest dis- 
played, Richard B. Thornton, Cen- 
tral Motor Freight Assn. manager, 
reported here. The _ association 
sponsors the roadeo which has be- 
come an annual event in the IIli- 
nois trucking industry field. 


More than 2,000 spectators 
watched 47 of the state’s best truck 
drivers compete for championship 
honors when the final truck driv- 
ing contests were run off on the 
Caterpillar Tractor Co. field in Pe- 
oria, Thornton said. 


The roadeo and the $500,000 
equipment show together left no 
doubt that the Illinois affair has 
become the foremost pageant 
and public relations weapon the 
state’s trucking industry has to 
offer, he added. 

In winning the state champion- 
ship in the tractor and semi-trailer 
class, Forrest G. Garrison of Mel- 
vin Trucking Co., Peoria, bested 29 
other drivers representing as many 
trucking companies. 

Leading a field of 18 company 
drivers in the straight truck class, 
George W. Sabo, of Cushman Mo- 


New Engineers to Ease 


Canadian Shortage 

OTTAWA, Ont. — Graduation 
of 3,000 engineers next year will 
considerably relieve the short- 
age of engineers in Canada, La- 
bor Minister Mitchell said here. 

The labor minister said that 
more than 63 percent of this 
largest graduating class of en- 
gineers in Canadian history are 
mechanical, electrical and civil 
engineers — approximately 21 
percent each. 


Train of Tomorrow 


At Cadillac Family Day 

DETROIT.—John F. Gordon, gen- 
eral manager of Cadillac, has in- 
vited all Cadillac employes and 
their families to attend an Open 
House to be held at the Clark Ave. 
plant Oct. 2-3. 

Featuring the Open House, first 
inspection tour of Cadillac’s recent- 
ly completed new production facili- 
ties, will be a showing of the Gen- 
eral Motors Train of Tomorrow, 
which will be displayed on a Cadil- 
lac siding. 


Texas-N. M. Pact 
AUSTIN, Tex.—A new reciprocal 
agreement for motor vehicles has 
been signed -hg Texas withANew 
Mexico. 


who presides at races held during the various fairs throughout the s 
the trunk space of his car and with the aid of a small public address system calls directions 
to the sulky drivers as their horses approach the gate. e h ‘ 

at a flash signal from Clark, who then controls the speed of his convertible with a foot 
When the Studebaker reaches the official starting point ef 
the race, Clark swings the two gate sections so that they fold parailel to the automobile. 
The chauffeur then takes complete contro! of the car and guides it to the outer rail as the 
Clark, who has owned and trained horses all is life, is secretary and treas- 
He also is the owner of a small fleet of Studebaker 






On the Promotion Side... 


STUDEBAKER ON TOP—Harness races at the Cass county fair in Cassopolis, Mich., got off 
to good starts with the help of a Studebaker Commander convertible Conners with an alumi- 
i ate are owned by Harry Clar 





















WISCONSIN STATE CENTENNIAL—Cutting the ribbon in the formal opening of the Wis- 
consin industry building in Milwaukee is Joseph F. Heil, president of Heil Co. and chairman 
of the centennial's industry exhibit. Two girls hold the ribbon while (from left) Fred Gratz 
secretary of the industry committee; Dr. Ora Rice, chairman of the centennial committee, and 
R. C. Zimmerman, president of the Wisconsin State Brewers’ Assn., look on. 


Contestants, Attendance Set 
Records at Illinois Roadeo 


tor Delivery Co., Chicago, and Les- 
ter R. Wyatt, of Dohrn Transfer 
Co., Rock Island, tied for first 
place. 

According to Thornton, Forrest 
Garrison will represent Illinois at 
the national truck roadeo spon- 
sored by American Trucking Assns. 
in Washington in October. The 
straight truck co-champions will 
have a run-off contest this month 
to decide who will go to Washing- 
ton in this class. 

Reporting that more truck and 
trailer manufacturers were rep- 
resented in the roadeo this year 
than in last, Thornton said sev- 
eral hundred trucking and equip- 
ment manufacturing officials at- 
tended. 

Although the driving contests 
were the main feature of the three- 
day affair, a series of luncheons 
and meetings gave the roadeo the 
aspect of a convention, he said. 

Manufacturers participating in 


the roadeo included Diamond T, 
White, American Bantam, Trailmo- 
bile, Fruehauf, International Har- 
vester, and Mack. 























of Indianapolis, 
country. Clark stands in 






The chauffeur gets the car under way 





















. 
Stockholder Files 
° 7. 
Conspiracy Suit 
e ° 
Against Willys 

WILMINGTON, Del.—A suit 
charging conspiracy was filed here 
last week against Willys-Overland 
Motors, Inc., and 11 of the firm’s 
directors by Hyman Krinsky, of 
Norfolk county, Mass., a_ stock- 
holder. 

The directors named in the suit 
were Frank H. Canaday, Ward M. 
Canaday, Burton A. Howe, William 
A. Irvin, Edward L. Love, Brouw- 
der D. McIntyre, James D. Mooney, 
George W. Ritter, Charles E. So- 
rensen, Delmar G. Roos, Arthur J. 
Weiland, “John Doe” and “Richard 
Doe,” as executors of the estate 
of Hiram J. Leonard, deceased. 

Krinsky’s complaint said that 
Ward Canaday, Ritter and Mooney 
“have been able to and did nomi- 
nate and elect and dominate and 
control the board of directors and 
the officers of Willys-Overland in 
such manner that the other mem- 
bers of the board were subservient 
to their wishes without regard to 
the best interests of the corpora- 
tion.” 

The suit said that Sorensen, a 
vice-chairman in an advisory ca- 
pacity to Mooney, was seldom in 
attendance and had failed to act 
in such a capacity. 

Krinsky asked that Sorensen’s 
employment contract with Willys 
be terminated; that Willys be en- 
joined from making any further 
salary payments to him or issuing 
stock on an option held by him, 
and that the company be required 
to furnish an accounting of its 
status. 


Jury Probing 
Alleged Dealer 
Political Gifts 


DETROIT.—A 23-man federal 
grand jury began last week to in- 
vestigate Republican party fund 
raising activities said to involve 
dealers. 

The investigation started when 
Michigan’s Attorney General Eu- 
gene F. Black charged that Re- 
publicans and automobile dealers 
had violated the Federal Corrupt 
Practices Act. 

Black said that a $250,000 politi- 
cal jackpot was raised among auto 
dealers by assessing them $1 on 
every new car sold. A meeting to 
raise the fund was allegedly held 
at the Detroit Athletic Club. 

At presstime Thursday, U. S. Dis- 
trict Attorney Thomas C. Thorn- 
ton, who had called the grand jury, 
said that there was still no evi- 
dence of any conspiracy. 

One of the first witnesses to be 
called was Mrs. D. C. Hay, former 
national Republican committee- 
woman. 

Thornton said that Arthur Sum- 
merfield, Flint dealer and nationa! 
Republican committeeman, might 
never be called to testify. Black 
has accused Summerfield of direct- 
ing the GOP fund raising cam- 
paign among Michigan dealers. 


Blume Chevrolet 


Blume Chevrolet Co. of Union, 
W. Va., has been granted a charter, 
after listing authorized capital stock 
at $25,000. Principals are W. E. 
Blume, Halen Chaney and S. J. 
Neathawk. 





OLDS DEALERS IN TEXAS—This meetin 
mobile headquarters in Lansing were S. 


Dealers in the group were: 


was held recently in Houston. Present from Olds- 
. Skinner, general manager; D. 
| sales manager; Russell Lesher, assistant sales manager, and L. F. 
| tising and public relations. 


E. Ralston, general 
Ison, director of adver- 
E. W. Alexander, Jennings, La.; 


O. H. Longuet, Victoria, Tex.; Jim Edge, Bryan; F. Pequigney, Galveston; C. R. Osborne, 


Orange; N. W. Smith, Nad¢ogdoches: Baxter Adams, Waco; J. M 


Cavender jr., San Antonio; 


B. B. Brown, Houston; C. E. Galland, Corpus Christi; T. J. Goad, Austin; W. F. Wilson, Lake 


Charles, La.; J. 
A. C. Kuykendall,: Temple; G. 


P. LeNoir, McAllen, Tex.; Roy Wright, Bay City; A J. Mutschler, Houston; 
B. O'Quinn, Beaumont; J. W. Key, San Angelo;; J. R. New, 


Lufkin; Jack Guerra, Laredo, and Mart J. May, Port Arthur. 
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Public Called Greatest Gainer .. . 


Magazine Traces Profits of New-Used Cars 


NEW YORK.—Fortune magazine, 
in its September issue, lays the 
blame for high-dollar used-car 
prices right into the lap of the gen- 
eral public. 

The publication, in its article 
“The Used Car Deal,” declares the 
public to be the greatest benefac- 
tor in whatever transactions occur 
to move a newly delivered auto- 
mobile from showroom to con- 
sumer to used car lot. 

Many persons, the article declares, 
are living off resales brought about 
by putting their names on every 
available dealer list they can mount. 
When the delivery falls due, they 
are there to grab it up in spite of 
resale contracts, six-month agree- 
ments, dealer checkups and what- 
ever else has been created to curb 
extra-delivery practices. 

By taking $1,000 as being the 
average premium involved in such 
a factory-to-used car lot, Fortune 
says that the customer takes the 
biggest profit on a resale, the 
franchised dealer gets the next 
largest bite and the used-car 
dealer gets the smallest bite of all. 

“The new-car dealer gets the first 
crack (at the customer’s roll),” For- 
tune says. “Not so long ago, some 
of them simply asked for a straight- 
forward cash bonus or bet the cus- 
tomer $200 that he couldn’t lift, say, 
the car on the showroom floor. 

“Today few use such crude de- 


Burke Heads Sales 
Of Oltman-O’Neill 


CENTERLINE, Mich. — Coinci- 
dent with moving into a new fac- 
tory building here, Les Oltman, 
president of Olt- 
man - O'Neill Co., 
announced last 
week appoint- 
ment of J. D. 
Burke as director 
in the company 
and sales man- 


r. 

Burke, former- 
ly truck sales 
manager for 
Dodge and later 
of Federal Motor 
Truck, is an old-timer in the truck 
business. Oltman-O’Neill is one of 
the largest builders of all-steel 
truck bodies including cargo vans 
and the Packette, a specially de- 
signed body for retail delivery 
work. The company was one of 
the first to develop assembly-line 
production of truck bodies made 
over templates and jigs, to insure 
interchangeability of component 
parts. 

The new factory at 23500 Sher- 
wood Road, Centerline, a suburb 
of Detroit, gives the company con- 
siderably more manufacturing 
space than the former plant in 
Detroit. 





Chicago SAE Schedules 
Golf Outing Sept. 24 


CHICAGO.—Members of the So- 
ciety of Automotive Engineers, 
Chicago section, will hold their an- 
nual “Play-Day” and golf outing 
at Westward-Ho golf club Sept. 24. 


H. E. Churchill, chairman, an- 
nounced appointment of R. J. Ve- 
dovell as entertainment chairman 
and Paul H. Oberreutter as co- 
chairman. Headquarters of the sec- 
tion have been moved to 506 S. 
Wabash Ave., with Floyd E. Erts- 
man, executive secretary and assis- 
tant treasurer, in charge. | 


Obituaries 


James G. McCarroll 
JACKSONVILLE, Tex.—Funeral services 
for James G. McCarroll, 35, a member of 
the firm of Cherokee Motors, Jacksonville 
and Rusk, Tex., were conducted here Aug. 
20. He died of a heart attack. 
. * * 





Raymond E, Palmer 
MEXICO CITY.—Raymond E. Palmer, 
57, United States Rubber Co. engineer and 
project manager at the Mexico City plant 
of United States Rubber Export Co., Ltd., 
died Aug. 26 here. 
>. . . 

Dayton Rhodes 
CHARLESTOWN, W. Va. — Dayton 
Rhodes, 68, veteran automobile dealer of 
Spencer, W. Va., died in a hospital here 
Aug. 23. | 
. - | 
R. B. Hutchison 
DECATUR, Ga.—Robert B. Hutchison, 
47, Southeastern district sales manager for 
Willard Storage Battery Co. in Atlanta, 
Ga., diel unexpectedly at his home here 
Aug. 22, He joined Willard in 1926. | 


vices. They are dangerous to the 
franchise; furthermore, they are not 
really necessary. The dealer who 
wishes to get his cut of the open 
market price—and most apparently 
do—has a choice of several tech- 
niques. 

“First, with a well-chosen group 
of accessories it is no trick at all to 
boost the price $200 to $500; increas- 
ingly rare, accordingly, is the car 
delivered without an ‘optional’ radio, 
heater, slip covers, extra lights, or, 
more lately, undercoating.” 

In addition, Fortune says, new-car 
dealers profit by allowing low on 
the tradein. 

But Fortune states dealer profits 
in such a case to be “modest” as 
compared with the mark-ups which 
customers receive when they resell 
at $800 over list. In turn, the used- 
car dealer, caught between the sell- 
ing and buying public, must seek 
his profit in fast turnover rather 
than in wide margins. Usual mark- 
ups by used-car dealers are only 
$150 to $200, Fortune declares. 

It is pointed out that most new- 


va DESOTO. 


car dealers appear to be quite 
ethical and that some even post 
the list prices in their showrooms, 
“an act of such conspicuous integ- 
rity that the suspicious customer 
is disarmed for the shellacking he 
is about to get on accessories or 
tradein.” 

The used-car business, it is de- 
clared, has an oddly attractive fla- 
vor. Few businesses have more 
gusto, less hypocrisy, and none, in 
a sense, treats the customer so 
fairly. 

“Used-car dealers don’t pretend 
they are going to heaven; in fact 
they have a self-deprecating way of 
capitalizing on the public’s suspicion 
of them. Firm names strike a gen- 
erously caveat emptor note.” 

Fortune points out that manufac- 
turers, whether they like the pres- 
ent used-car pieture or not and 
what it does to their product, are 
forced to watch the resale markets 
like hawks. Used-car operations are 
providing a disinterested and bru- 
tally frank market-research service 
which provides a most accurate 
guide to consumer preference, it 
says. 
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AT TRUCK SCHOOL—Representatives of Chevrolet dealershi in the O 
attending a series of truck schools conducted by George F. May. sone a pe Pic. 


tured at the meeting in Norfolk are (left to right): Gordon Ned d, Harti e P. 
C. Lobe, Mitchell, S. bot C. Butte sheclows-J, 4, tet, Chas 


Hahn, Hartington; 
rolet district manager, Norfolk; G. F. 
manager; D. T. Taylor (rear) 
Columbus; G. F. Asmus, 


Ships Take 80,000 
Cars to Buffalo 


BUFFALO.—Approximately 80,000 
new automobiles have been brought 
by boat to Buffalo so far this year 
from Detroit. From here driveaway 
trucks distribute them all over the 
East. 

Last 


year, 135,000 cars 


FEA tonnes a. btn ' 
representative; ‘ a i ivan, Albi : Orvill ; 
orfolk, and Lynn Sherwood, Omaha. jon; Orville Going 


Button, Plainview; J. J. Hurt, - 
J. Ragsdale, zone P&A 


brought here by boat. The guess is 
that this figure will be topped this 
year but it won’t be a _ record- 
breaking season. 


Rollins Gets Permit 
Rollins Motor Co. reports it has 
been issued a $45,000 permit for 
construction of a commercial build- 
ing at 2105 Wyoming St., El Paso, 


were | Tex. 


who’s just back from a long vacation trip. He will 


tell you that he never rode so comfortably...never 


felt so relaxed ...and because De Soto lets you drive 


without shifting...never before ended up so 


\ ee 
refreshed and so enthusiastic about any car! 


Tune in 


“Hit 


5 ce ae 


FE 


— 
° Ei ; 


the Jackpot” Every 


Tuesday 


f i ee 


Night on All 


Columbia 





Stations 
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AUTOMOTIVE WASHINGTON 
Plan of Operation Set 
For Trade Committee 


By William Ullman 


Washington Correspondent 
ee to Senator Capehart, Indiana Republican, 
chairman of the Senate Committce on Trade Policies, 
there exists considerable confusion as to the purpose and 
function of the advisory council recently appointed by his 
group. So many inquiries have been received from business- 


men in all fields, he said, that@— —— 


he thought an explanatory 
statement would be appro- 
priate. The following reached AuTo- 
MOTIVE News last week: 

“The advisory council will hold its 
first meeting Sept. 15, in the Senate 
caucus room. The first session of 
that meeting, which will be devoted 
primarily to organization, will be 
open to the public and the press. 
Thereafter, all meetings will be 
closed to permit a greater freedom 
of expression by the members of the 
council. 








ALABAMA 
Cruse-Crawtord Wheel & Rim... . 


CALIFORNIA 
Motor Rim & Wheel Service. . . . 


COLORADO 
Quinn & McGill Motor Supply. ......- 
CONNECTICUT 
Connecticut Wheel & Rim......... 


Connecticut Wheel & Rim....... New Haven 11 


FLORIDA 
Southeast Wheel & Rim Co....... Jacksonville 3 
GEORGIA 


Horris Automotive Service. ........--+ 





Wheets—Hub and Drum Assemblies—Brakes—"Vacdraulic” Brake Power Units—for Passenger Cars, Trucks, 
Buses—made by Kelsey-Hayes’ 4 Michigan Plants and Windsor-Canada Plant ¢ 


“Lathan” Vacuum Power Brake Equipment for Tractor-Trailers—made by Kelsey-Hayes’ South San Francisco-Lathan Plant. 
Wheels—Hubs—Axles—Parts for Farm Implements—made by Kelsey-Hayes’ French & Hecht Plant at Davenport, lowe 





William Uliman 


Birminghem 3 


Les Angeles 15 
Motor Rim & Wheel Service... . . Sen Frencisco 9 


“The council 
will not hear wit- 
nesses, but will 
discuss among 
themselves the ef- 
fects of the Fed- 
eral Trade Com- 
mission’s pricing 
policies as inter- 
preted by the 
courts, first upon 
the industry or 
field which they 





SOUTHERN DEALERS VISIT SOUTH BEND — When Studebaker dealers E. C. Maxey and 
E. W. Donnelly, of Nashville, Tenn., visited that city recently, re inspected a bank of large 


opening truck service doors installed in the Studebaker dealers ; 
Seaman Co. Standing outside one of the new doors are, left to right, Maxey and 


Schaus 


ip operated by Scherman- 


Donnelly; the Scherman-Schaus-Freeman truck sales force: T. W. Doba, Dale Morgan (sales 
manager), Milton Brooks and Arthur C. Garden. At the extreme right is Vic Freeman, 


president of the dealership. 





secondly, upon the communities 
from which they come. 

“The council, of course, includes 
not only representative buyers 
and sellers in light and heavy 
goods industries, but also farm 
group leaders, labor union leaders, 
chamber of commerce representa- 
tives and economists from several 
leading universities. 

“When the group has concluded 


represent, and|its deliberation, it will render a re- 


port to our subcommittee represent- 
ing the consensus of the council. 
Any member wishing to do so will 
be permitted to file a minority re- 
port. Those reports will be made a 
part of the hearings of our Senate 
committee. 

“The committee itself will hold 
public hearings beginning some time 
in mid-November, at which it will 
hear a substantial number of wit- 
nesses from all sections of the coun- 


—designed to give new 
low pressure fires... 


Stone Wheel incorporated..... «++ Chicage 16 

Peoria Wheel & Rim Compony..... Peoria 3 

Winols Wheel & Brake Compony..... . Springfield 
INDIANA 

Indiona Wheel & Rim Compony.. . .Indienapotle 4 

Wire & Disc Wheel Sales....... Sevth Bend 18 

IOWA 
Stone Wheel Incorporated. ..... Devenport 
Des Moines Wheel & Rim Co..... Des Moines 12 
KANSAS 

Borbein-Young & Company. ......-+++ Wichite 2 
KENTUCKY by 

Auto Wheel & Rim Service. ....... Lowleyitie,3 
LOUISIANA 

Southern Wheel & Rim Co... . . .New Orleans 13 


. « e ASSURES PROVEN PRODUCTS AT... 
KELSEY-HAYES WHEEL COMPANY 


DETROIT 32, MICHIGAN 


MARYLAND 
R. W. Norris & Sons inc... ........- Baltimore 3 


MASSACHUSETTS 
New Englond Wheel & Rim. ........ Boston 15 


MICHIGAN 








OREGON 


Auto Wheel Service... 2... eee ee Portlend 9 


Standard whee i he Ce AA .. .Herrisburg 


Koy Wheel Sales Company... 
Thomas Wheel & Rim Company. . Philadelphia 30 


... Philadelphia 4 


Rim & Wheel Service........-+.-++ Detroit 2 
Rim & Wheel Service. . ++ +++ +++ Grond Repids 2 Wheel & Rim Seles Company... .. Piteborgh 13 
ENNESSEE 

MINNESOTA Harris Automotive Pio ay Sakae. bae8 Knoxville 17 

Pioneer Rim & Wheel Company... Minneapolis 4 Beller Wheel, Brake & Supply...... is 3 
Beller Wheel, Brake & Supply... ..- Nashville 
MISSOURI 

Borbein-Young & Compony....... Kenses City 8 TEXAS 
Borbein-Young & Compony.....--+++ 4 Southwest Wheel Inc... ... 6665005 . Dalles 2 
Borbein-Young & Company.....---- St. Lovis © Southwest Wheel Inc...... 6-005. Houston 2 

NEW MEXICO Southwest Wheel Inc... ....-+++ San Antonie 6 
Wheels & Brakes, Inc... 2... 6.450 Albuquerque uTan 

Henderson Rim & Wheel Serv... Salt Lake City 1 
Wheel & eees Omehe 2 VIRGINIA 
hi Peceecccers 

sac a _— Dixie Wheel Company......++.-- Richmond 20 

NEW JERSEY 4 ASHINGTON 
Wheels Incorporated. ....-e+e0e+0+> Newark deter Want fas Ose. eee Seattle 22 
Wheat: te new YORK ae Bearing & Rim Supply.......-- Spokane 8 

heels, Incorporated. ... eer creeree ny 
WISCONSIN 

Frey, The Wheelman, inc. 
Wheels, Incorporated. . . : Stone Manufacturing Company. ... . Milwevkee 3 
Frey, The Wheelman, Inc... ...- CANADA 
Colbourn Wheel & Rim Co... . 656 -- Syrecuse 4 Alberta Wheel Distributors... . .& jon, Alberta 





NORTH CAROLINA 





Carolina Rim & Wheel Co......++++- Charlotte 1 

Carolina Rim & Wheel Co.......++.-- Raleigh 

United Automotive Service, inc, ..... Winsten-Selem 
OHIO 

Motor Rim Manufacturers. .....++++..-.. Akron 

Rim & Wheel Service... ...-.0+++-Cincinnatl 2 

Motor Rim Manufacturers Clevelend 1 


Hoyes Wheel & Spring Service. .. - -Columbus iF 
Rim & Wheel Service... . «6. eee cere Deyten 3 
Wheel & Rim Sales Company..... ....Telede 4 


Southwest Wheel Inc.......... Oklehome City 1/4 


“Magdraulic” Electric Brakes— 


General Automobile Equip. Mentheal, Quebec 
Wheel & Rim Co. of Canada... .Terente 5, Onterie 
Wheels & Equipment Limited. Vancouver, 8. C. 
Automobile Supply Company. . Winnipeg, Meni 







try and from all segments of the 
national economy. 

“The council, being an advisory 
body, will make its own recom- 
mendations but will not hear any 
witnesses. It is anticipated that the 
advisory group will render its re- 
port to the Senate committee not 
later than January, 1949, and the 
Senate committee itself will report 
to Congress not later than the end 
of February, 1949.” 

* * 


Clip-Clopped 

HE KEYSTONE Automobile 

Club of Washington has com- 
piled an interesting list of the gaso- 
line taxes the motor tourist must 
suffer during a jaunt about the 
country. According to Keystone, 
prospective highway travelers, when 
planning their trip with club offi- 
cials, ask about these taxes and 
often arrange to bypass regions 
where the gouge is extra deep. 

The Keystone list shows that in 
one state the total tax per gallon 
—state and federal—is 3% cents; 
in four states, 4% cents; 18 states 
and the District of Columbia, 5% 
cents; two states, six cents; nine 
states, 6% cents; one state, seven 
cents; nine states, 7% cents; one 
state, eight cents; two states, 8% 
cents, and one state, nine cents. 

Here is the list in detail: 


Missouri, 3% cents; Illinois, Mas- 
sachusetts, Michigan and New Jer- 
sey, 4% cents; Connecticut, Dela- 
ware, District of Columbia, Indiana, 
Iowa, Kansas, Minnesota, Nevada, 
New Hampshire, New York, North 
Dakota, Ohio, Pennsylvania, Rhode 
Island, South Dakota, Texas, Utah, 
Wisconsin and Wyoming, 5% cents; 
California and Vermont, six; Ari- 
zona, Kentucky, Maryland, Mon- 
tana, Nebraska, New Mexico, Ore- 
gon, Washington and West Virginia, 
6%; Oklahoma, seven; Alabama, 
Colorado, Georgia, Idaho, Maine, 
Mississippi, North Carolina, South 
Carolina and Virginia, 7%; Arkan- 
sas, eight; Florida, Louisiana and 
Tennessee, 8% cents. 

The following states also have 
sales taxes: 

Alabama, Arizona, Arkansas, Cali- 
fornia, Colorado, Illinois, Iowa, Kan- 
sas, Louisiana, Michigan, Missouri, 
North Carolina, North Dakota, Ohio, 
Oklahoma, South Carolina, South 
Dakota, Texas, Utah, Washington, 
West Virginia and Wyoming. 

7 + * 
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Scrap Campaign 
[THE STEEL NEEDS of fabrica- 
tors working on contracts for the 
armed forces will be partially filled 
under a voluntary allocations plan 
soon to be put into effect by the 
Department of Commerce. Under 
the plan, 102,505 tons of steel will be 
available to armed forces procure- 


ment agencies and contractors for 
the forces. 


The department also announced 
plans for an industrial steel scrap 
drive to start Sept. 9. The drive is 
designed to keep blast furnace out- 
put at capacity throughout the win- 
ter. Secretary Sawyer said domes- 
tic, military and foreign aid require- 
ments would suffer if the scrap 
supply is not increased. 

7 * 7 


Out of Balance 


‘THe MUNITIONS board last week 
™ reported that while the stockpil- 
ing of critical war materials has im- 
proved in the past six months, the 
activity still’ is “badly out of bal- 
ance.” After two years of operation. 
it was stated, about 25 percent of 
the stockpile goal is on hand or in 
sight. The goal called for spending 
$3.5 billion on 67 key items. 

The board disclosed its plans to 
step up purchases and adopt a 
more aggressive policy in buying. 
Thus far, it has sought to accu- 
mulate stores with the least pos- 
sible competition to private indus- 


The statement that the stockpi 
: pile 
is out of balance indicates supplies 
A aged materials have lagged, 
e others are more ad i 
was pointed out, een 
° * 


Road Aid Pared 


A JANUARY budget estimate of 
$478,000,000 on federal highway 
aid in the fiscal year ending next 
June 30 has now been trimmed to 
$436,000,000. President Truman’s 
statement accompanying the revi- 
sion attributed it to “changes in the 
outlook for road construction.” This 
is taken to mean that state highway 
departments are not finding them- 
selves able to spend aid money as 
rapidly as was anticipated early in 
the year, according to the National 
Highway Users’ Conference. 
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ST. PAUL.—Forty percent of this contemplated purchasing a used 


city’s automobile owners take their 
vehicles to new-car dealers for ma- 
jor repairs, according to the 1948 
consumer analysis of the St. Paul 
market published by the St. Paul 
Dispatch and Pioneer Press. 

Despite this high figure, new-car 
dealers still do not get as much 
major repair business as indepen- 
dent repair shops. 


The analysis showed separate 
repair shops were garnering 44.5 
percent of major repair business 
wi filling stations attracting 
but 6.3 percent of this trade. 


The total of 40 percent taking 
major repair business to new-car 
dealers was composed of 29.4 per- 
cent who took their cars back to 
the dealer from whom they pur- 
chased and 10.6 percent who went 
to some other new-car dealer. 


Both new-car dealers and private 
repair shops gave way to filling 
stations in the matter of acquiring 
minor repair business. 


In answering the question of 
where they took their cars for 
minor repairs, St. Paul motorists 
gave the following percentage 
choices: filling stations, 37.4; inde- 
pendent repair shops, 29; dealer 
where car was bought, 17.8; an- 
other new-car dealer, 6.1; does 
own work, 7.1; no preference, 2.6. 


St. Paul area dealers could as- 
sume a reasonable amount of pride 
as a result of the answers to the 
question: “If you do not take your 
car back to the dealer from whom 
you bought it, why not?” 

Only 1.1 percent of those an- 
swering this question blamed 
“discourteous treatment” while 
8.6 percent listed “unsatisfactory 
service.” 

Chief reason for not returning 
to the selling dealer was “away 
from point of sale” which account- 
ed for 26.7 percent of the answers 
while “prices too high” was blamed 
by 17.3 percent of those _ inter- 
viewed. 

Families planning to buy a new 
car totaled 13.3 percent while 3.5 
percent of the families questioned 


Auto Maniacs 
Meet in Detroit 


To Form Society 


DETROIT.—On Sept. 11 the 
founders convention of the Auto 
Maniacs of America will be held 
in the Barlum hotel. 

Chairman Harold L. Mayer, of 
Stockbridge, Mich., refers to the 
club as a “kind of half-screwbail, 
half-serious democratic organiza- 
tion” open to all automobile fa- 
natics. 

Mayer also announced that al- 
though the original quota for char- 
ter members has been exceeded, 
reservations are still being made 
for all who wish to attend. 

Some of the delegates will bring 
their particular automotive prides 
along with them such as Robert 
Blanding, who is scheduled to drive 
from Milwaukee in a specially-re- 
designed 1937 Cord with front- 
wheel drive. 

Mayer said a Detroit mechanic 
will explain his interest in collect- 
ing old fuel pumps while L. E. 
Gamersfelder, of Dearborn, is 
readying his 1916 Dodge for the 
event. 

Delegates range from collectors 
of license plates to hot-rod drivers 
and builders of cars from junk 
parts, Mayer explained. 

Mayer said that following the 
election of officers and adoption 
of a set of rules, plans will be dis- 
cussed for the rapid development 
of a national Auto Maniacs society. 


Jeep Only Exception 


To Malaya Import Ban 

SINGAPORE.—The British Em- 
pire’s dollar shortage has caused 
the governments of Singapore and 
the Federation of Malaya to ban 
the import of all cars of 20 horse- 
power or more except those from 
the United Kingdom. 

An export-import official said 
the ruling would exclude all cars 
from the U. S. and Canada except 
the Willys-Overland Jeep. 





car. 

Fifty-seven percent of those 
planning to buy a new car ex- 
pected to pay cash for it while 40.4 
percent of the potential used-car 
market planned paying cash. 

The survey also revealed that 5.5 
percent of the families had placed 
orders for new cars, with 79 per- 
cent of these orders having been 
placed within the last year. 


Of those families which have 
placed orders for new cars, 11.8 
percent admitted that they placed 
orders with more than one 
dealer. 

Chevrolet was the preferred 
make of 26 percent of the families 
planning new-car purchases with 
Ford second at 12.7 percent and 
Plymouth third with 10.4 percent. 

In the used-car preference list, 
Chevrolet was named by 36.5 per- 
cent, while Ford was the choice of 
23.1 percent and Pontiac and Plym- 
outh were named by 10.6 percent. 





DEALERSHIP HONORS DEPARTING ZONE OFFICIAL—J. 
presented a desk set to Roy Wells, with the Hudson service organization 
William Allen, manager of the Dick dealership, states that Wells has been 


son), Phoenix, Ariz. 
for 25 years. 


AUTOMOTIVE NEWS, SEPTEMBER 6, 1948 


St. Paul Market Survey 


Analysis Shows New-Car Dealers Get 40% 
Of Major Repair Business 


Dick Automobile Co. (Hud- 


transferred to the Los Angeles zone, where he is service supervisor of Hudson Sales Corp. 





Nu Orm Plan Office 


Set Up at Tucson 

LOS ANGELES.— The Nu Orm 
Plan, a local-born personalized serv- 
ice for automobile dealers, has es- 
tablished district offices in Tucson, 
Ariz., to serve dealers of that city, 
Ruth Ormsby, president and founder 
of the service, announces. 

Previously offices had been set up 
in California at Bakersfield, San 


Diego and San Bernardino. The Nu 
Orm Plan boasts a system for cur- 
tailing the cost-per-mile of operat- 
ing an automobile. Less than three 
years old, it has built up an em- 
ploye organization of nearly 200 and 
in the last year tripled the number 
of clients it serviced in 1947, accord- 
ing to the firm’s officials. 


Others are profiting from AUTOMOTIVE 
NEWS want ads. Why not you? 
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; Timken Adopts 
F.O.B. Pricing 


CANTON, O.—Taking cognizance 
of the Supreme court decision in 
the cement case, Timken Roller 
Bearing Co. announced last week 
that all products of the Steel and 
Tube division will be sold, quoted 
and invoiced f.o.b. mill. 


C. H. McCollam, general sales 
manager of the division, said that 
transportation costs will, in the 
future, be shown as a separate 
item on all quotations and invoices 
for steel products for determining 
delivered costs. The customer is 
privileged, he said, as in the past, 
to purchase any Timken stee! 
product f.o.b. mill and within the 
limits of the mill loading facilities 
he may provide his own transpor- 
tation from any of the Timken 
plants. 





Vogelsang Promoted 


Monroe Vogelsang, who recently 
joined the staff of Schodt Motor 
Co., 238 S. Flores St., San Antonio, 
Tex., has been promoted to service 
manager of the company. 








with ° 

“looks to 
be good for as many more”’: 
F. H. Neely, Columbia, Tenn. 


THE B. F. G. TIRE, 
30,000 miles on it, 


Users ger more 








CURTIS CORN, co-owner 201 Taxi 
Co., Roswell, N. M., says his B. F 
Goodrich tires have outworn any 
other tire used by his concern. 


ver 





ans calla stn 


26,007 MILES on this B. F. Good- 





63,479 miLes on this B. F. Good- 


rich tire . . . ‘‘and still = of rich tire. “Need you ask if I’m 
good tread left,” reports Dr. satisfied ?”’ writes J. C. Hinrichs, 
C. Baumann, Pottstown, Pa. Jr., Waterbury, Conn. 





F 


oodrich 


miles because RESEARCH KEEPS 





FIRST IN RUBBER 


Vo bu get more ne too! 


Users agree MORE MILES! 
Experience shows MORE SAFETY! 
Riding tests prove MORE Zz 
COMFORT-—prove B. F. 
regular tires ride smoother than 

regular tires of other makes! And for super-comfort 
there’s the B. F. Goodrich Extra-Cushion tire. 

You get more with B. F. G. tires, regardless of 
price, because of B. F. Goodrich research 

—now backed by the world’s greatest rubber 
research center, recently opened at 

Brecksville, Ohio. Let your B. F. Goodrich 
salesman tell you how you can profit by 


handling B. F. Goodrich 
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In the Hopper 


Minnesota Group Urges 
1-Cent Gas Tax Hike 


To provide additional funds for 
highway construction, a Minnesota 
state legislative interim committee 
on highways proposes a one-cent 
increase in the state gasoline tax, 
from four to five cents a gallon, 
and a 50 percent boost in motor 
vehicle license fees. 

The increases would yield an 
estimated $12,000,000 a year in ad- 
ditional revenues. A cut in the 
proposed higher tax program may 
be recommended if Minnesota vot- 
ers defeat at the November elec- 
tion a proposed state constitutional 
amendment increasing the alloca- 
tion of gasoline tax revenues to 
counties from one-third to one-half. 

If the amendment is _ rejected, 
the proposal for higher motor ve-| 
hicle license fees might be dropped, 
cutting the total added revenue 
from $12,000,000 to $6,000,000, it was 
indicated. 

+. * * 
Severance Pay May Become 
Labor Issue in Maryland 


Enactment of state laws regulat- 
ing wages and hours and requiring 
severance pay for discharged em- 
ployes will be sought in Maryland 
by Commissioner Joseph F. Di- 
Domenico of the State Department 
of Labor and Industry. 

In addressing a convention here 
of the International Photo-En- 
gravers Union of North America, 
DiDomenico also revealed plans 
for other labor legislative meas- 
ures, including proposals for revi- 


| partment cooperate 





sion of Maryland laws pertaining 
to the arbitration of labor disputes 
and proposed regulation of fees 
paid to employment agencies. 
- * * 

Okla. Committee Studying 
Highway Reciprocity Law 

A study of Oklahoma’s law pro- 
viding for reciprocal agreements on 
use of highways by commercial ve- 
hicles has been launched by the 
revenue and taxation committee of 
the state legislative council, which 
had reached no decision at this 
writing 

‘council Chairman James C. Nance 
contended it was the intention of 
the legislature to make the reci- 
procity act an emergency war meas- 
ure but that it turned up on the 
statute books as a permanent meas- 
ure. He asserted that out-of-state 
firms were using Oklahoma’s high- 
ways free and were not contributing 
to the cost of highway maintenance. 

a7 * * 


N. J. Lawmakers Approve 
State Turnpike Authority 


A bill creating a New Jersey turn- 
pike authority to construct and 
maintain toll highways has been 
given final approval by the New 
Jersey legislature. 

Sen. David Van Alstyne jr., Ber- 
gen county Republican, who intro- 
duced the bill, declared that estab- 
lishment of the turnpike authority 
was needed as the first step in get- 
ting to work on a long-range high- 
way construction program, overall 
needs of which he estimated might 
run between $400,000,000 and $700,- 
000,000. 

+ * + 
Urge Change in Oklahoma’s 
Title Recording System 


A change in Oklahoma’s automo- 
bile title law to provide for a cen- 
tral recording of mortgages has 
been urged by used-car dealers and 
automobile finance companies at a 
hearing conducted before a state 
revenue and taxation committee. 

There is no single place now 
where titles can be checked to see 
whether there are outstanding 
mortgages on vehicles in Oklahoma, 
it was pointed out. 

* * + 


Va. to Equip Police 
With 30 Truck Scales 


Reflecting the strong indication 
of the general assembly that it 
wanted overloading laws enforced, 
when § stiffened penalties went 
along with a raising of the maxi- 
mum load limit from 40,000 to 50,- 
0000 pounds on four-axled vehicles, 
announcement has been made that 
portable truck weighing scales will 
be standard equipment for 30 
state police sergeants soon, as the 


constabulary and the highway de- 
in the drive 
against overloaded vehicles. 

Department officials said viola- 
tions will cost truckers $2 a 100 
pounds overweight in addition to 
fines. 

* * * 


Deny Tuscaloosa Tax 

TUSCALOOSA, Ala.—Tuscaloosa’s 
one-cent sales tax has been ruled 
unconstitutional by the Alabama 
state supreme court of appeals. Lo- 
eal officials said they would seek 
a re-hearing. The tax, designed to 
provide funds for a hospital, has 
been bringing the city and county 


about $1,000 daily. 
* = * 


Engineering 
Laws on Registration 


Are Explained 


DETROIT.—A study and analy- 
sis of the laws governing the reg- 
istration of professional engineers 
by A. M. Sargent will be available 
to the public in late September, 


NOW! YOU’RE SURE TO MAKE 


GREAT G-E FALL AUTO 





G-E AUTO LAMP SALES skyrocketed with G.E.’s 
Spring promotion! Dealers’ auto lamp profits 
hit an all-time high! And now G.E.’s Fall pro- 
motion will do an even better job for you! It’s 
based on tested and proved methods that boosted 





DEEP IN THE HEART OF TEXAS—Nighttime view of P. K. Williams Nash Co., Austin, 


Tex. The " 
parts. The 3 


lass"’ building has 9,690 feet of floor space—5,935 for service and 1,228 for 
ealership is owned by P. K. and O. M. Williams. 





according to John M. Cannon As-|have arisen, or might arise, out 


sociates, industrial and public re- 
lations counsel, here. 

Sargent’s booklet, entitled “Pro- 
fessional Registration Laws and 
the Engineer,” is said to be the 
first comprehensive study of all 
phases of engineering registration. 

The author points out the good 
and bad features of the existing 
laws in the booklet and suggests 
remedies and revisions to elimi- 
nate injustices and inequities which 


sales last Spring. 


HERE'S YOUR BIG OPPORTUNITY to break all rec- 
ords for auto lamp profits! Only two things to 
do: 1) Stock up zow on G-E auto lamps, and 2) 
Check the lights of every car left for Winter 


changeover service. 


of present legislation. 

Sargent, president and genera! 
manager of Pioneer Engineering & 
Mfg. Co. in Detroit, is a doctor of 
engineering, a registered profes- 
sional engineer and a past presi- 
dent of the American Society of 
Tool Engineers. 





AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry . . . more than 
100,000 readers weekly! 


Vet Sues Dealer 
For Car Delivery 


CLEVELAND.—A World War II 
veteran last week filed suit here 
to stop the Birkett L. Williams Co. 
from making any further new car 
sales until it delivers him a Ford 
coach. 

Also, the veteran, Irving Gordon, 
asked $20,000 in damages from the 
dealer, $10,000 for alleged damage 
to his business and $10,000 for pe- 
cuniary damages. A spokesman for 
the Ford dealership said Gordon 
would get his car when his name 
came up on the delivery list. 


ASTE Building Quarters 


For Nov. 1 Occupancy 

DETROIT.—Construction of new 
quarters is now underway and the 
American Society of Tool Engineers 
will move from the Penobscot build- 
ing here by Nov. 1, according to 
I. F. Holland, national president of 
the society. 

Sixteen years ago ASTE was or- 
ganized by seven meeting in Detroit. 
Since 1932, it has grown to a mem- 
bership of more than 18,000. The 
new building will contain 12,000 


square feet. 


RECORD- 






Arlene Francis, star of 
“What's My Name?” 
Look for G-E auto lamp 
ads in: Saturday Evening 
Post, Oct. 23; Nov. 13; 
Nov. 27. Colliers, Sept. 
25; Oct. 30; Dec. 4. 


IT'S THE SELLINGEST CAMPAIGN that ever hit the auto 
lamp business! It will sell light-checking and 
auto lamps during September, October and No- 
vember—right at the time when practically every 
motorist brings his car in for changeover service. 


COLORFUL, HARD-HITTING ADS in the Post and 
Collier’s will reach your customers in vovr 


neighborhood! In Collier’s, they’ll tie in with the 


magazine’s own Preventive Service campaign 
Your customers will be pre-sold even more bv 
G.E.’s exciting new radio show, “What's My 
Name?” starring famous Arlene Francis and 


broadcast over 166 ABC stations! 


CHECK THE LIGHTS OF EVERY CAR 
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LAMP PROMOTION! 





Lawsuits Affecting Dealers. . . 
Court Decisions 


By Leo T. Parker 
Attorney at Law 


A HIGHER court has ruled that 

@ person may trade and re- 
trade automobiles for his own use 
without obtaining a car dealer’s 
license. 

For example, in State v. Tomlin- 
son, 31 N. W. (2d) 384, it was shown 
that one Tomlinson placed an order 
and a deposit for a new car with a 
car dealer. While he was waiting 
for delivery of a new car he drove 
used cars—seven of them—but all 
of them needed repairs and none 
were satisfactory. 

At no time during this period did 
he own more than one automobile, 
but traded one for the other, some- 
times getting “boot” and sometimes 
paying money and the old car. 

State authorities sued Tomlin- 
son, claiming that he was engaging 
in the business of selling used mo- 
tor vehicles without having a li- 
cense. The higher court refused to 


convict Tomlinson, saying that any 
person can trade automobiles for 
his own use without paying a li- 
cense to operate a used-car business. 
+ * 


Fault of Owner 


Anes to a higher court 
the owner of an automobile, 
motor truck or trailer repair shop is 
not liable for damages to equipment 
brought to the shop for repairs, if 
the damage was caused by the 
owner of the equipment. 

For illustration, in Transporta- 
tion Equipment Co. v. Younger 
Bros., Inc., 34 So. (2d) 347, it was 
shown that a gasoline automobile 
tank trailer was sent to a garage 
for repairs. It exploded when a 
welding torch was applied to the 
outside of the tank. 

The owner of the trailer sued the 
garage owner for damages. In hold- 
ing the latter not liable the higher 
court said that failure of the owner 
to see to it that the trailer was 


properly steamed before it was sent 
to the repair plant was the proxi- 
mate cause of the explosion. 


No Refund 


Cee discussion has 
arisen from time to time over 
the legal question: If a purchaser 
pays a seller an amount greater 
than a price specified in a contract, 
can the purchaser sue and recover 
the overcharge? According to a re- 
cent higher court money paid vol- 
untarily and without compulsion, 
fraud, duress or extortion cannot be 
recovered back. 

For illustration, in Pure Oil Co. v. 
Tucker, 164 Fed. (2d) 945, the testi- 
mony showed facts, as follows: The 
Pure Oil Co. and one Tucker, the 
owner of a service station, made a 
written five-year contract by the 
terms of which Tucker agreed to 
purchase from the oil company all 
the gasoline and other petroleum 
products handled by Tucker. The 
price of the products was specified 
in the contract. 

In a subsequent suit Tucker al- 
leged and proved that the oil com- 
pany had charged him more for cer- 
tain products than the price speci- 
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THE NEW G-E DEALER PACKAGE for Fall is better 


Ow 


than ever—crammed with sure-fire point of sale 


material that can’t miss boosting your profits. 
Everything ties in with checking lights—the one 
sure way to clinch the sale. Here’s what you get 


—absolutely free: 


(1) Colorful, eye-catching streamers 
(2) New, attention-getting lampholder display 
(3) Foolproof, sales-pulling snap-on memo card 
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RENEWS FACTORY FRIENDSHIPS—V. E. Boyd, formerly assistant to the general sales 


manager of Nash and now a Nash dealer in Sioux City, la., chats wit! 


h E. R. Limb, Southern 


regional manager, on a return visit to the Central office in Detroit. 


fied in the contract. Tucker asked 
the court to award him $10,188, the 
overcharge. 

However, the higher court held 
that since Tucker had voluntarily 
paid the oil company for products 
sold to him under the supply con- 
tract, he could not recover an over- 


secured an adjudication of the dis- 
puted contract by filing a suit. 
+. 


Unfair Competition 


ACCORDING to a recent higher 
court the words “Auto Sham- 
poo” and “Car Shampoo” are merely 
descriptive, and can not be subject 


charge, notwithstanding that Tucker | of a valid trademark. Nevertheless 


paid the overcharge under protest, 
particularly since Tucker could have 









(4) Fact-packed newspaper that tells sure-fire 


AND YOUR G-E£ DistrisuTOR has for you: (5) 
Aiming screen, streamer and manual—only 
$2.50—that ups profits three ways! (6) Handy, 


useful Lighting Service Manual, price card, and 


G-E LAMPS 


GENERAL @@ ELECTRIC 
LEFT FOR WINTER CHANGEOVER SERVICE 


lamp guide, Call your G-E distributor today! 
Stock an extra supply of all the types and sizes 
of G-E auto lamps you're sure to need! 


the original user of the name can 
stop use of the name by a competi- 
tor in such manner likely to deceive 
the public. Otherwise both compa- 
nies can use the same name on its 
products. 


In Wilhartz v. Turco Products, 
Inc., 164 Fed. (2d) 731, a company 
used the name “Auto Shampoo” 
and “Car Shampoo,” in the manu- 
facture and sale of an automobile 
washing compound in liquid form 
which may be sprayed by a pres- 
sure mechanism or used by hand 
application. 


Another company in the same 
area started using the name “Hur- 
ricane Auto Shampoo.” 


The first user sued the last user 
but the higher court refused to or- 
der the latter to stop using “Auto 
Shampoo,” saying: 

“*Auto Shampoo” and ‘Car Sham- 
poo’ have no subtle or fanciful 
meaning to us. These words are 
merely descriptive of the product to 
which the defendant has applied 
them.” 


Work Is Begun 
On Addition to 
Trico Plant 


BUFFALO. — Construction of a 
$1,250,000 addition to one of its five 
plants in this area has been started, 
Trico Products Corp. announced. 


The new building being erected 
will adjoin the plant which Trico 
acquired from the Ford Motor Co. 
early in 1945, and which provided 
an increase of approximately 25 
percent in Trico’s floor area. Since 
then the company has added three 
additional plants, extending its 
manufacturing areas to 1,200,000 
square feet. 


The new addition will be devoted 
primarily to production of the Lift- 
O-Matic air-powered system de- 
signed to provide touch-button con- 
trol for automobile windows, offi- 
cials said. 


In addition to its standard line of 
windshield wipers and other vacuum 
operated devices, including the auto- 
matic windshield washer, Trico re- 
ports it is now engaged in produc- 
tion of Lift-O-Matic power-operated 
devices which likewise include the 
Electro-Vac, designed to provide 
—- independently of the en- 
gine. 


The expansion program will en- 
able the company to keep abreast 
of the requirements of its products 
used as standard equipment for pas- 
senger cars, trucks and buses, as 
well as maintenance of a supply for 
the replacement market where mil- 
lions of Trico parts are in service, 
the announcement stated. 


Mich. Welding Groups 


Set 2 Plant Tours 


DETROIT.—Two local units of 
the American Welding Society have 
announced dates for plant visitation 
meetings. 


The Detroit section will tour the 
frame construction and body weld- 
ing departments of the Ford Rouge 
plant on Sept. 10, starting at 7:30 
p.m. The Saginaw valley division 
of the Detroit section will meet at 
7 p.m. Sept. 9 to visit the AC Spark 
Plug division in Flint, 
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Census Bureau Estimates for Fiscal °48: 


$1 Billion More in State Taxes 


WASHINGTON. — State govern- 
ments collected $7,900,000,000 in 
taxes during fiscal 1948, an increase 
of more than $1,100,000,000 from 
1947, according to a report issucd 
by the Bureau of the Census. The 
report relates mainly to the 12 
months ended June 30, 1948, the 
latest fiscal year for most states. 


Excluding collections from the 
unemployment compensation tax, 
which are held in trust for payment 
of bencfits, 1948 state taxes yielded 
$6,800,000,000, up 18 percent from 
the previous year and more than 
double the related amount for pre- 
war 1940. 

General sales tax collections were 
up one-fourth from last year’s 
amount, to $1,500,000,000. This is 
three times their yield in 1940, the 
census report shows. 

Gasoline taxes provided $1,300,- 
000,000, liquor sales taxes $400,000,- 
000 and tobacco taxes $300,000,000. 
These and other excises altogether 
accounted for more than one-half 
of all state tax revenue in 1948. 

License charges on motor vehi- 


cles and drivers yielded $600,000,- 
000, as did corporation income 
taxes. State taxes on individual 
incomes umounted to $500,000,000. 


Economic developments — rising 
prices, higher wages, and increased 
business activity — accounted only 
partly for the 1947-1948 increase of 
17 percent in state tax revenue, ac- 
cording to the Census bureau. 

New general sales taxes in four 
states, new tobacco taxes in seven 
states and other additional imposts 
and increases in tax rates also 
boosted state revenue. 

Not a single state experienced a 
decline in total tax collections from 
the 1947 level. An increase of at 
least one-fifth is reported for 20 
states. 

New York collected over $900,000,- 
000 and California more than $800,- 
000,000 in taxes during fiscal 1948, 
far more than the next ranking 
states of Pennsylvania, Michigan, 
Illinois and Ohio, each of which 
received absut $400,000,000., 

In terms of 1948 state taxes per 
capita, Western states head the 
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list, Washington collecting $91 per 

person, Arizona and California 

both $84, Nevada $73 and Colo- 
rado $72. The 48-state average of 
state taxes was $55 per person. 

Most Southern states rank low in 
per capita amounts, ranging up- 
ward from the $37 shown for both 
Alabama and Kentucky. However, 
the proportion of personal income 
payments represented by state taxes 
in the South is relatively high—over 
6 percent, for example, in Louisi- 
ana, Mississippi, North Carolina, 
Oklahoma and South Carolina, as 
against the national average of 4.2 
percent. 

The lowest ratios of 1948 state 
taxes to personal income payments 
are reported for Delaware, Illinois, 
Nebraska, Pennsylvania and Texas. 


Only revenue from state-imposed 
taxes and not that from local levies 
is shown in the Census bureau re- 
port, which points out that the 
share of the state-and-local total 
which is provided by state taxes 
differs a great deal throughout the 
nation. 
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IN NEW ENGLAND—George Motor Co. (Dodge-Plymouth), Worcester, Mass., recently 


completed its new ae 
square feet, according to George |. 


Export Market 
Prime Target 


Of English Show 


LONDON, England.—Entries so 
far received for the 33rd interna- 
tional motor exhibition to be held 
here Oct. 27 to Nov. 6 by the So- 
ciety of Motor Manufacturers and 
Traders, Ltd. promise a _ good 
show. 


Main emphasis will be placed, 
somewhat naturally, on the pres- 
ent U. K. drive to capture and 


RAWLINGS 






for service and parts departments comprising about 23,000 
Pemstein, president. 


maintain export markets for their 
autos, and those showing their lat- 
est models (and they include all 
the major British manufacturers) 
will be displaying with the aim of 
attracting the eyes of foreign buy- 
ers, especially those with dollar 
contracts. 


Manufacturers with full order 
books have been inclined to look 
upon exhibitions as a waste of 
time, saying that it is little good 
trying to seek fresh business when 
delivery dates have to be quoted 
years ahead. 


Now this attitude has changed, 
for U. K. auto producers know 
that 12 months will see them fight- 
ing hard and grimly to maintain 
a good auto export trade, and this 
exhibition is regarded by many of 
them as an important factor in 
their future export business. 


Some 50 producers will be show- 
ing what they can turn out of 
their plants, and U. S. dealers will 
be interested to know that, apart 
from all the British manufactur- 
ers, stands are being taken at the 
show by Chrysler Motors, Ltd., 
Dodge Bros., Studebaker Corp., U. 
S Concessionaires, Ltd., and sev- 
eral Continental firms. 


This exhibition will be preceded 
by the international commercial 
motor transport exhibition in Oc- 
tober. This is the 14th of these 
shows, which started in 1907, and 
will be the biggest ever. 


The products of 420 manufac- 
turers will be displayed, with over 
450 trucks and vehicles of various 
kinds on show. Many have been 
designed specially for export mar- 
kets, and every form of prime 
mover is to be on show. Trucks 
will range from 10 cwts. to 22 tons 
capacity, and trailers will have ca- 
pacities up to 60 tons. 

Special facilities are being pro- 
vided at these shows for overseas 
visitors. 


N. Y. Dodge Firms 
Set Truck Show 
For Nov. 18-21 


NEW YORK.—A huge exposition 
otf Dodge trucks is planned in 
Madison Square Garden, Nov. 18- 
21, under the auspices of the Met- 
ropolitan New York Dodge Deal- 
ers, Inc. 


In addition to showing approxi- 
mately 100 new commercial ve- 
hicles and bodies, there will be a 
comprehensive display of shop and 
service equipment by manufactur- 
ers and dealers. 


All space available for the show 
has been allotted to exhibitors who 
will display practically every type 
of body, including retail delivery 
trucks, snow plows, high-lift dump 
vehicles, tractors, tanks, refriger- 
ated trucks and other types for all 
kinds of business purposes, it was 
said. 

The committee in charge is 
planning numerous features to 
make the exhibition an outstand- 
ing success. Milton Lipkins is 
chairman of the committee and 
Roland Babb is show manager. 





General Petroleum Ups 


Retirement Payments 


LOS ANGELES.—An increase in 
benefit payments for retired and 
retiring employes is announced by 
General Petroleum Corp. through 
a “temporary pension adjustment 
plan.” 

President R. L. Minckler said 
the benefits will amount to 40 per- 
cent of the first $1,200 of annual 
pension earned or accrued before 
Jan. 1, 1941, plus 20 percent of any 
excess. The total temporary bene- 
fits, however, will not exceed $60 
per month. 
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Ruled Out 


Most Industries Doubt New Army Program 
Will Boost Capital Outlays 


NEW YORK.—Most of the com- 
panies responding to the National 
Industrial Conference board’s latest 
monthly survey of current business 
practices do not expect the rearma- 
ment program to increase their cap- 
ital expenditures, 

It was indicated that expansion 
already carried on in the last war 
emergency and the recent postwar 
period has been sufficient to take 
care of any additional production 
which might be necessary in the 
near future. The general belief is 
that a rearmament program wil re- 
quire increasing use of second and 
third shifts and stepped-up produc- 
tion schedules rather than expan- 
sion of physical plant facilities. 

Most of the company officials 
cooperating in the survey look for 
a decline in capital expenditures 
by 1949; a “significant” proportion 
expect capital outlay in 1949 to be 
about the same as this year and a 
relatively small number are plan- 
ning on increasing expenditures, 
the board found. 

Reasons for the expected decline 
were listed as including high con- 
struction costs. As a result of this 
spiral. it was said, a structure which 
cost $3.20 a square foot to build be- 
fore the war will now cost $15.20 a 
square foot. Because of a desire to 
avoid borrowing money, many com- 
panies are constructing only neces- 
sarv additions to their present plant 
facilities. 

Another reason is the completion 
of many of the postwar improve- 
ment plans which were set up after 
V-J day. These plans, many of 
which ran for three years, are ex- 
pected to be completed late this 
year and early in 1949. 

In other cases, “large amounts of 
capital were expended” to purchase 
plants which were being leased 
from the government during and 
immediately after the war. Another 
cause of important capital expendi- 
ture—retooling—is also expected to 
be completed. 

Retained earnings furnish the 
bulk of the capital requirements 
for more than three-quarters of 
the companies surveyed. Next 
most important source for funds 
is “current depreciation.” About 
half of the companies surveyed 
rely on this method to nay part of 
their capital expenditures. In 
practice, most companies renorted 
that they use a combination of 
the two methods to meet a large 
proportion of their capital needs. 

Most of the iron and steel com- 
panies report that a relatively high 
proportion of their capital needs 
were met out of retained earnings. 
This was also true of textile manu- 
facturers, the majority of whom 
paid for about 65 percent of their 
capital expenditures with retained 
earnings. 

On the other hand, the maioritv 
of petroleum companies (all of 
which are comparatively large con- 
cerns) pay for “only about one- 
third of their capital need from re- 
tained earnings,” the study said. 


Depreciation reserves provided for 
funds for anywhere from 6 to 75 
percent of the total capital expendi- 
tures for the reporting companies. 
The greatest number reported that 
depreciation reserves accounted for 
about 35 percent of their capital 
outlay. Many companies that ex- 
tract natural resources, such as the 
mines and oil concerns, pay for “a 
substantial proportion of their capi- 
tal requirements from liberal deple- 
tion charges.” 

The companies resorting to pub- 
lic flotation to obtain canital are 
in most cases large, well-known 
concerns. The typical company in 
this group accounted for 45 per- 
cent of its capital needs through 
stock or bond issues. Those com- 


Morris Motors Quarters 


Under Construction 

A new building to house Mor- 
ris Motors (Plymouth-DeSoto), is 
being constructed on Apopka 
Ave., Inverness, Fa. 

The foundation has been 
poured and the 40-by-100-foot 
building is expected to be com- 
pleted around Oct. 1, according 
to Nelson Jordan, proprietor. 


William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trendr 
in the nation’s capital every week, 


panies which used short-term 
financing to meet capital needs 
said they obtained on an average 
about 46 percent of their capital 
needs by this method. 

A handful of companies reported 
that long-term bank loans furnish a 
portion of their capital needs. The 
average company in this group ob- 
tained about half its capital from 
this source. 

Some companies mentioned other 
sources for funds. Large insurance 
loans were used in several cases to 


gE UR Ry mR TINE RIE 8 oR 


IN THE MODERN MANNER—Construction is to begin shortly on this two-story show- 


room-regional and zone administrative building for Packard Motor Car Co. in 
$2,000,000 development program at LaSalle and 


The structure is part of the company's 


hicago. 


Eugenie Sts., which includes so far service facilities capable of handling 100 cars at a time 
and a two-story parts warehouse serving Packard dealers in the Chicago zone. 


finance building costs, while re-| charges were sufficient to meet 
tained earnings and depreciation | other capital needs. 
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Cut-Rate Gas Ads 


Stop in California 
SACRAMENTO, Calif.—Northern 
California gasoline dealers have 
complied with the state attorney 
general’s ruling against advertis- 
ing cut-rate gasoline, according to 
J. E. Brenton, chief of the state 
bureau of weights and measures. 


The attorney general’s ruling 
lists as illegal the display of signs 
announcing a specific price reduc- 
tion, such as “save 2 cents.” 


Named by City Oldsmobile 


E. Roy Deffler has been appoint- 
ed service manager and Ned 
Thompson, service salesman, it was 
announced by City Oldsmobile, Inc., 
4618 Edmondson Ave., Baltimore. 


GREY IRON CASTINGS 
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ONE OF THE NATION'S 
LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 


ESTABLISHED 


1866 


Me ee DY 


FOUNDRY DIVISION 
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MAIN OFFICE AND MANUFACTURING PLANTS 
CHATTANOOGA 2, TENNESSEE 
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Two Auto Companies 


Formed in Texas 


Records in the office of the Sec- 
retary of State at Austin show the 
recent incorporation in Texas of 
two automobile companies. 

Harvester Motors was incorpor- 
ated in Kerrville with $70,000 capi- 
tal stock by W. N. James, J. F. 
Johnson, and Joe Danford. 

Weatherby Auto Co. was char- 
tered in Goldthwaite with $32,000 
capital stock by Talbot Ledbetter, 
Joe N. Weatherby and Mrs. J. N. 
Weatherby. 

The records also showed that an 
amendment to the charter of Ev- 
erybody’s Auto Co. in Dallas was 
approved which permitted the com- 
pany to change its name to Ray 
Woods Used Cars, Inc. 

+ »~ + 


Bredenberg, Swanson Join 


Forces in Manhattan 

Bredenberg Auto Co. and Swan- 
son Motors, Manhattan, Kan., 
have been formed into a partner- 
ship, according to the owners, J. 
E. Bredenberg and S. J. Swanson. 
The firm will now be known as 
the Bredenberg-Swanson Motors 
(DeSoto-Plymouth). 

Bredenberg has been operating 
the Bredenberg Auto Co, at 124 
and 204 Poyntz since the death of 
his father, E. E. Bredenberg, ear- 
lier this year. Swanson will con- 
tinue his used-car lot at 312 N. 
Third for the present. It was 
known as Swanson Motors. Head- 
quarters of the new firm will be 
in the former Bredenberg com- 
pany offices, ae 

+ 


Davies Buys Four Lots 
In Columbus, O. 


Paul Davies Chevrolet, Inc., E. 
Broad St., has purchased four 
pieces of property on Cleveland 
Ave. in Columbus, O. The cost was 
$56,000. The company has not an- 
nounced what use it intends to 
make of the property. 

+ * +. 


Sutton-Craddock Partnership 


Ends; Sutton Takes Over 


The partnership of Sutton-Crad- 
dock Motor Co. (Kaiser-Frazer), 
Hutchinson, Kans., has been dis- 
solved, according to John D. Sut- 
ton, who said he has taken over 
the dealership which will be known 
as Sutton Motor Co. 

Sutton announced two appoint- 
ments within the new manage- 
ment: Jay Reinhart, office man- 
ager, and Orville Hauschild, serv- 
ice manager. 

Harry L. Craddock has accepted 
a position as business manager of 
Bethany Peniel College, Bethany, 


Okla. 2 ee 
25 Years Old 
Conrad Marks Birthday 


In New Home 

Conrad Motors, Inc. (Pontiac), 
Springfield, O., observed its 25th an- 
niversary with an open house in a 
remodeled building at 130 E. Colum- 
bia Ave. 

The building, concrete and steel 
construction, cost $70,000. It re- 
places one destroyed by fire Feb. 5. 

+ + + 


Herlong Building Home 


For L-M Franchise 


A new building is being erect- 
ed at Highway 441 and Sunshine 
Ave. in Leesburg, Fla., for occu- 
pancy by the A. E. Herlong Co., 
new Lake and Sumter county 
dealership for Lincoln and Mer- 
cury cars. 

+ + * 


Smith & Wooten (Ford) 
Observe 31st Year 


The oldest auto firm in Brevard 
county under the same ownership, 
Smith & Wooten (Ford), Cocoa, 
Fla., reports it is celebrating its 
3ist year of operation. 

S. Sweet Smith established the 
dealership in 1917 and was joined 
in 1920 by Amos L. Wooten. 

* * * 


Two Memphis Dealers Get 
Ford Four-Letter Award 

The Coveted Four-Letter Award 
which Ford Motor Co. is bestow- 


ing on qualifying Ford dealers 
has been presented to two Mem- 
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phis (Tenn.) dealers. The Hull- 
Dobbs Co. and Herff Motor Co. 
received the awards at a special 
luncheon. 

Presentation of the certificates 
which signify the highest badge 
of distinction a Ford dealer may 
earn was made by T. J. O'Neil, 
Memphis district sales manager, 
and J. W. Cooper, assistant dis- 
trict sales manager. 

The four letters—FMSF—rep- 
resent the high dealer perform- 
ance level that must be earned 
and the overall challenge, “Ford 
Must Stand First.” 


* * * 


Stater Buys $250,000 Home 


For Hudson Dealership 


Glen C. Stater, San Francisco 
Hudson dealer, announces that he 
has purchased the building located 
at Polk and O’Farrell Sts. for $250,- 
000. Sale of the building was a di- 
rect cash transaction between 
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HOW IT LOOKS NOW—A 50-foot identification marker calls attention to the stucco 
dealership of Harry Tyrell Motor Co. (Studebaker), Peoria, Ill., after the dealership altered 
and renovated a former radio servicing plant. 


Stater and James W. McAlister, 
former owner. 

The building was purchased in 
an expansion move of the Stater 
dealership. Plans are to move the 
firm’s entire service department to 
the new location. The sum of $50,- 
000 will be spent in completely 


modernizing the structure, which 
contains 59,000 square feet. 
* * * 


Mogavero Files Names 


A business name has been filed 
in the Erie county clerk’s office 
for Frontier Motors, 131 Erie St., 
Buffalo, by John R. Mogavero. 






Darke Heads Service 


R. M. Darke has been appointed 
service manager of Denton Massey 
Motors (Canada), Ltd., Toronto. 
He has been active in the auto- 
motive service business 21 years. 

* * * 


Polk-Burnett to Build 


Plans have been completed to 
build a $20,000 garage and ware- 
house for the Polk-Burnett Co-op., 
Centuria, Wis. It is to be a one- 
story concrete structure. 

* * * 


Shelton Motor 


Shelton Motor Co., Blytheville, 
Ark., has been organized with 
authorized capitalization of $100,- 
000, of which $50,000 is paid in. 
Principals are Kendall and Thelma 
Berry and Sanford and Kathryn 
J. Shelton. 


* * * 


Now Riehl, Inc. 


Wever & Riehl Motor Co., of 
West Memphis, Ark., has filed a 
charter amendment changing the 
corporate name of the firm to Jim 
Riehl, Inc. 


IN AUTOMOBILE SELECTION AND PURCHASE... 


CET UES: 








dollar.”’ 


Do they? 


are the facts. 


YOU WOULDN'T THINK men ever buy anything the 
way a lot of people talk. With that special certainty 
that comes from quoting the traditional, they’!l tell 
you, “Women spend 85 cents out of every American 


Not when it comes to automobiles. Granted that 
automobiles are what’s called ‘“‘A high interest 
product for males” — even so, how high? Here 


Just 1 wife out of 20 made the last car purchase 
by herself. Just 1 wife out of 30 decided on the 
make of that car by herself. 


Who says so? The wives themselves! And their 
husbands, too. The agreement between husbands 
and wives on this controversial issue is so aston- 
ishing that maybe you’d like to see the actual 
figures. So here they are — from a cool scientific 
survey conducted by A. S. Bennett Associates, with 
the tabulating of over 2,750 completed question- 
naires done by Barnard & Co. 
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Miller Builds Annex 


To House Auto Parts 


A. J. Miller Co., Bellefontaine, 
O., reports it is completing an an- 
nex to its plant which will provide 
approximately 10,500 additional 
square feet of floor space. 

The new structure will be used 
to house new materials and parts 
for the company’s automotive 
equipment. 





* * * 
Changes Announced 


In Texas Auto Firms 


The _ following incorporations, 
amendments and dissolutions were 
recorded in the office of the secre- 
tary of state at Austin, Tex.: 

Fifty-year charter to Tony An- 
thony Motor Co., Inc., Sherman, 
Tex. Incorporators: F. W. An- 
thony, James E. Daniel jr. and F. 
T. Fant jr. Capital stock, $66,000. 

Fifty-year charter to Crouch 


THE MORAL, BRIEFLY, IS THIS: If you're selling automobiles, 
you ought to advertise them to men. That means in TRUE, 
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Buick Co., Inc., Carthage, Tex. In- 
corporators: Billie Marie Crouch, 
Chelsea C. Crouch and W. B. Gil- 
bert. Capital stock, $10,000. 

Hayes Sisco Motors, Weather- 
ford, Tex., amended its charter, 
changing name to Ben McAdams. 

Dissolution of incorporation to 
Kennedy Pontiac Co., Freeport, 
Tex. 

Gateway Chevrolet Co., Laredo, 
Tex., dissolution. 

Dissolution, Wilson Motor Co., 
Bryan, Tex. 


* * 


L-M Franchise Granted 


To Three Arizona Firms 


Lincoln-Mercury sales franchises 
have been granted three firms in 
Arizona, George L. Boggs, district 
manager, announced. 

They are Wilson Motors, Casa 
Grande, owned by the C. J. Wil- 
sons, junior and senior; Sachs Mo- 
tor Co., Globe, owned by Ray S. 


bought by over a million and a quarter men each month. 
Men with plenty of money for cars, too — more than 3 out of 4 
own them already. And almost half of these men are in the 


market right now for new cars. 


We've already got the facts on 65 different products. If you’d 
like to know what we know about your product, write or call 
TRUE, the Man’s Magazine, 67 West 44th St., New York 18, N.Y. 





STRESSES SERVICE—George W. King, 


operations and well-ligh 


date greatly increased service volume. 


d, well-ventilated office spaces. 
The largest part of the building, reserved for the 





president of King Motors Co. (Oldsmobile), Fort 
Lauderdale, Fia., coeeeey completed this new building, which features open-air routine service 
e 


The new building can accommo- 


service department, is not visible from the street. 





Sachs, and N. R. Dunton Motor ,company. The new building is 65 


Co., Kingman. 
+ + * 


New Home Completed 
For Fargo L-M Deal 


A new building has been erected 
at Fargo, N. D., for Valley Lin- 
coln-Mercury, Inc., according to 
Joe Deutsch, office manager of the 


by 120 feet. The grand opening 
was to be held in August. The cost 
of the new structure is reported 
to be about $80,000. 


* * * 
Rogers Motor Purchases 


Brooklyn Building 
Irving Rogers, president of Rog- 





THE MAN'S MAGAZINE 


67 West 44th Street * 


New York 18, N. Y. 


*largest selling man's magazine 


in America! 
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ers Motor Co., Inc. (Dodge-Plym- 
outh), Brooklyn, N. Y., announces 
the purchase of a new building. 
occupying the block front on Fort 
Hamilton Parkway, Brooklyn, be- 
tween 60th and 61st Sts. The build- 
ing has a total area of 50,000 
square feet. 

Rogers plans in the near future 
to convert the building into an 
ultra-modern showroom and serv- 
ice station. 


* * * 
Rentz Receives Second 
Nash 10-Point Award 


Announcement has been made of 
the presentation for the second 
time of a Nash 10-point award to 
Rentz Nash Motors, Lakeland, Fla. 

The bronze plaque was presented 
to J. E. Rentz by Nash district 
manager A. W. Wesler while all 
employes of the dealership received 
10-point medallions. 

+ *k * 
Reorganize Firm 


Portland Reo Truck and Bus Co., 
Portland, Me., has been reorganized, 
it was announced. New officials in- 
clude William J. Alexander, presi- 
dent; Harry A. Harmon, treasurer; 
Charles Swicker, manager, and Em- 
erson Elwell, service manager. 

+ + + 


McKone Motor Sales Co. 


McKone Motor Sales Co. has 
been incorporated at Milwaukee. A 
capital stock of 500 shares at no 
par value has been authorized by 
the state. Incorporators are Elmer 
W. McKone, M. L. Chenault and 
L. L. Rieselbach. 

+ 


+ * 


Stanley Motors, Inc. 


Stanley Motors, Inc., Smithfield, 
N. C., has been organized with capi- 
tal stock of $100,000 to operate as 
automobile dealers. Principals are 
Jesse, Martha and Haywood Stan- 
ley. 


* * * 


Pearson Buys Property 


Raymond Pearson, Inc., Houston 
automobile dealers, has bought a 
quarter-block plot for $55,000. The 
site is located at Pease and La- 
Branch Sts. 


* * * 


Tucker Dealer Chartered 


Letter of incorporation of the 
Wile-Burnett Tucker Motors, Inc., 
Niagara Falls, N. Y., have been filed 
in the county clerk’s office. Incor- 
porators are James B. and Jay G. 
Wile and Carl J. Burnett sr. 

* 


* * 


New Home for Sinks 
Under the slogan, “A New Hom: 


‘| —But—13 Years With Chevrolet— 


The Leader,” Sinks Chevrolet Co. 
Beebe, Ark., recently opened its 
new home. C. E. (Red) Sinks is 
the owner; A. D. Sparkman, parts 
manager, and M. D. Shue, service 
manager. ‘ 

* 


G. I. Auto Mart 


A business name has been filed in 
the Erie County clerk’s office for 
the G.I. Auto Mart, 1116 Hertel Ave., 
Buffalo, by Harry R. Barney. 

* * + 


Rhodes Lets Contracts 


Leonard Rhodes, Studebaker dealer 
in Jamestown, N. Y., has awarded 
contracts for construction of a one- 
story addition to his building, esti- 
mated to cost $50,000 with new ma- 
chinery and equipment. 

+ + * 


Weir Buys Property 
Weir Motors (Chrysler-Plymouth), 
845 S. Third, Louisville, has pur- 
chased properties at 831-833 S. Third 
which adjoin land already owned. 
Old apartments now on the acquired 
lands will be torn down some time 
in the future. George Stoll, trustee 
for the property owners, received 
approximately $40,000 for the prop- 
erty. 
+ > + 
Auto-Electric, Inc. 


Auto-Electric, Inc., Gastonia, N.C., 
has been organized with capital 
stock of $100,000 to deal in automo- 
bile parts. Principals are Grover 
Boyd jir., Jensenia Dunaway and 
James Mullen, all of Gastonia. 

+ + +. 


New Mack Outlet 


Illinois Road Equipment Co., 1310 
E. Jefferson St., announces its ap- 
pointment as Mack truck dealer 
for Springfield, Ill. 

* * 


Renfro Appointed 


444 Nash Sales Co., 715 Main St., 
Greenville, Miss., has named E. L. 
Renfro service manager. 
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“Good morning, Mrs. Humphries. Shall we begin where 
we left off in 1941?” 
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t Come Again! 


es A GOOD LOOK at the little man 
in the picture. His backlog of orders has dis- 
appeared. Now, he’s out selling--and he is try- 
ing to start in 1948 where he left off in 1941. 


You know it can’t be done! 


You know, too, that sooner or later the same 
conditions are going to arrive in the motor car 
industry--right in your own town and every 


other dealer’s town. 


Today, the public is taking your cars as quickly 
as you can deliver. Tomorrow, they will be 


taking delivery when ¢hey want delivery. 


Intelligent dealers--determined to succeed in 
the days of competitive selling--are actually 
selling now: selling good will, selling good ser- 
vice, selling the goodness of the car they rep- 


resent, regardless of when they can deliver. 


These dealers know that people often change 
their buying-ideas, especially when their usual 
buying-habits are interrupted. They know that 
some people have found that the car they 
bought as a substitute for the car they couldn't 
get, is a pretty good car after all. 


ORKER 


of the 


That’s why motor car companies are advertis- 
ing today. Not to sell physica/ cars, but to sell 
mental ideas--to protect their past markets--to 
build better markets for tomorrow than they 
had before the war. 


In this national advertising program, The New 
Yorker magazine has for twenty years been an 
important and effective too] for moulding pub- 


lic opinion and sales. 


In using the New Yorker, leading motor car 
companies are laying heavier advertising pres- 
sure directly on leadership families in thousands 


of communities across the country. 


These are the families who normally buy more 


new cars, spend more on service, and turn in 


late-model cars more often. Their leadership. 


opinion builds leadership sales--and leadership 


sales influence countless other sales. 


NoTE: “The New Yorker” is the name of a national maga- 
zine, and simply describes an editorial point of view. Out- 
side Metropolitan New York, Los Angeles is our second 
area in size of circulation; Chicago, our third; and the rest 
of our readers follow in direct ratio to the number of high- 
income families residing in a given community—big city 
or small town. 


cadership —Narket 
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ee we a All-British Auto Display 
ss yn ——ii lti«C “a Highlights Canada Exposition 


Leyland Motors Ltd., which has 
opened assembly plants at Toronto 
and Montreal, displayed two of its 
heavy-duty trucks, the Hippo and 
Comet. 

Austin Motors, Ltd., which plans 
to assemble its most popular cars in 
Canada, showed @ large Sheerline 
sedan, an open sports four-passenger 
model, two sedans, one with sliding 
roof and one with conventional 
closed roof, and a number of light 
delivery trucks and pickup open 


James Montagnes 

staff Correspondent 
TORONTO.—The first all-British 
motor show ever to be held in No 
America opened here last week @ 
the Canadian National Exhibition, 
although standard American auto- 
mobiles were also shown. 

The Canadian-built and assem- 
bled American cars were shown n 
the Automotive building of the 
Canadian National Exhibition, 
while the all-British show was at 









































BUICK—Special «+40"°—4-4F. sed., $1,809; 

; 2-ar. sed., $1,735; Super “ yr_4-dr. sed., 

$2,087; 2-ar, sed., $1,987; conv., $2,518; 

wag., master «049”°—4-4r. 

sed., $2,418; 2-dr. ged., $2,207; COBY. 
$2,837; stat. Was-, $3,433. 

OADILLAO—Series 61—4-ar. sed., * 

833; sed. cpe., $2,728; Series sed. 

996; sed. Cpe, $2,912; conv. $3.442: 

eo—4-dr. sed., $3,820; Series 75—5- 

pass, touring sed., $4,779; 7-pass. sed., 

$4,999; 7-pass. Imperial sed $5,199; 9- 


















pase. bus. sed., $4,679; S pass. imperial | (> = 
7 et tytemaster — 4-0F. 26 LIKES KAISERS—Harry § the City Cab Co., Yakima, W h., with six doeski the other end ot err aod ground. trucks, most of which esses Se" 
— 4-dr. ’ arr eem, Ow a . it a 
$1,371; 2-dr. sed., $1,313; spt. os, a1 sat Kaiser automobiles he Took very On at Sviitow Cottage, Kaiser: yeuet astith si iveaway ra oe British Governments - dian firm names. 
ter—4-dr. sed., | building. Deem is scheduled to return to Willow Run to pick up six more Kaisers to @ aiident from the Cana dian-Ameri Standaré Motors hadi Tum 
F - | conve e marked with a se ng 














tag of $3 300. This model is under- 


can show were all high-priced cars, 
stood to have been sold within a few 


no Buicks, Cadillacs, Lincolns, high- 
er priced Packards or Chryslers be- 
ing shown for probably the firs 


to his taxi fleet. 


Southwest Show 









bus. be 244; Fleetmas r. 
t $1,439; 2-dr. sed., $1,381; spt. cpe.. $1,402; 
t conv., $1,750; stat. Wae-. $2,013; Fi 
y 4-dr. sed., $1,492; sed, epe., $1,434. 


CHRYSLER—Roya! sgr?—4-ar. sed., $1,- 
980,25;_ 2-dr. sed., $1,932.75; 7-pass. sed., 






for space. Manufacturers’ agents 
will draw for each firm separately 
in the drawing in which each man- 




















Two large-size Vanguard sedans, 





ing, corresponding with the aver- 
age seniority of all exhibiting fac- 
tories which they represent. 
Johnson also revealed that, for 
the first time, several thousand 
dollars will be allocated for ad- | 8 
vertising in national and sectional 4 
seen in Canada were on display, and 


} $2,404.50; lim., $2,530.75; club cpe.; $1,- - e 
958.25: bus. cpe., ‘51,848,505 Windsor Oa Sets Invitations ufacturer is entitled. to be placed; |time in history. Canada’s import | gelling at $2,285, were also shown. 
2 7-pass. : * 459; 1im., "$2,585.50 lub a or agents may draw for all ex- ban on these higher priced cars is| Rootes Motors showed its Sun- 
epe., $2,024.50; conv. $2,439.25; bus. cpa. To Exhibitors hibiting factories in the one draw- responsible beam-Talbot in a small-size sedan 
$1,908.75; Traveler 4-00 ged.,, $2,187) 78: Featured at the all-British show | with sliding roof and marked at 


DALLAS, Tex. — Invitations to $3,400. A Faillman Minx salon with 
e 


automotive manufacturers to ex- 
hibit in the 1949 Southwest auto- 
motive show here will be mailed 
in September, according to Show 
Manager Dean A. Johnson. 






sogrr—_4-dr. sed., $2,321,25; 2-dr. 


sed., $2,284.25; club cpPe., $2,294.75; bus. 
cpe., $2,194.75; New Yorker sogrr—_4-dr. 
sed., $2,446.25; 2-dr. sed., $2,409.25; club 
cpe., $2,419.75; conv., $4 25; bus. cpe., 
$2,319.75; Town & Country conv., $3,430.25; 

«eg? —T7-pass. sed., ~ 






were on display, along with a Hill- 
man small sedan. Rootes also 
showed three light delivery trucks 
and a 5%-ton heavy-duty truck. 

the British cars were equipped with 
















Crown 
711.75; lim., $4,816.75. 





























OROSLEY—2-4r. ged., $927; Conv., $959; Maximum space allowed manu-|trade pa t th 
stat, wag., 9901; spt. UUllity, $852. tacturers for exhibits will be 500 trade poPijealers an Cy seen in Commercial light Lay oy | renlop tires. 
: ‘ DeSOTO— Pele “club ood. a 2 eaeety. B Johnson said, eee ers, etc. to the show as well as — ve already marked for de- 
f cPeped., 31.808.25, Casto —A-A,, 900. only 48300 square fete % bers. | very to Canadian concerns. ' 
cpe., $1,718.75; uP tom-4-dF_ 8€4»| space will be evailable for next jobbers. ery We odels, both se ene or 80 Miller Holds Opentng 
lons, as the British call them—with Miller Motor Sales has opened @ 
new Chrysler-Plymouth service 


bus. 
$1,911.50; Q-dr. sed., $1,879.75; 7-pass. 
.335; lim., $2,461.50; club cpe., 


sed., . 
$1,893.50; conv., $2 315.75; suburban, 
$2,651, 








a 
Wins Ford Award 


year’s show as compared to the 
61,000 square feet used in the 1948 
show. The Ford four-letter award has 
The show manager also an- | been awarded to Nunnally-Hen- 


nounced a new system of drawing drick Co. (Ford), Gulfport, Miss. 


sliding roofs, were shown by Rover 
Motors. Morris cars on display in- 
cluded an open sports model, sedans 
and a light delivery truck. 






opening was held with open house 
for the public. 
























$1,738.25; 
1,606.50; 







pODGE—Deluxe—4 -dr, sed., 
2-ar. ved., $1,696; Dus. cpe., ,606.50; 
15; town sed., $1,892; 7- 


med., $2,199; club cPe., 4,794; conv. 





















p—Six—4-dr.. sed. $1,473.50 (V-8, 
$1,560); 2-dr. sed. $1,410 (V-8 $1,496.50); 
Sub epe., $1,431.50 (V-8, $1,539); Dus. 






























HUDSON—Super «sg”?—4-4r. _ .. 
127.25 (s-cyl., $2,242.75) : 2-dr. . 

. ° 50); 20 States Previously 58| 1260 13449| 2521) 956| 166! 47\3\ 9732) 1974| 2663) 3594| 959) 3296| 2684) 
170.75; spt. cpe.., $2124 (8-cyl., $2,239.50); Reported for July a9 1e103| 2058|__259|_1246 4396| 9231|_ 187912362! M05! 536|_2132)_ 19631 





bus. cpe-, $1,987.25; 
ged., $2,391 ere $2,411); apt. cpe., $2,- 
216.75 | $2,386.75). 

KAISER—4-4r. sed., $2,244.37; Custom— 
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to Date for July 
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to Date 
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Truck registrations by states are 
released here weekly, 95 com- 
pleted by R. L. Polk representa- | { 
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pLYMOUTH—Deluxe __4-ar. sed., $1,- 
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$1,424; bus. cpe., $1,360.75; Special Deluxe 
_-4-dr, sed., $1,544.25; Q-ar. sed.., $1,- 

















tives in state capitals. 
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Guy Gets Executive Post 


In U. S. Tires Division 


A. N. Guy has been appointed 
manager, allied products depart- 
ment of U. S. Rubber Co’s. tire 
division, H. N. 
Hawkes, assis- 
tant general man- 
ager announced. 
He succeeds C. E. 
Marshall who has 
been granted a 
leave of absence 
to serve with the 
Economic Coop- 
eration Adminis- 
tration. 

Formerly  dis- 
trict manager at 
Detroit for the company’s Fisk 
tire division, Guy has been in the 
tire business for more than 20 
years. His affiliation with the com- 
pany include positions at Dallas, 
Chicago and Kansas City branches 
as well as at the Detroit tire plant. 
He was formerly assistant sales 
manager for Fisk and prior to 
that, business development mana- 
ger for that division. 

+ 


Mann Appointed to Direct 


Davison Automotive Sales 


Davison Chemical Corp., Balti- 
more, Md. announces the appoint- 
ment of L. S. Mann as sales 
manager for its automotive prod- 
ucts, including Fendix, the auto- 
mobile underbody protective coat- 
ing and sound deadener. 8S. P. 
Allis has been appointed to fill 
Mann’s former position of East- 
ern regional sales manager. E. K. 
Ruble has been appointed West- 
ern regional sales manager. 

Meanwhile, the corporation re- 
vealed also that it has become a 
member of Motor Equipment 
Mfgr’s. Assn., effective Aug. 1, 
1948. Davison entered the auto- 
motive field in 1945. 

* 


+ * 





A. N. Guy 


Beatty Gets Research Post 


In Ethyl Laboratories 


Dr. Harold A. Beatty has been 
appointed to the newly-created 
positiion of assistant director of 
research at the Ethyl Corp. Re- 
search Laboratories in Detroit, ac- 
cording to General Manager Ear! 
Bartholomew. 

Dr. Beatty, who has been asso- 
ciated with Ethyl Corp. for 17 
years, will assist Director of Re- 
search John B. Macauley in re- 
search and technical service ac- 
tivities. Previous to his new assign- 
ment, Dr. Beatty was technical 
assistant to the general manager. 

*” * * 


Callaway Names Spitsnagel 
To Head Detroit Office 


R. D. Williams jr., president of 
Callaway Mills, Inc. announces the 
appointment of Frank R. Spitz- 

mn nagel jr. as man- 
ager of the De- 
troit sales office 
covering the 
automotive in- 
dustry, effective 
Oct. 15. 

S pitznagel is 
now in the indus- 
trial fabrics sales 
division of the 
New York office. 
During World 
War II, Spitzna- 
gel served four years as a major in 
the Army Air Force. He will suc- 
ceed Judge W. Bearden who re- 
signed. 


7 


» 


F. R. Spitznagel jr. 





* * 


Allen Resigns to Start 
Own Business in West 


James E. Allen, for many years 
executive vice-president of Aro 
Equipment Corp., Bryan, O., an- 
nounces he has resigned to start 
his own business. 

Allen said he is setting up his 
business on the West Coast to 
represent several lines of indus- 
trial products for manufacturers 
in various parts of the country. 

* ea * 


Mack Appoints Watkins 


To Indianapolis Branch 


Appointment of W. M. Watkins 
as district manager of Mack 
Trucks’ Indianapolis branch is an- 
nounced by A. C. Fetzer, viee-presi- 
dent. Fromheadquarters at 421 
Kentucky Ave., Watkins will direct 


Auto Personnel 
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Mack truck, bus and fire apparatus 

sales and service for the Indianap- 

olis territory. Prior to assuming his 

new duties Watkins was wholesale 

manager for Mack’s Dallas branch. 
+* * * 


Reed Succeeds Rubicam 
On CED Committee 


Philip D. Reed, chairman of 
General Electric Co. has been 
elected chairman of the research 
and policy committee of the Com- 
mittee for Economic Development. 
In this capacity he will direct the 
research activities of this organiza- 
tion succeeding Raymond Rubicam 
whose term has expired. 

The announcement was made by 
W. Walter Williams, of Seattle, 
chairman of CED, at a press con- 
ference in New York at which he 
and Reed outlined a program of 
research to be undertaken by CED 
as a permanent organization. 

* + * 


Evans Named to Direct 


Studebaker Parts Plant 
The appointment of Carroll W. 





the main service parts plant of 
Studebaker Corp. is announced by 
E. C. Mendler, manager of the 
parts and accessories division. 

Evans comes to Studebaker from 
Chicago, where he acted as a con- 
sulting engineer. During World 
War II he was associated with the 
Curtiss-Wright Corp., and prior to 
that, served as consulting engineer 
for four years with Associated En- 
gineers, Inc., Fort Wayne. 

+ * * 


Geodrich Announces 


Three Appointments 


William G. Zink has been ap- 
pointed manager of the Seattle dis- 
trict of the Automotive, Aviation 
and Government division of B. F. 
Goodrich Co., it is announced by 
G. E. Brunner, division general 
manager. 

Other appointments announced 
by Brunner are those of Delmar 
F. Homer as sales representative 
in the New York district and Ger- 
ald A. Friederici, sales representa- 
tive in the Dayton district. 

+ * * 


Goodrich Names Failey 


John M. Failey has been appoint- 
ed manager of the industrial prod- 


uets division of B. F. Goodrich Co.| E. 8S. Morgan has been appointed 
Evans as general superintendent of 'in the New York area, E. F. Tom-' district manager at Seattle for U.S. 


23 





MANAGERS GET TOGETHER—At a meeting in Chicago of more than 100 agents of Devoe 
& Rayants Co., Inc., these three executives took time out for a talk. Left to right, Kenneth 
wi . Western district manager; A. H. Mohrhusen, general merchandising manager, and 


James LeFebre, Chica branch manager. LeFebre replaced William Miller who has been 


recalled to active naval service. 


Tires division of U. S. Rubber Co., 
according to J. C. Ray, sales man- 
ager. 


linson, general manager of the di- 
vision, announced. Failey succeeds 
William A. Whitenack, who re- 
tired Sept. 1. 
Seine ee ee 

AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
uethod of reaching the men who want what 
you have or have what you want! See the 
back pages of this issue. 


Heads U. S. Tire Zone 
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SOUTHERN DEALERS HEAR OLDS PLANS — Oldsmobile dealers and zone representatives 
in the Atlanta area met posseey with executives to discuss = rapidly growing backlog = 
unfilled a. aoe rk . A. Sinclair, zone manager; J. A. Ayers, president 
Motor Co., “Banks, assistant sales manager for Oldsmobile in charge of 

the Eastern helt a the” United Staten and John M. Rife, district 


Chapman-Harrison Opens Campbell in Command 


Chapman-Harrison Motor Co. William M. Campbell has been 
(DeSoto-Plymouth), Macon, Ga.,j}appointed manager director of 
has formally opened its new home|Campbell Motors, Ltd., succeeding 
at 455 Walnut St. The dealership|M. D. (Jock) Campbell, who is 
is operated by Chester Chapman | retiring from active business, it was 
and Mack Harrison. announced at Vancouver, B. C. 








Used Car Notes ... 


Women U.C. Owners Get Brisk Trade 


By Leon M. Leffingwell 
Staff Correspondent 

PITTSBURGH.—“There is more 
money in the used-car business 
now than in any other business,” 
believes Carita Ritter, manager, 
Carita Motors, 2600 California Ave., 
who with partner Betty Johnson 
has organized what is believed the 
only used-car agency owned by 
women in the U. S. 

Their venture is proving so 
novel that one of Pittsburgh’s larg- 
est city newspapers took a photo 
of the partners painting their 
“shanty” on the premises, and put 
the picture and story on the front 
page! 

When her promotion was just 
an idea, Miss Ritter asked her 
father and two brothers about it. 
One brother told her, “A wom- 
an’s used-car venture started in 
Pittsburgh in 1929 and ‘flopped’ 
for lack of advertising. But I 
favor your idea provided it is 
well advertised.” 

With that encouragement Clarita 


“I’m in the business to stay— 


help me sell the ‘permanent’ market! 


“I’m a realist. I know the cars I parcel out now must go to people who’re 
going to replace with new cars next year, the year after—five years from now. 
The people of substance and influence—preferred prospects—not drifters. 


“T figure it this way. If they drive my car now, they'll come back two or 
three years from now when this crazy market is finished and we’ve got to 


hustle to get business. 


“So in your advertising, please help me. Be selective. 


fluence in my community about the car you make and I sell.” 


House & Garden readers are new car buyers. They are in the 


market for a new car 5 times as often as the average car owner.* 


ouse & Garden 


© 1940 THE CONDE NAST PUBLICATIONS INC 


*Heuse & Garden’s latest prewar survey 


. -. reaches your dealer’s preferred prospects 


Tell people of in- 


went to work. The womens’ part- With a talent for business, Ca- 


nership started uniquely. 

Betty Robinson was “working” 
the auctions around Conneaut 
Lake, resort town 100 miles north 
of Pittsburgh, when Carita bumped 
into her. Together they organized 
their own agency with 35 cars, and 
with real feminine courage set 
themselves up directly across the 
street from one of the best used- 
car agencies in the city. 

Her six years’ experience as a 
commercial artist selling fine fur- 
niture and lamps in high class gift 
shops where you wait for people 
to come in convinced Carita she 
would succeed in selling used cars, 
for if you are well advertised 
there is always someone on the 
lot, and commissions are high. 


Wisely, with no auto-purchasing 
experience, Carita leaves car buy- 
ing to her supervisor, smart, 
shrewd Ed McGarr, a 20-year used- 
car salesman who she has known 
four years and who once occupied 
the same lot the women are on. 























car pricing and car-ad descrip- 
tions. 

On the first Sunday Carita’s 
ads drew 200 customers, includ- 
ing 100 women who actually came 
in to buy and sell. The office on 
the lot was just a shanty until 
the partners painted it up, even 
to cream-colored interior walls 
having colored lathe borders 
painted block (not checkerboard) 
pattern. 

Women were especially pleased 
that the place was clean enough 
to sit down in without getting a 
fine dress dirty, and a place where 
salesmen weren’t lounging about 
the lot like “racketeers” and whose 
“heavy and light cussing” was sup- 
posed to be accepted as part of a 
used-car-lot atmosphere. For wom- 
en prefer to be treated like women 
and not find “rough guys” standing 
around. 

Carita has lots of pep and ener- 
gy, talks conversationally like a 
ietter from home, is surprisingly 
soft-spoken for a sales person. Her 
sale price, however, is posted on 
each used car in the lot and dick- 
ering will not bring that price 


down, even for a Beau Brummel. 
* 


Reveals Changes 


Due to Appear 
In U.C. Guide 


WASHINGTON.—Charles H. El- 
mendorf, general manager of the 
National Automobile Dealers Used 
Car Guide Co., announces that the 
circulation of the guide is at the 
highest peak in history. 

With the progress of the publica- 
tion at this new all-time high, El- 
mendorf said the following im- 
provements have been made: (1) 
New publication dates; (2) New 
“flat open” binding; (3) New plastic 
cover. 

In order to distribute the work 
load, guides of region A will be 
published the first of the following 
months: October, December, Feb- 
ruary, April, June and August. 

Region B and the Western edi- 
tion C will be published the first 
of the following months: January, 
March, May, July, September and 
November. 

All editions will continue to be 
published six times per year, each 
two months, according to Elmen- 
dorf,. 

Starting with the September- 
October edition in regions B and C 
and the October-November edition 
in region A, the books will be pub- 
lished with “wire-o” binding, the 
general manager stated, allowing 
them to lie flat when open. At the 
same time a plastic-treated cover 
will be used for durability and 
cleanliness. 






U. C. Dealers Must Post 


$5,000 Bond in Minneapolis 


MINNEAPOLIS.—The Minneap- 
olis city council has passed an 
ordinance requiring used-car deal- 
ers to be bonded for $5,000, which 
repealed existing ordinances relat- 
ing to such dealers passed in 1934. 

The measure provides that the 
bond would be used to repay cus- 
tomers for losses caused by pos- 
sible “dishonesty” of used car 
dealers. 

Cases which the bond would 
cover include substitution of a 
motor vehicle or parts other than 
those selected by the customer, 
failure to deliver clear title, mis- 
appropriation of money or loss due 
to alteration of an automobile or 
violation of any provisions of the 
ordinance. 


Jeepster Up for $2,795 
On Las Vegas Lot 


LAS VEGAS, Nev.—The first 
Jeepster, Willys-Overland Motors’ 
new sports phaeton, to arrive in 
this resort center was in the usual 
a last week—on a “used” car 
ot. 

The Nevada Kar Kompany dis- 
Played the vehicle on its lot on 
Fifth St., Las Vegas famous “strip.” 
The dealer said that he had a 
price tag of $2,795 on it, some $650 
more than the regular western de- 
livered price. 
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Affecting Factories & Dealers .. . 
Auto Advertising 


Packard Motor Car Co. is run-|the entire advertising appropria- 
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ning prestige copy this month in|tion for September. 


which the name of the firm does 
not appear. 

Packard believes this marks 
the first time in advertising his- 
tory that a motor car maker is 
publishing an advertisement in 
which no product or company 
name is mentioned. In place of 
the conventional Packard signa- 
ture, the ad will show only a 
close-up of the Packard grille, 
with the slogan, “Ask the Man 
Who Owns One.” 





PEE Oe ROERIE Ye RENO RHIES Melt Cue 


~ONE GUESS WHAT NAME fr BRARSD 





The ad will appear in Time, Sat- 
urday Evening Post, Newsweek, 
Collier’s, New Yorker, Life and the 
Detroit Athletic Club News. It also 
will appear next month in October 
issues of Fortune and Town & 
Country. Young & Rubicam is the 
agency. 


cs + * 
New Newspaper Mark 
National advertisers’ expendi- 


tures in newspapers in 1948 will 
set a third consecutive all-time 
high, reaching $423,984,000, if their 
first six months’ spending rate 
continues through December, the 
Bureau of Advertising, American 


Newspaper Publishers Assn., has } 


declared. 

The projected figure represents 
a gain of 14.7 percent, or $55,000,- 
000 over the record $369,000,000 
in national advertising carried 
by the nation’s dailies in 1947. 
The bureau’s calculation for the 
first six months of 1948 is based 
on the newspaper data of the 
Printers’ Ink Index. Approximate- 
ly two-thirds of the indicated 
newspaper gain is due to national 
advertisers’ purchase of more lin- 
age, and only a third to rate in- 
creases, the bureau estimates. 


Van Norman Mailer 


A giant merchandising folder 
and mailing piece has been cre- 
ated for the Van Norman line 
of automotive shop equipment by 
Sutherland-Abbott, Boston, con- 
taining pictorial spreads and 
data concerning new and stand- 
ard Van Norman machines. 

Object of the new mailer is 
said to be to help increase job- 
bers’ resale volume and shop 
service work. 


Plea for Kids 


Cooperating with the National 
Safety Council in its back-to- 


* * * 


Dealers’ Mutual Aid 


“Go to a dealer who displays 
the authorized service name of 
the brand of automobile you 
drive,” members of the Minne- 
apolis Automobile Dealers Assn. 
recommend in a new campaign 
of factory-trained service for 
factory-built cars. Ads will run 
five columns by 200 lines in local 
newspapers. 

Under the association heading, 
55 separate metropolitan dealers 
of 22 different makes of car list- 
ed their names as sponsors of 
the program and as members of 
the association. Erwin, Wasey & 
Co. is handling the account. 


Four-Month Upswing 


For the fourth straight month, 
advertising lineage in the New 
York Times during July exceeded 





all previous highs with 2,118,637 
lines published. Total lineage of 
19,614,288 for the first seven months 
of this year also was the largest 
in Times history. 

The July tetal represents a gain 
of 88,270 lines over last year, or 
4.35 percent. The seven-month fig- 
ure is a jump of 888,790 over the 
first seven months of 1947, and is 
the greatest total ever published 
by a New York newspaper for the 
same period of time. A total of 
33,056,210 lines, an all-time yearly 
record, was published last year by 
the Times. 

+ * * 


Dodge Truck Show 


Edward F. Korbel and Worth 
Colwell, public relations consul- 
tants who have handled the pub- 
licity for the National Automo- 
bile Show since 1910, have been 
appointed publicity directors for 
the Dodge “Job-Rated” Truck 
and Equipment Show to be held 
in New York’s Madison Square 
Garden Nov. 18-21, inclusive. 

Held under the auspices of the 
Metropolitan New York Dodge 
Dealers, Inc., the exposition will 
have the cooperation of many 
body and equipment manufac- 


DIESELS 


for ALL Small Engine Users 


turers. Meyer Lasker and Jos- 
eph Schneider, Dodge truck deal- 


ers, head the advertising com- 
mittee. 

« * + 
Names 


Roland E. Gifford of Oldsmobile 
public relations is the new presi- 
dent of the Lansing (Mich.) Cham- 
ber of Commerce. 


Charles W. Miller jr. and James 
A. Pancoast have joined the traf- 
fic and production department of 
Geyer, Newell and Ganger, Inc., 
New York. 

Miller was formerly with J. D. 
Tarcher & Co. Pancoast was asso- 
ciated with Foote, Cone & Belding. 

Glen E. Shears has been appoint- 
ed creative director for Morris F. 
Swaney, Inc., Chicago. Shears will 
direct creative writing. He recent- 
ly served with Hill-Blackett as ac- 
count executive and copy director. 

Austin Grant, Detroit radio com- 
mentator formerly with Powell- 
Grant, Inc., has joined the Karl G. 
Behr agency as associate and di- 
rector of radio and television. 

Ray Connors and William T. 
Maslowe have joined the public re- 
lations department of Geyer, New- 
ell & Ganger, Inc. Connors was 


At last—you can round out your line of engines and equipment with Sheppard— 
the amazing small Diesel with big opportunities for Dealers! Now you can offer 


dependable Sheppard Diesel Power (3.5 to 100 H.P.) to all small engine users— 
and what a sales story Sheppard offers you. For instance, the 5.4 H.P. Sheppard 
Air-Cooled Diesel shown here, available either as a power unit or 2000 watt 
generator, does any job gasoline engines of comparable power can do. . 
at less than one fourth the operating cost. Look at your 
market—small plant operators, farmers, contractors, lumber mills, fishermen— 
anyone who wants trouble-free, dependable power—and plenty of it—at low op- 
erating costs for portable, stationary and self-propelled equipment. Look at these 
standard Sheppard features—push-button starting, only 1 moving part in injector; 
delivered complete, ready to run—no extras to sell or worry about. 


less maintenance ... 


- with 


operating life. 


DELIVERED COMPLETE: Ready to o 
extras to buy. Accessories are standard equi 
ment. Available in 1, 2, 3and 6 cylinder models. 


SMALL: Brings Diesel economy, dependability 
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until recently a member of the 
public relations staff at Carl Byoir 
& Associates. Maslowe was asso- 
ciated with the J. Walter Thomp- 
son Co. in Chicago as a public 
relations executive. 

Hal Foust, Chicago Tribune for- 
eign correspondent in Germany, 
has returned to Chicago to take 
over his prewar post as automo- 
bile editor of the Tribune. Larry 
Rue, who has been in Frankfort, 
Germany, is being shifted to Ber- 
lin to provide coverage in that 
sector. 

Burton Durkee, manager of the 
Detroit office of Morris F. Swaney, 
Inc., has been elected a vice-presi- 
dent of the agency. 

Buell A. Patterson has resigned 
as director of public relations for 
American Airlines to become direc- 
tor of the public relations division 
of the advertising department of 
U. 8. News & World Report. 


Mullane-Green, Inc., general ad- 
vertising, has opened new offices 
in the Book Bldg., Detroit. Prin- 
cipals are William A. Mullane jr. 
and Russell A. Green. 

C. Leonard Johnson has been ap- 
pointed as comptroller of Morris 
F. Swaney, Inc., Chicago. 














SMALLEST AIR-COOLED DIESEL 
AVAILABLE. eT" ese 5.4 
odel 14 


H.P. Shep 
stands 0 28%" high, 
weighs 415 ibs. fully equipped. 


CHECK THESE SHEPPARD DIESEL ADVANTAGES 
YOU CAN OFFER ALL SMALL ENGINE USERS 


EASY TO OPERATE: Push-button starting in any 
weather on safe Diesel fuel. Only ONE moving 
pert in fuel injector. Interchangeable parts. 

esults in easier operation, service; longer 


rate. No 


You make real money with Sheppard’s ; > 

complete line because Sheppard’s the °° small engine field. Operates 2 to 3 times 
t oe ad iat ie longer than gasoline engines, without over- 

Diesel that has unlimited possibilities. Reus 

National advertising in Satevepost past PARTS AND SERVICE FACILITIES: Backed by 

and Collier’s backs you up—helps coast-to-coast organization of dealers, distrib- 

crack open virgin markets for Dealers tors and Sheppard factory men. 

who grab Sheppard franchises now. 


school campaign this month, Gen- 
eral Tire & Rubber Co., Akron, 
and its distributors across the na- 
tion, are challenging motorists 
with a plea to “Give the Kids a 
Break” in one of the most exten- 
sive advertising programs of this 
nature ever undertaken. 

The General campaign has the 
sanction of the National Assn. of 
Police Chiefs of America as well 
as the national headquarters of 
the Parent-Teacher Assn. Approx- 
imately 100,000 window display 
posters will be distributed nation- 
ally. A traffic safety film titled 
“Where Safety Starts” and pro- 
duced for General, will be shown 
at schools, civic organization and 
Parent-Teacher meetings. All Gen- 
eral dealers are being requested 
to stress the safety theme in their 
‘ocal advertising. 

It is estimated that the cam- 
paign will cost General and its 
distributors more than a quarter 
of a million dollars, representing 


Use Nationally-known Parts: Finest engineering, 
best equipment, go into all Sheppard Power 
Units, Generating Sets, Marine Propulsion 
and Marine Auxiliary Engines. Included are 
Federal Mogul Bearings, Perfect Circle Rings, 
Fram Filters, Electric Auto Lite, other national- 
ly-known parts. 


For Complete Sheppard 
Dealer Proposition and 
Information, Mail This 
Coupon TeGay. in. naman a || A 


1g. H. SHEPPARD CO., INC., 

1 810 Philadelphia $t., Hanover, Pa. 

| I want to know more about Sheppard’s Dealer 

i ee pognion. Please send me all details, including 
FREE BOOK describing complete Sheppard line. 


I now handle following equipment............secceccccececcccceeess 





SHEPPARD MODEL 12E€ POWER UNIT 
delivers 61 to 100 H.P., 6 cylinders, 
49% in. high. Weight when fully 
equipped, 3082 Ibs. 
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AUTOMOTIVE NEWS, SEPTEMBER 6, 1948 


Used Car Auction Prices 





(Eprror’s Note: While we try to eliminate wrecks from all of these 


listings, occasionally some get by us. So if the price is 
low, the car is probably damaged. If the price is abnormally 


y 
high, 


the car is probably loaded with extras). 


CONCORD 


(Concord (Mass.) Auto Auction, Inc. Sale 
every Friday and Monday. Prices are for 
sales of Aug. 20-23.) 

(Market shows 141 cars sold out of 263 


offerings.) 

BUICK—’47 Special sedan, $2,050; Super 
sedan, $2,285; RM conv., $2,550. ‘40 
oo. sedan, $825. °39 Special sedan, 

0, 

CADILLAC—’48 (61) sedan, $4,510. °46 
(62) conv., $3,000. °41 (61) sedan, $1,- 
350, $1,400; (62) sedan, $1,275. "39 


, 
(60-8) sedan, $1,200. 

CHEVROLET—’48 FM sedan, $2,200, $2,- 
235; FL aerosedan, $2,335, $2,275; FM 
conv., $2,360; %-ton platform, $1,600; 
SM sedan, $2,175; half-ton pickup, $1,600. 
’47 FL aerosedan, 2 at $1,985, $1,950, 
$1,900. °'38 Master sedan, $635. 

DeSOTO—’48 Deluxe sedan, $2,425; Custom 
sedan, $2,700. ’46 Custom sedan, $1,940. 

DODGE—’48 Custom club coupe, $2,400; 
sedan, $2,400. ‘41 conv., $850; sedan, 
$635, 

FORD—’49 Custom (6) sedan, $2,300; Cus- 
tom (8) sedan, $2,560, $2,510, $2,450, 
$2,425. °48 half-ton (6) panel, $1,625, 
$1,650; SD sedan, $1,910. '47 SD sedan, 
$1,715, $1,525; (6) sedan, $1,550, $1,385. 


FRAZER—’47 sedan, $1,400, $1,575. . 
HUDSON—’48 sedan, $2,400. '46 Super Six 
sedan, $1,300, $760. 





MERCURY—’49 sedan, $2,850, $2,950, $2,- 
875. °39 conv., $510, $700. 

OLDSMOBILE—’48 (98) sedanette, $3,030, 
= $3,100. ‘41 (76) sedan, $1,075, 


PLYMOUTH—'48 SD sedan, $2,250, $2,100. 
‘47 SD conv., $2,000; SD sedan, $1,600. 
PONTIAC—'48 Torpedo (8) conv., $2,675. 
‘47 Torpedo (8) sedanette, $2,100. '42 
Torpedo (6) business coupe, $1,100. ‘41 
(6) sedanette, $950. ‘39 sedan, $710. 

STUDEBAKER—'48 Champion sedan, §2,- 
300, $2,275. 


MASON CITY 


(Lapiner’s Used Car Auction, Mason City 
(Iowa). Sale every Wednesday. Prices are 
for Aug. 18.) 

(Market shows prices steady to strong. 

Harvest trade looks good. Farmers 

shopping for late models. Prospect for 

strong fall trade is good. Western buy- 

ers here in strong numbers. Sold 93 

units out of 144 offerings.) 

’48—Super sedan, $3,140, $2,970, $2,960. 
‘47 RM sedan, $2,775, $2,300. °'46 Super 
conv., $2,285; RM sedan, $2,130; Super 
sedan, $2,025, $1,990. '42 Super sedan- 
ette, $1,325. 


CADILLAC—'42 (61) sedan, $2,200. 


CHEVROLET—'48 FM sedan, $2,350; FM 
club coupe, $2,365; FL aerosedan, $2,520, 
$2,500, $2,460; half-ton pickup, $1,840, 
$1,700. '47 FL aerosedan, $2,205, $2,200, 


/ 
/ 


$2,085, $2,040, $1,775, $1,750; SM club 
coupe, $1,925, $1,900. ‘46 SM sedan, $1,- 
760. '40 sedan, $1,070. 

CHRYSLER—’'47 Windsor sedan, $2,430. 


DODGE—’48 club coupe, $2,600. '47 sedan, 
$2,050. '46 sedan, $1,765, $1,895, $1,795. 
’41 sedan, $910. 


FORD—’49 Custom sedan, $2,630. ‘47 SD 
sedan, $1,760. '46 SD sedan, $1,660, $1,- 
600. ’42 sedan, $1,075. ‘41 sedan, $950. 
°39 coupe, $640. 

HUDSON—’47 (6) sedan, $1,510. 


MERCURY—’'46 conv., $1,780, $1,740; se- 
dan, $1,680, $1,610. ‘41 sedan, $950. 


NASH—'46 sedan, $1,510. ‘37 sedan, $155. 


OLDSMOBILE—’48 (66) club coupe, $2,680. 
’46 club coupe, $1,980, $1,710; (76) se- 
dan, $2,050. '42 (78) sedan, $1,325, 


PACKARD—’47 sedan, $2,165. 


PLYMOUTH—’48 SD conv., $2,340; sedan, 
$2,390, $2,380, $2,330. '47 sedan, $1,720, 
$1,700, $1,625. °46 sedan, $1,675, $1,590. 

PONTIAC—’48 (6) sedanette, 2,875, $2,800; 
(8) conv., $2,900; (6) sedan, $2,800. ‘41 
sedan, $905, $775. 

STUDEBAKER—’'47 Champion Regal se- 
dan, $1,965. ‘40 sedan, $900. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction Sale. Auction 
every Friday. Prices are for sale of Aug. 

0.) 

(Market shows 167 units sold out of 
307 offerings.) 

BUICK—’48 Super sedanette, $2,900. ‘'47 
Super sedanette, $2,225. °'46 Super sedan- 
ette, $2,125. °42 Super sedanette, $1,000. 

CADILLAC—’47 (62) club coupe, $3,500. 
‘41 sedan, $1,200. 

CHEVROLET—’48 FM club coupe, $2,240; 
half-ton pickup, $1,720. ‘47 FL aero- 
sedan, $2,025. ‘46 FL aerosedan, $1,775. 
’41 sedan, $1,070, 2 at $950, $800. ‘'40 
sedan, $810, $775, $595. 

CHRYSLER — '48 Windsor sedan, $3,050. 
'46 Windsor sedan, $1,850. 


COVER TWO MARKETS... 
with ONE newspaper...at ONE low cost! 


OUR advertising in the Cleveland Plain Dealer reaches two 
automotive buying markets with one, exclusive low-cost 
coverage. The Plain Dealer is the only morning newspaper in the 
compact Cleveland 2-in-1 market, consisting of Greater Cleveland 
and 29 adjacent counties—with 278 prosperous cities and towns. 


The per capita ownership of automobiles in this area is among 
the largest in the nation. And statistics of new car sales parallel 
Plain Dealer readership. That’s why year after year, the Plain 
Dealer is one of the leading newspapers in America in passenger 


car advertising lineage. 








Average Used Car Prices 


(Compiled by Automotive News) 

















Aug., 1948 July June 
$1,490 $1,505 $1,508 Model (to date) 1948 1948 
Bis cs tecce $2,583 $2,512 $2,495 
Brees be ies 1,992 2,040 2,059 
oe 1,677 1,716 1,735 
po rer 1,032 1,027 1,086 
TORR, vc csews 930 941 956 
Sees oid'e 8% 774 795 770 
Aug. (to date) July June Average. $1,490 $1,505 $1,508 


(The above figures are averages of used car auction prices, all 
makes and models, carried regularly in Automotive News.) 





DeSOTO—’48 sedan, $2,825; conv., $2,750. | PLYMOUTH—’'48 SD sedan, $2,300, $2,100; 


’46 Custom sedan, $1,840. 


DODGE — ’48 Custom club coupe, $2,450. 
’47 Custom club coupe, $1,941. ‘46 De- 
luxe sedan, $1,515, $1,625. ‘41 Deluxe 
sedan, $675. 

FORD—’49 Custom (8) sedan, $2,550. ‘48 
SD sedan, $2,060, $2,000, 2 at $1,750. 
'47 SD sedan, $1,800, 2 at $1,750, $1,500. 
'46 SD sedan, $1,610, $1,575, $1,250. ‘42 
SD sedan, $960. ‘41 Deluxe sedan, $890, 
$880, $850, $805. 

HUDSON—'48 sedan, $2,525, $2,460, $2,000. 

LINCOLN—’49 Sport sedan, $3,075. 

MERCURY—’'49 sport sedan, $3,025, $2,990, 
$2,925. °47 conv., $2,060. '40 sedan, $660. 

NASH-—-'41 sedan, $600. 

OLDSMOBILE—’49 (66) sedan, $2,425. ‘48 
(98) conv., $3,350; (66) sedan, $2,675. 
‘46 (6) club coupe, $1,750. 


Facts for Advertisers... 


® Do you know where to locate 
dealers to achieve maximum 
sales volume? Do you know the 
past automobile buying perform- 
ance of the areas your dealers 
serve? The Plain Dealer Market 


Survey Department can answer 


not only these questions, but can 
also reveal detailed sales break- 
downs from 1928 to 1947, and 
trace Plain Dealer readership to 
car sales. We'll be glad to make 
an appointment with you to 
discuss in detail your market- 


ing potentialities in Cleveland. 


CLEVELAND 


a PLAIN DEALER 


Cleveland’s Home Newspaper 
Cresmer & Woodward, Inc., New York, Chicago, Detroit, San Francisco, Los Angeles 


A. S. Grant, Atlanta 


club coupe, 2 at $2,250. ‘47 Deluxe se- 

dan, $1,530. °46 SD club coupe, $1,560. 
PONTIAC—'48 (8) SL sedan, $3,000; (6) 

sedanette, $2,400, $2,550. 
STUDEBAKER—'48 LC sedan, $2,750. °35 


» $65. 
WILLYS—’47 station wagon, $1,550, $1,525. 


AKRON 


(Akron (O.) Auto Auction. Sale every 
Thursday. Prices are for Aug. 26.) 
BUICK—'48 RM conv., $3,075; sedanette, 

$2,875. ‘47 RM sedan, $2,400; Super se- 

dan, $2,400. ‘46 Super sedan, $2,200, 
$2,050, $2,025. °42 Super sedan, $1,450. 

"41 Century sedan, $1,010. 
CADILLAC — '48 sedanette, $4,550. °46 

yy cere $2,750. ‘41 (61) sedan, 
CHEVROLET—’'48 FL aerosedan, $2,350; 

FM sedan, $2,200. '47 FM conv., $2,040; 

sedan, $1,875, $1,850; club coupe, $1,755. 


‘46 SM club coupe, $1,510. ‘41 sedan, 
$925, $700. ‘40 panel, $535. 
DeSOTO—’'42 sedan, $980. 
DODGE — '48 club coupe, $2,300; 1-ton 


panel, $1,680. °47 Custom sedan, $2,025. 
'46 Custom sedan, $1,700. 

FORD—’49 Custom sedan, $2,525, $2,500. 
‘47 (8) sedan, $1,835; conv., $1,790; se- 
dan, $1,780; SD (6) sedan, $1,500. ‘46 
SD club coupe, $1,625. °41 conv., $1,000; 
station wagon, $950; sedan, $800, $725. 

HUDSON—’48 club coupe, $2,710; sedan, 
$2,640, $2,625. 

OLDSMOBILE — ‘46 (78) (hydra.) sedan, 
$1,890; club sedan, $1,850. 

"46 SD sedan, $1,580; Deluxe sedan, 

a SD sedan, $2,150, $2,100. 

so * erecta’ Champion sedan, §$1,- 


INDIANAPOLIS 


(Ken Schaefer, Inc. Sale every Thursday. 
Prices are partial listing for Aug. 26 sale.) 
BUICK—’48 Super sedan; $3,025, $2,825. 

‘47 Super sedan, $2,390, $2,300; conv., 

$2,475, $2,260. '46 Super sedan, $2,000, 

$1,925. ‘42 conv., $1,075; sedan, $915. 

"41 sedan, $1,040, $775 


CADILLAC—'48 conv., $5,490. °47 (62) 
sedan, $2,850. 
CHEVROLET—'48 FL aerosedan, $2,420, 


$2,225; sedan, $2,380; FM conv., $2,325; 
sedan, $2,200; SM sedan, $2,200, $1,900; 
club coupe, $1,875; panel, $1,650. °47 FL 
aerosedan, $2,050, $1,975; sedan, $1,920; 
FM conv., $1,930; sedan, $1,625; SM se- 
dan, $1,705. ‘46 SM club coupe, $1,560; 
sedan, $1,510, $1,465, $1,365. ‘42 sedan, 
$710. °'41 sedan, $985; conv., $820, $800, 
$700. '40 coupe, $660; sedan, $985, $425. 
*39 sedan, $750, $435. ‘36 sedan, $170. 

CROSLEY—’47 conv., $490. 

DODGE—'48 club coupe, $2,525; sedan, 
$2,560. °47 sedan, $2,000; conv., $1,950. 
"46 sedan, $1,770. °'41 sedan, $800. ‘40 
sedan, $825. 

FORD—’'49 Custom sedan, $2,500, $2,480, 
$2,460; (6) sedan, $2,380. '48 SD conv., 
$2,000; club coupe, $1,950; (6) club 
coupe, $1,810; sedan, $1,760; half-ton 
pickup, $1,710. °'47 sedan, $1,600, $1,540, 
$1,400. °'46 conv., $1,810, $1,570, $1,520, 
$1,475, $1,430, $1,325. ‘41 sedan, $845. 
"40 sedan, 755. °39 sedan, $510. ‘38 se- 
a $365. °'37 sedan, $325. °'36 sedan, 


FRAZER—Manhattan sedan, $1,870. 

GMO—’48 1-ton C & C, $1,750. 

HUDSON—’48 (8) sedan, $2,600; (6) se- 
dan, $2,510. 

KAISER—’48 sedan, $1,630. 


LINCOLN—’49 sedan, $3,030. ‘48 sedan, 
$2.850. °'47 sedan, $1,750. 
MERCURY—’49 conv., $2,860. ‘48 conv., 


$2,045: club coupe, $1,925. 

OLDSMOBILE—’48 (98) conv., $3,090; se- 
dan, $2,550, $2,525. °47 sedan, $2,025, 
$1.700. °46 sedan, $2,025. 

PLYMOUTH—SD conv., $2,310; sedan, $2,- 
160, $2,130. °47 sedan, $1,660. °46 sedan, 
$1,555: coupe, $1,425, $1,300. °'40 sedan, 
$685. $460. 

PONTIAC —’48 (8) sedan, $2,810. ‘47 
conv., $2,050; sedan, $1,990, $1,910; club 
coupe, $1.820. '41 club coupe, $755. 

STUDEBAKER — ’'48 LC sedan, $2,755; 
Champion conv., $2,425. '47 Commander 
Regal club coupe, $2,065; Champion se- 
dan, $1,700. 


ALBANY, N. Y. 


(Tim Anspach’s Dealer Auto Auction. 
Sale every Monday. Prices are for Aug. 23.) 
(Market shows prices firm. Prewars 
getting hard to sell. 1949 Mercury and 
Ford, 1948 Chevrolet and eight-cylinder 
°48 Fords are best merchandise at this 
time. Chevrolet and GMC pickups are 
selling well. Sold 77 units out of 132 

offerings.) 

BUICK —’'48 RM sedan, $3,100, $3,200; 
Super sedan, $2,900, $3,000; conv., $3,300, 
$3,085. °'47 RM sedan, $2,300; Super se- 
dan, $2,450. '46 RM sedan, $2,000; Super 
sedan, $1,900. '42 Special sedanette, $1,- 
125. °42 Super conv., $1,375. 

CADILLAC—’48 (61) sedan, $4,610. ‘41 
(62) sedan, $1,225. 

CHEVROLET—’48 FL aerosedan, $2,400, 
$2,375; SM business coupe, $1,900; sedan, 
$2,200; FM sedan, $2,210, $2,200; conv., 
$2,360. °47 FL sedan, $1,630; FM conv., 
$1,950. °46 FL aerosedan, $1,725. °'42 
aerosedan, $1.140, $1,075. '41 MD sedan, 
$920. *40 MD sedan, $860. ‘39 MD se- 
dan, $660. 

DeSOTO—’40 Deluxe sedan, $900. 

DODGE—'48 Custom club coupe, $2,600; 
Deluxe sedan, $2,370. '47 Custom club 
coupe, $1,600. °46 Custom sedan, $1,730; 
Deluxe sedan, $1,550. ‘39 Deluxe sedan, 
$600. 


FORD—'49 Custom sedan, $2,480, $2,370. 
’47 SD conv., $1,825; Sportsman conv., 


(Continued on Page 27, Col. 1) 
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$1,860. °46 SD sedan, $1,360; station 

wagon, $1,680; 1-ton pickup, $810. '42 

SD sedan, $800. °40 Deluxe sedan, $660. 
FRAZER—’48 Manhattan sedan, $2,050. 
HUDSON—’48 Commodore Six sedan, $2,450. 


MERCURY—’49 sedan, 2 at $2,800, $2,770. 
°48 club coupe, $2,010. °47 sedan, $1,725. 


NASH—’46 Ambassador sedan, $1,310. 
OLDSMOBILE —-'48 (76) sedan, $2,650; 
) . *47 (98) sedan, §$2,- 
400. °46 (76) sedan, $1,775. °41 (98) 
$850. 


PACKARD—’48 Super conv., $2,626. ’°38 


sedan, $500. 

PLYMOUTH—’48 SD club coupe, $2,220, 
$2,235; sedan, $2,220, $2,250, $2,330. '47 
SD sedan, $1,600, $1,710. °38 Deluxe se- 


dan, $450. 

PONTIAOC—’48 (6) conv., $2,700, $2,660; 
Torpedo (6) sedanette, $2,450; (8) sedan, 
$2,775, 2 at $2,875, $2,850. '46 (8) se- 
dan, $1,550. °40 (6) sedan, $770. 


CHARLOTTE, N. C. 


(E. M, Stafford, Inc. Sale every Wednes- 
day. Prices are for sale of Aug. 25.) 
(Market shows prices slightly higher 
over previous week. Clean pieces in de- 
mand. Retail and wholesale steady in 


> 
—’48 RM sedan, $3,025, $2,975; 
conv., $3,050; Super conv., $2,925, $2,850. 
"47 —S oar. $2,375, $2,250; RM se- 
$1110 $2,300. ‘41 Super sedan, $1,250, 
cADILLAC—’ 48 (62) sedan, $5,000. °46 
Fleetwood sedan, $3,100; (62) sedan, 
ante 
‘VROLET—’'48 FM conv., $2,300; FL 
Gaetan, $2,400, $2,360; FM sedan, $2,- 
230, $2,160. °47 FL aerosedan, $2,075, 
$2,025, $1,925; FM sedan, $1,925, $1,800. 
’46 FL aerosedan, $1,835, $1,780, $1,625; 
FM sedan, $1,605; SM sedan, $1,550, $1,- 


400. 

CHRYSLER—’48 Windsor conv., ooh "a8 
"47 Town & Country conv., $2,300. °46 
Windsor club coupe, $1,800. 

DeSOTO—’48 Custom sedan, ‘$2, 700, $2,600. 
‘47 club coupe, $2,250, $1, 875. °46 club 
coupe, $1,800. 

DODGE—'47 conv., $2,250; sedan, $1,825. 
"46 conv., $1,725; sedan, $1,600, $1,500. 

FORD—’49 (8) sedan, $2,555, $2,480; (6) 
sedan, $2,345. °48 (8) sedan, $1,975, $1,- 
930; club coupe, $1,985; (6) club coupe, 
$1,775. °47 (8) club coupe, $1,850, $1,- 
750; sedan, $1,805, $1,775, $1,700; (6) 
club coupe, $1,675. °46 conv., $1,700, 
$1,600; club coupe, $1,675, $1,575; (6) 
sedan, $1,450. °40 club coupe, $1,250. 
*12 roadster, $375. 

FRAZER—’47 sedan, $1,610, $1,555. 

HUDSON—’48 Commodore (6) sedan, $2,- 
425. °46 sedan, $1,100. 

LINCOLN—’49 sedan, $3,100. 

MERCURY — ’'49 sedan, $2,925; station 
wagon, $3,100. °48 station wagon, $2,100. 
"46 sedan, $1,600. 

OLDSMOBILE — ’'48 (68) station wagon, 
$2,600; (76) sedan, $2,835. °47 (98) se- 
dan, $2,300; (66) sedan, $2,000; (68) 


conv., $2,300; sedan, $2,200. ‘46 (76) 
sedan, $1,700. 

PACKARD—’48 sedan, $2,370. °47 7-pas- 
senger. $2,000. ‘46 7-passenger, $1,700. 
PLYMOUTH—’48 SD club coupe, $1,950. 
"47 SD sedan, $1,760, $1,665. °46 SD se- 

dan, $1,460. 

PONTIAC—’48 (6) conv., $2,650; sedan, 
$2,815. °'47 (6) sedan, $2,100. '46 (8) 
sedan, $1,725. 


STUDEBAKER—’ 48 LC sedan, $2,750. °47 
LC sedan, $2,260. $2,000. 


TOLEDO 


(Doc Greiner Sale. Auction every Thurs- 

day. Prices are for sale of Aug. 19.) 
(Market shows 76 units sold out of 139 
offerings.) 

BUICK—’47 RM sedan, 2 at $2,410. '46 
RM sedanette, $2,130. ‘42 RM sedan, 
$1,130. °41 conv., $1,150. 

CADILLAC—'47 (62) conv., $3,500. °'42 
(62) sedan, $1,775. 

CHEVROLET— 48 cM sedan, $2,125. ’47 
FL sedan, $1,950, $2,070, $2,030, $2,095; 
FM club coupe, $1,900, $1,810; conv., $2,- 
175. °46 FL aerosedan, $1,745; SM sedan, 
$1,655, $1,640, $1,425. °41 sedan, $1,010, 
$775; business coupe, $585. °40 sedan, 
$15. °39 sedan, $670. 

CHRYSLER—’47 Windsor club coupe, §2,- 
425. °46 Windsor club coupe, $2,135. ; 

CROSLEY—’47 Sports utility, $550. 

DODGE—’48 Custom club coupe, $2,610; 
sedan, $2,275, $2,630. °47 Custom club 
coupe, $2,090. °46 business coupe, $1,700. 
*41 sedan, $955. 

FORD—’49 club coupe, $2,510, $2,605. °47 
sedan, $1,650, $1,620, $1,530, $1,500. °46 
Sportsman, $1,750. ‘41 sedan, $825, $835. 
*37 conv., $405. 


HUDSON—’48 sedan, $2,510. ‘42 sedan, 
$640. °41 (6) sedan, $620. ‘'40 coupe, 
$4 

MEROCURY—’46 sedan, $1,635. °41 sedan, 


$845. 

OLDSMOBILE—’48 (68) club coupe, $2,600. 
*46 (98) sedan, $2,025; (66) sedan, $1,- 
880. °40 club coupe, $675. ‘37 (8) sedan, 
$325. 

PACKARD—’47 (8) sedan, $2,200. 

PLYMOUTH—’48 sedan, $2,170. °42 sedan, 


$900. 
PONTIAC — ’48 sedanette, $2,750, $2,725. 
’47 sedanette, $2,150, $2,225, $2,235. 
STUDEBAKER — ’39 Commander sedan, 


$455. 
MISCELLANEOUS—’48 Thames van, §$1,- 
025. 


RICHMOND, VA. 


(Auto Auction of Virginia, Inc. H. Mi- 
chael Ryan, operator. Sale every Friday. 
Prices are for sale of Aug. 20.) 

(Market shows volume picking up. 
Selling about 70 percent of offerings.) 
BUICK—’48 RM conv., $2,935; sedan, $3,- 

100. °47 RM sedan, $2,350. °46 Super 

sedan, $2,200. ’'41 Special sedan, $1,130. 

"39 Special sedan, $650. 
CHEVROLET—’48 FM sedan, $2,200, $2,- 

165. '47 SM sedan, 2 at $1, 775. '46 SM 

sedan, $1,560. ‘42 sedan, $425. ‘'41 se- 

dan, $625; conv., $950, $945. ‘'40 sedan, 
$480. °39 sedan, $790. 

CHRYSLER—’47 Town & Country, $2,200. 
46 Windsor sedan, $1,950. °40 Traveler 
sedan, $300. 

DeSOTO—’48 (7-pass.) sedan, $2,310. ‘47 
sedan, $2,000. 

DODGE—’48 1-ton truck, $1,410. '46 se- 
dan, $1,525; half-ton pickup, $1,110. ‘41 
sedan, $760. '39 sedan, $460. 

FORD —’48 SD sedan, $1,900; station 
wagon, $2,090. '47 sedan, $1,740; half- 


(Continued from Page 26) 
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ton pickup, $1,385. °46 sedan, 2 at §$1,- 
500, $1,475; station wagon, $1,625. '41 
sedan, $880, $635. ‘40 sedan, $650, $810. 
39 sedan, $680. ‘36 sedan, $340. ‘35 
sedan, $150. 


LINCOLN—'40 club coupe, $390. 


MERCURY—’49 club coupe, $2,780. °46 se- 
dan, $1,500, $1,525, $1,710 
OLDSMOBILE—'47 conv., $2,205. "42 se- 


dan, $610. 
PACKARD—’48 conv., $2,880. 


PLYMOUTH—’'48 SD sedan, $2,210. ‘46 
Deluxe sedan, $1,500, $1,600. '41 sedan, 
$720, $900; coupe, $990. ‘39 coupe, $550. 


PONTIAC—’47 sedan, $2,050, $2,110. '46 
conv., $1,840. '40 sedan, $850. 
WILLYs—’ 48 station wagon, $1,530. 


KANSAS CITY 


(Kansas City (Mo.) Automobile Auction. 
Sale every Wednesday. Prices are for sale 
of Aug. 18.) 

(Market shows 286 units sold out of 

395. Market is steady. Retail is slight- 

ly better at this time.) 

BUICK—’48 RM sedan, $3,325, $3,200. °46 
Super sedan, $2,032. ‘41 Super sedan, 
$930, $847. '39 RM sedan, $1,000. 

CADILLAC—’'47 (62) sedan, $3,150. °41 
(62) sedan, $1,270. 

CHEVROLET—’48 FM club coupe, $2,355, 
$2,335; FL aerosedaan, $2,550, $2,055, 
$2,575, $2,275. °47 FM club coupe, $1,930, 


$1,875; FL aerosedan, $2,125, $1,725. °46 
FM conv., $1,767. 

CHRYSLER — '47 Windsor sedan, 
$2,390. 


$2,402, 
’46 Windsor sedan, $2,057, $1,902. 


y “MosT” we mean—the most re- 

duction in weight, the most pay- 
load capacity, the most revenue from 
your operation, the most years of 
service; in other words, the most re- 
turn from your investment. 

Other materials used for reducing 
truck and trailer weight will safely 
trim off a certain amount of pound- 
age. But there is a definite limit be- 
yond which such weight reduction 
cannot go without jeopardizing stam- 
ina or inviting early obsolescence. 
In contrast, with Stainless Steel you 
can get rid of every pound of useless 
weight without fear of shortening 
equipment life. That is because Stain- 
less Steel is the only material that 
has both unusually high strength and 
exceptional resistance to corrosion to 
safeguard that strength permanently. 








SLOWS DOWN SPEEDWAY ee celebrities look on at Indianapolis as W. H. 
iv 


ers %. — ‘Mer truck to the Speedway City 
Morrissey, district manager; Mauri 
Bulmer, fire chief; Ted 
record holder; Harry 
national chairman of 


Becker, Indianapolis Studebaker dealer, 
(Ind.) fire department. Left to iy foreground: 
Rose, three-time winner of the mile classic; Teka Fi ooo 
Horn, national racing champion; Ab Jenkins, automobile drivin 
Hartz, former national outomabiie racing champion; Lee Oldfield, 
the AAA technical committee. 





MERCURY—’47 sedan, $2,050. 
$1,730. °40 sedan, $942, $902. 
$525. 


*46 sedan, 


’42 Royal sedan, $930, $900. 
‘39 sedan, 


DeSOTO—’48 club coupe, $2,812. 
$2,290, $2,200. °42 sedan, $725. 
DODGE—'48 sedan, $2,660, $2,425. ‘47 se- | OLDSMOBILE—’48 (76) sedan, $2,437. '46 
dan, $2,225. ’'46 sedan, $1,907, $1,860. (76) sedan, $1,807. ‘41 sedan, $1,030, 
‘41 sedan, $1,000, $552. $930; club coupe, $1,115. '37 sedan, $407. 


FORD—’49 club coupe, $2,675, $2,600; se- | PACKARD—’40 sedan, $655. °36 sedan, 
ts _ vat $2,660. go. sete eb $250. 
$2, . °47 sedan, 005, $1, Lat ’ 
sedan, $1,645, $1,202. '42 sedan, $1,122. ae o1.00s week ea coanns Gh 
FRAZER—'47 sedan, $1,370. 25, $1,315. ‘44 sedan, $910. ° 


HUDSON—’48 sedan, $2,685. 
LINCOLN—’47 club coupe, $1,732. '41 se- | PONTIAC—’48 sedan, $2,755, $2,675; conv., 
dan, $825. $2,705. °47 sedan, $2,100, $2,032. °46 


‘47 sedan, 


This means that you can use Stain- 
less Steel in very light sections to 
achieve the ultimate in weight sav- 
ing, and yet be confident that corro- 
sion will never weaken the structure. 

It is those many extra pounds that 
Stainless eliminates, that make Stain- 
less equipment pay for itself so rap- 
idly. Extra weight saving is reflected 
in extra pounds of carrying capacity 
and in lower operating costs. And 
Stainless Steel’s resistance to corro- 
sion shows up in lower maintenance 
and repair costs, in freedom from 
painting expense, in easier cleaning, 
in longer life. No other form of light- 
weight construction can give you all 
these benefits to an equal extent. Ask 
the users of Stainless equipment and 
they will produce figures to prove it. 

If you want practical engineering 


low weight 
weight frei 
any type o 
costs when 
license fees, 
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U-S°S STAINLESS STEEL 


WIRE 


27 


sedanette, $1,855. ‘41 sedan, $1,200, 


$1,080. 

STUDEBAKER—’48 LC sedan, $2,707. °47 
LC sedan, $2,150, $2,055. °46 Commander 
sedan, $1,415. ‘37 sedan, , 


Leyland Forms 
Canadian Branch 


TORONTO, Ont.—Announcement 
has been made here of the forma- 
tion of Leyland Motors, Ltd., Can- 
ada, as a branch of Leyland Mo- 
tors, Ltd., England, to produce and 
assemble buses, trucks, Diesel en- 
gines and industrial power units 
at Malton, Toronto airport suburb. 


Chairman of the board of the 
Canadian subsidiary is Sir Frank 
S. Spriggs, while the president is 
Henry Spurrier. Directors include 
Sir Roy Dobson, J. 8S. D. Tory, S. 
Markland, W. N. Diesher and W. 
K. J. Shirlaw. 


The company, which has also 
opened a branch factory at Mon- 
treal, will occupy part of the plant 
now occupied by the Canadian sub- 
sidiary of A V. Roe Co., aircraft 
manufacturers, at Malton. Direc- 
tors of the Roe company are also 
on the board of Leyland Motors, 
Ltd., Canada. 














advice and the latest fabricating data 
to help you in applying U-S-S Stain- 
less to your equipment, call on us. 


stainless construction 
brings you 


ALL THESE EXTRA DIVIDENDS 


(1) Maximum capacity for both large bulk, 


freight and small bulk, high 
it. (2) Maximum returns with 
load. (3) Lowest fuel and oil 
running empty. (4) Lower 
when based on vehicle weight. 


(5) Maximum strength that protects driver, 
load and trailer. (6) Maximum stamina 
that keeps units more available for service. 








SPECIAL SECTIONS 









8-750 


UNITED STATES STEEL AMERICAN STEEL & WIRE COMPANY, Cleveland, Chicago & New York 


CARNEGIE-ILLINOIS STEEL CORPORATION, Pittsburgh & Chicago ° 
NATIONAL TUBE COMPANY, 


Pittsburgh ‘ TENNESSEE COAL, 


COLUMBIA STEEL COMPANY, San Francisco 
IRON & RAILROAD COMPANY, Birminghem 


UNITED STATES STEEL SUPPLY COMPANY, Warehouse Distributors — Coast to coast: UNITED STATES STEEL EXPORT COMPANY, New York 











Don Ahrens, sales chief of Cadil- 
lac, feels that he has had a subtle 
needle stuck in his hide. The other 


day Dealer Ed 
Rooney, of New- 
port, R. L, sent 


him two pictures 
—without com- 
ment. 

One picture was 
of the wealthy- 
wigs flocking 
around an exhibit 
of fancy British 
ree cars, readily a. 

. tainable in the U. 
Don Ahrens S., at Newport’s 
fashionable Casino. 

The other picture was of Roo- 
ney’s empty showroom. 

* * . 


The Next Best? 


When Henry Ford II took de- 
livery of a new Italian Cisitalia 
Grande Sports convertible coupe 
in New York recently, many old- 








Ohio farmers are only minutes from markets. 
spend less to sell their products—save more to buy 


yours. 
They do buy, too. 


the U.S. 


But short-haul markets are only one reason why 
Ohio has a STABILITY rare in other upper-third 


Golden Crescent Stability 


“your best profit hedge in the farm market” 


No farm area of equal size and wealth can match the stability 
roducts. 
Served by MICHIGAN FARMER, THE OHIO FARMER, 
and PENNSYLVANIA FARMER, The Golden Crescent 
safeguards your profits through the ups and downs of the farm 
For further information write S-1013 Rockwell Ave., 






of The Golden 


market. 
Cleveland 14, Oh 


MICHIGAN FARMER, East Lansing 


Short Takes 


...at the factories 


. their nearness to towns in- 
spires a higher standard of farm living. For example: 
Ohio ranks second in number of electrified farms in 
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Suburbans while they were in Cali- 
fornia. To hit on the right colors, 
paint engineers ran many color 


timers in the auto industry were 
reminded of the time 20-odd 
years ago when his grandfather 
was touring England and pur- 
chased a new Rolls-Royce for use 
while there, 

Asked why he chose a Rolls- 
Royce, Ford is said to have ex- 
plained that, owing to his being 
unable to get quick delivery of 
the popular Model T Ford, he 
was forced to take the next best. 


* + * 
Victory Colors 


Bob M. Ellis, of DeSoto’s adver- 
tising department, tells of the 
many brightly-colored parts bins 
at the DeSoto assembly plant 
which carry the maize-and-blue of 
the University of Michigan. 


Ellis explains that plant em- 
ployes are not such rabid U. of M. 
fans but instead used the bins for 
testing paints last year when De- 
Soto supplied the Rose Bowl Michi- 


gan team with maize-and-blue 


“lhecr short haul to Ohio markets 
helps vou over the loug haul 


They farm states. 


Crescent—age, markets, variety of 


10. 


THE OHIO FARMER, Cleveland 
PENNSYLVANIA FARMER, Harrisburg 





Variety of products is another. 
farmers aren’t tied to the ups and downs of any one 
product—they have a money crop all year round. 

Age is another sign of stability. 
already a great farm market a hundred years ago! 
Indeed, farm families even then were relying on THE 
OHIO FARMER for the latest farm news. 

Today, two out of three Ohio farm families read 


this paper. THE OHIO FARMER. 


tests. 


* * * 


Revenge Strays 

The other day at Camp Conti- 
nental, where Continental Motors 
was entertaining several automotive 


the folks got a 
little worried at 
the reply of hard- 
working President 
Reese to a ques- 


how he slept the 
night before. 

“It was okay,” 
Jack grinned, 
“after I got un- 
tangled from the 
trap 
rigged up in my bed.” 

Jack, of course, can take a joke, 
but some of the laughs were a little 
hollow, because the trap was not in- 
tended for Jack. The day before 
Dee Hollowell, affable sales vice- 
president, in mock indignation at 
those who take naps right after 
breakfast, had been ringing cow- 
bells in the oorshmors, and somehow 





©, J. Reese 


Ohio 


And Ohio was 









writers, some of 


tion regarding 


someone 
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the revenge got into the wrong 
room, 

It was al! innocent fun, but the 
boys were relieved to learn from 
the poacher that the trap set for 
Dee consisted of nothing more 
dangerous than coat hangers neat- 
ly hidden under the sheets of 


Jack’s bed. 




























* * * 


Hitchcock’s Haven 


Hugh W. Hitchcock, director of 
advertising for Packard, pur- 
chased a farm in Vermont last 
year. Ever since, he has disap- 
peared from Detroit at every 
opportunity to wrestle with na- 
ture. 

Since the Hitchcock family 
originally hailed from New Eng- 
land, Hitchcock’s acquisition 
somewhat marks the return of 
the native. 

However, his associates at 
Packard say it seems a bit rug- 
ged to drive 700 miles of moun- 
tain highways to spend weekends 
fighting the elements and kick- 
ing stones out of the back forty. 


* * * 


Retribution Party 


T. H. Keating, Chevrolet general 
sales manager, tells of the gag 
which Soap Box Derby officials 
and newsmen 
pulled on Wilbur 
Shaw, president 
of the Indianapo- 
lis 500-Mile Race 
Assn., at a press 
luncheon _recent- 
ly. 

It seems that 
Chevrolet person- 
nel who were at 
: the Indianapolis 

race this year 
we seeeeere found their so- 
called “official badges” not so offi- 


Ford’s Ball Cites 
Creditable Marks 
In State Roadeos 


DETROIT.—Reports received by 
Ford Motor Co. indicate that Ford 
truck drivers have been winners 
of many recently held state truck 
roadeos, J. D. Ball, director of 
truck and fleet sales, said last 
week. 

In the North Dakota finals, Ford 
drivers made a clean sweep of both 
the straight truck and tractor 
semi-trailer events, winning first, 
second and third place in each 
class. Bill A. Willman, driver for 
the Hart Motor Express, won the 
straight truck contest. Arthur G. 
Lauderholm, driver for Consolidat- 
ed Freight Lines, placed second, 
and Alvin Dritt, Midwest Motor 
Express, third. Douglas Reynolds, 
driver for the Red Owl, Inc., won 
the tractor semi-trailer event; 
Henry Roswick, Midwest Motor 
Express driver, was second, and 
Walter Travis of the Dakota 
Transfer Co., third. 

At the Georgia state roadeo, S. 
L. Moon of the Georgia Highway 
Express, won in the straight truck 
class; H. T. Langley, Associated 
Transport, Inc., was second, and 
W. I. Pope, Mason-Dixon Lines, 
third. Paul Steed of the Georgia 
Highway Express, won the tractor 
semi-trailer event; W. M. Jacobs, 
Walker Hauling Co., was second, 
and James S. Wessinger, Atlanta 
Paper Co., third. 

First place winner in the tractor 
semi-trailer class at the North 
Carolina state roadeo was Graysen 
C. Thomas, Associated Transport. 
Jones W. Echerd, Associated 
Transport, won the straight truck 
event. Ford drivers also won sec- 
ond and third place in the straight 
truck and third and fourth place 
in the tractor semi-trailer classes 
in the North Carolina roadeo. 

At the Oregon roadeo, Ford 
truck drivers won first, second and 
third place in the straight truck 
class. They won first, second and 
third in tractor semi-trailer events 
in California and first and second 
in the same class in Michigan. 


What Price Glory? 


PERU, Ind.—George Kehler, 28, 
received a $5.award for safe and 
courteous driving, but gave it back 
two days later when he was 
brought before 





Justice of the 


Peace Mabel Personnet on a reck- | & 


less driving charge. He entered a 


plea of guilty and paid a $5 fine % 


and $10 in costs. 


































































find part 
ADS will do the 





cial when it came to busting past 
gate guards and policemen. 
To emphasis the point, Chevrolet 


slapped a long visored duckbill cap 
on his head and pinned him heav- 
ily with oversized badges pro- 
claiming such privileges as “Num- 
ber 99%—This badge entitles the 
bearer to go nowhere” and “Pass 
Out Check.” 


Whether you need a man or a hard-to- 
, Sy pa NEWS WANT 








PROTECT THE CARS 
WITH 
KELBO BARS 





ard Towing Equipment. 
Write for Literature 


Boyle Towing Equipment 
Com 


2809 WOOD 
CLEVELAND 15, OHIO 


AVE. 


TUB AND SHOWER 
IN EVERY ROOM 


MOST LOCATED 


CNW ae Ty 


CADILLAC SQUARE 
ONE BLOCK EAST OF WOODWARD 


C.G. PARKER 
Manager 


CONVENIENTLY 


Telephone 
WOodward 2-590 


INTERESTED 


IN BRITISH MARKET? 


English Industrialist closely associated 
with British automotive accessory and 
allied industries, is anxious to link up 
with U.S. firms who are contemplating 
developing English and British Empire 


markets either through licensing of pat- 
ents, engineering know-how or through 
direct production in England. Advertiser 
can provide highest references and will 

States during 


. SQUIRE, 
c/o Detroit ‘athletic Club, 
Detroit, Michigan 


| 


Unanimously Endorsed 


For Highway Safety 
SIGNAL-STAT 
DIRECTIONAL SIGNALS 


with the 


Burn-Out-Proof SWITCH 
CVn y 








CORPORATION 


1430 Herkimer Street 
\\> ~ Brooklyn 33, N.Y 
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Auto News From Britain .. . 


Prices Forced to Decline 


By Money Squeeze 


GLASGOW, Scotland.—(UTPS)— 
Most interesting feature of the pres- 
ent time in the trade in Britain— 
and it is a good or bad trend de- 
pending on which end the individ- 
ual stands—is the decline in prices. 


Money is so noticeably tighter in 
every field of trade and industry 
that the automobile trade is sharing 
in a gradual but definite refusal to 
spend. 

Holders of heavy stocks of pre- 
war reconditioned second hands— 
bought at high boom prices—natu- 
rally regard this as a dangerous 
and unfortunate situation. Buyers, 
anxious to acquire a car at the low- 
est possible price, regard it as a 
good trend. 

The service and repair station, 
which has proflited to date by the 
demand for reconditioned models 
at almost any price, is now find- 
ing that buyers are shy of invest- 
ing in such cars and that even 
those who hold them are querying 
the amount of money necessary to 
put them right. 

In many ways the service station 
is unable to assist in any downward 
trend of prices. Labor and mate- 
rials cost so much more than pre- 
war that it is virtually impossible 
for the repair man to cut his prices. 
Nevertheless, some have already 
done so, on the basis that those who 
cut first will reap a certain prestige. 


What is now apparently inevitable 
—although holders of second-hand 
stocks will dispute this—is a gen- 
eral decline in selling prices due to 
buyer resistance. This, in turn, will 
lead to a certain decline in “at-any- 
cost” overhauling and recondition- 
ing. 

The firms which specialized in 
this last type—and took their pound 
of flesh for doing so—will undoubt- 
edly find things increasingly tight. 

On the other hand, the genuine 
permanent service station will 
probably not suffer too much; 
cars are at the stage where it is 
almost impossible to run them 
without periodic repair or renewal. 

These conditions appear to be 
operative for some time ahead, 
which promises work of this type to 
the majority of repair shops. But 
they will undoubtedly require to 
trim their prices to the last penny 
if the customer is to be able tr 
come back for more. Commercial 
work is less likely to be affected 
since here the question of price is 
less personal. Private work is al- 
ready being definitely cut as owners 
find money tighter. 

Auctioneers handling second hands 
have predicted a falling market for 
some months. Current prices have 
justified these contentions. Demand 
is less evident for the more expen- 
sive makes. 


. * * 


Inspection Plan 
IDEA OFFERED by a leading 





Iowa Warns Finance 


Firms on Rebates 

DES MOINES.—The Iowa Insur- 
ance Department has sent notices 
to finance companies in the state 
warning them that offering reduc- 
tions in finance charges as an in- 
ducement for the sale of automobile 
insurance is in violation of the in- 
surance laws of the state. 

The Iowa statute specifically pro- 
hibits the offering of any special 
benefit or consideration as an in- 
ducement to the sale of insurance. 
Commenting on the move, Glenn B. 
Atcheson, manager of the Minne- 
sota Automobile Dealers Assn., de- 
clared that in Minnesota this would 
come under a law forbidding rebates 
on insurance charges which, of 
course, must be proven. “Several 
cases on rebates have been tried 
here but with varying decisions,” 
he said. 

The notices warned that finance 
companies would be held respon- 
sible for representations made by 
dealers acting as their agents. 


Son Moves Up 


Appointment of George E. Wal- 
lace, son of the founder and head 


of the company, as vice-president | 


and assistant sales manager is an- 
nounced by George B. Wallace Co., 
Portland (Ore.) Studebaker dealer. 





Glasgow service station is an indi- 
cation of increasing consciousness 
of the need to really offer “service.” 
For a fixed annual fee this firm in- 
spects the client’s car monthly and 
makes all necessary minor adjust- 
ments. Major defects are reported 
but are not actually repaired at this 
inclusive fee, 


Advantage lies, however, in the 
fact that the routine inspection 
uncovers many minor defects 
(which are adjusted) but which 
without that attention would con- 
tinue to develop into major prob- 
lems involving considerable ex- 
penditure. 


This firm also plans the reintro- 
duction of a simple scheme for the 
private motorist, requiring greasing, 
cleaning and oil checking on a rou- 
tine basis at an inclusive contract 
fee. The fact that firms are again 
developing such schemes marks the 
increasing anxiety to nurse the cus- 





THE BEGINNING—Ground-breaking ceremonies were held recently on the site of the new 
sales and service building to be erected by Lou Awald Chevrolet, Inc., 3232 Delaware Ave., 
Kenmore, N. Y. Shown turning the first spade of soil is Louis E. Awald, president of the 
dealership. Looking on are (left to right) Robert E. Williams, the contractor; Clifford F. 
Lane, mayor of Kenmore; Roy R. Brockett, supervisor of the town of Tonawanda; Martin J. 





Logan, former Buffalo zone manager, and Alvin B. Morgan. Buffalo city manager of Chevrolet. 


tomer as against the relative indif- | Aberdeen—is that an average of 
ference which was possible in the|$150 has been dropped off most 
days of ample business. models in the past four months. 
See peed ane bg ere brought in 
’ : 2, a few months ago are now 
U.C. Prices Off selling at $1,800. There are still 
CURRENT QUOTATION of de-| many buyers, but they show due 
cline in car prices—cited from! caution before buying. 
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Tool Engineers 
To Hear Norris 
At Parley Dinner 


LOS ANGELES.—A star-studded 
program has been arranged for the 
banquet of the American Society of 
Tool Engineers scheduled here Oct. 
13 as a part of its semi-annual con- 
vention Oct. 11-13. 

Kenneth T. Norris, president of 
Norris Stamping and Mfg. Co., Los 
Angeles, will be the featured speak- 
er, talking on “Western Industrial 
Problems.” Movie-actor Edward 


_ |Arnold has accepted an invitation to 


preside as toastmaster of the ban- 
quet program, according to Harry 
E. Conrad, executive secretary of 
the society. 


“Norris is well-fitted to present 
the picture of industry on the 
Coast,” Conrad pointed out. “He 
has had years of experience as an 
executive and his wide participation 
in the activities of various busi- 
nesses and industrial associations 
and institutes has given him an un- 
derstanding of th overall situation.” 





AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone counts 
in America’s No. 1 Industry . . . more than 
100,000 readers weekly! 





PUSH-BUTTON STARTING 








with 


WE Bendix 


PREFERRED FOR THE FINEST CARS... 


RL 






USED BY TWO OF THE THREE LEADING QUANTITY PRODUCERS! 


Every day more and more people are enjoying 
the ease and convenience of push-button starting. 
As a result of this ever-growing popularity, they 
are learning to look for this feature when buying 
an automobile. You can add push-button starting 
to your car with the Bendix* Starter Drive. It’s the 


best proved drive in the industry—with a record 


DO If BETTER—DO 





ECLIPSE MACHINE DIVISION of 


Detroit Office: 8-212 General Motors Bldg. 





iT FOR 





oe 


ELMIRA, N. Y. 


AVIATION CORPORATION 


of over 70,000,000 installations. Equally impor- 
tant is the fact that, with the Bendix Starter Drive, 
you get the recognized selling advantages of 
push-button starting at the lowest possible cost. 
Investigate the many advantages of the versatile 
Bendix Starter Drive. Your inquiries are invited. 


*REG. U. S. PAT. OFFICE 


MATTER WHAT TYPE OF STARTING YOU SELECT—YOU CAN 
LESS WITH BENDIX DRIVE! 
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UAW “Speedup” Cries Laid to Factionalism .. . 


Efficiency Hopes Are Endangered 


the two-year contracts reached with | began to drum up the sentiment of 
Chrysler and the independents. its readers with letters from work- 
* * * ers complaining their safety was 

WO YEARS is a long time for} being “endangered” by increased 
“nothing to happen” in the way aaa» rates. 


of labor strife, as the dissidents stration of Local 600 
view it. Such controversial demands| t00k up the chant. Resolutions 


as the union shop and guaranteed | Were adopted and some local lead- 
/annual wages had to be dropped by| ©Fs talked of a “strike to stop the 
the union, not to be revived until| Speedup once and for all. 

1950. Then came the Ford model 


changeover, the fraudulent elections 
Consequently, the radical powers-| in Local 600 and the conclusion of 
tors, Chrysler and the other |that-be were compelled to look to}, Ford wage agreement. The 


makers. new fields. They hit on the old|“speedup” blasts were suddenly 
The leftists blasted the two-year | Standby—the “speedup.” dropped, reportedly at the request 

wage accord reached with GM,| Ford was the first producer to|0f Reuther himself. 

which geared pay levels to living | feel the agitation. Yord Facts, pub- Ps iran 

costs. Later on, they condemned | lication of the big Rouge Local 600, jy FLINT plants of General 


Motors were the next target. 





















(Continued from Page 1) 


have no truck with the hated Trot- 
skyists, they also charge that Reu- 
ther is “tolerating” increases in 
auto production. 

The “down - with - speedup” cry 
was reincarnated last spring when 
the UAW radicals lost their bat- 
tle to sabotage the wage settle- 
ments reached with General Mo- 










NO HEAT STRIKE HERE—Studebaker Corp.'s new truck plant, with approximately one 
million square feet of floor space, is completely air-conditioned. A year-round temperature 
of 75 degrees with controlled humidity is enough to make these workers smile. 


"48 Truck Output Up 15%, 
Cars Only 9 Percent 


(Continued from Page 1) 





Chevrolet plant in Flint, protesting 
alleged “speedup” demands in the 
crankshaft department. Local union 
presidents in Flint called on Reu- 
ther to reopen negotiations with 





en 


Several weeks ago a one-day strike 
was staged by Local 659 at the 
PRICE! 





Greenfield “Adjusto Visor” is a 
favorite with motorists ... 
completely weatherproof, all- 
metal! 


Also made in Custom Built 
Sizes for most cars. Give 


name and model of $995 


car when ordering.. 


TERMS: Open to Rated Ac- 
counts, Otherwise C.0.D., F.0.B. 
Milwaukee. 


CHARLES DISTRIBUTING CORP. 


2788 W. Wisconsin Ave. 


GM on the “issue.” 

Local 659, in which the Trotsky- 
ists are strong, has authorized 
strike action to halt the “speed- 
up.” Such a walkout would vio- 
late the Taft-Hartley law, but 
revolutionaries like the Trotsky- 
ists are old hands at breaking 
U. S. laws. 

The organizational meeting of 
Leonard’s Committee for Democra- 
tic and Militant Action was held in 
the Buick Local 599 hall in Flint. 
This industrial town, scene of the 
stormy GM sitdowns of 1937, is 
again in the news as a “hotbed” 
of labor tension. 

As yet, the “speedup” agitation 
has remained just that—a lot of 
sound and little positive action to 
back up the protesting. 

The clamor is getting louder, 
however, and auto executives may 
find that their hopes for cutting 
new-car prices through increased 
production may meet obstacles 
from surprising sources—the very 
“progressives” who say their only 
aim is to get a better deal for the 
working man. 









—Mac Gorpon 


K-F 


(Continued from Page 1) 


month, embrace a “hard top” Kais- 
er which has a steel turret top 
covered with a nylon fabric, giv- 
ing the appearance of a convertible 
with the top up. This will be priced 
just below the Frazer Manhattan. 
A new Kaiser convertible also fea- 
tures this type fabric, as well as 
a rear window that can be folded 
into the wall of the body. 


MILWAUKEE 8, WIS.| Redesigned grilles and interiors, 


es | P'S increased braking power, are 
other highlights of the new models. 





MACHINE TOOL CABINET 


Heavy steel bench top makes a sturdy 
mounting for small grinders and vises. 
Bottom shelf and adjustable center 
shelf furnish 12 square feet of storage 
area. Double swinging doors with 3- 
point locking device. Cadmium plated 
handle, padlock attachment. Built-in 
fiat keylock. Finished in green baked 
enamel, 
Extra shelf, $4.58 each. 


$40.06 F.O.B. DETROIT 
Immediate Delivery 


Note: We stock all sizes of shop pans 
and Lyon Shop Equipment, 


GLOBE TRADING CO. 


Warehouse Distributors and Mill 
Suppliers 


Phone CAdillac 8277 
1815 Franklin - Detroit 26, Mich. 





No, 2345-12—36” W. x 24” D. x 34” H. 
(87” high includes back stop). Bot- 
tom shelf 74%” above floor. 





























UNIVERSALLY USED AND APPROVED 








LICENSE PLATE CLIP 


@ WILL NOT ROTATE NOR BE DETACHED 
@ BRIGHT CADMIUM RUSTPROOF FINISH 
@ STRONG TENSION SPRING, DOUBLE LOOP 
@ LIMITED SUPPLY, ORDER NOW 
Guaranteed by Manufacturer 
Not to Break or Bend 


Jobbers—Write for Details 
DEALER AUTO ACCESSORIES 


3210 Avenue H BROOKLYN 10, N. Y. 








The Kaiser Special and Kaiser 
Deluxe four-door sedans are now 
in production; the convertible 
and “hard top” model will be 
ready later on, it was said. 

While the 1949 models are de- 
signed for automatic transmission, 
this device will not be offered at 
this time, Kaiser said. Overdrive 
will be available on all models, it 
was said. 

A ok * 

RED COOPER, sales vice-presi- 

dent of K-F, told this writer 

that the company’s dealer body 
now comprises approximately 4,300, 
only slightly less than the peak 
total of 4,390. 

Dealers had only a 2% weeks 
supply of new cars as of Aug. 23, 
Cooper declared, adding that 
these will be wiped long before 
the 1949 cars are announ 


best shape, financial and otherwise, | 
since the company was founded. 





Body Engineers 
To Hear Surgeon | 


DETROIT.— The American So- 
ciety of Body Engineers announces 
that its annual convention will be 
held at the Rackham Memorial | 
building here Nov. 3-5. 


Announcement has been made/| 
that at the styling session on the 
first day of the convention, Dr. 
Claire L. Straith, specialist in plas- 
tic surgery, will speak on “Rela- 
tionship of Present Interior Body 





Dept. A.N. 8| Design to Facial Injuries.” 












He said K-F dealers are in the | 


sembled in the 1948 period, against 
813,688 last year. 

All major makers except Ford 
have raised their current year’s out- 
put above last year’s levels. The 
six-week shutdown for the change- 
over to the 1949 model Ford placed 
the company about 100,000 cars be- 
hind its 1947 rate. 

- * * 
Guse-urw in light-truck produc- 
tion have enabled the following 
makers to stay ahead of their 1947 
schedules: Chevrolet, Ford, Inter- 
national, GMC and Willys-Overland. 

Diamond T, Federal, Mack, Reo 
and White have fallen behind last 


Top Trucks 


New truck registrations for 
six months, plus 35 states for 
July: 

1948 Pos. 
1—169,298 
2—131,587 
38— 77,712 
4— 62,735 
5— 42,983 
6— 37,848 GMC 
7— 26,659 Stude. 
x White 
v— Reo 

10— Diam. T 

11— Mack 

12— Divco 

13-— Federal 

14— Brockway 

Autocar 
Crosley 
FWD 708—17 
Sterling 342—18 
W.L’France 315—19 
Hudson 1,904—16 
Total All Makes 
588,318 474,339 

For further details see page 

22, today’s issue. 


Make 
Chev. 
Ford 
Inter’! 
Dodge 
Willys 


1947 Pos. 
113,048— 1 
113,081— 2 

60,049— 4 
70,933— 3 
23,5138— 6 
29,458— 5 
22,454— 7 
7,210— 9 
1,77i— 8 
5,600—10 
5,348—11 
2,614—14 





year, largely because of the reces- 
sion in the demand for heavier 
truck models, which are not built in 
volume like light jobs. 

Overall truck production figures 
show a jump above last year be- 
cause light trucks are the volume 
items. 

Of the major truck producers, 
Dodge and Studebaker have 
shown reductions from 1947 rates. 
The steel situation has been par- 
ticularly troubling at Dodge, while 
Studebaker lost production time 
when it moved truck operations to 
a new plant. 


Registration figures for 1948 and 
1947 bear out the production trends 
for those periods. 

Compilations for six months in all 
states and in July for 34 states dis- 
close sales of 1,779,406 passenger 
cars, compared to 1,654,160 for the 
same states and months of last 
year. 

With another state added to the 
July totals, 588,318 trucks comprise 
the 1948 sales in this country, 
against 474,339 for the identical 
months and states in 1947. 


General ‘Cushions’ 


Tires for Trucks 


AKRON.—A “cushion ride” tire 
for trucks, the General C.D., is in 
production and being introduced by 
its distributors, General Tire & 
Rubber Co. reported last week. 

General’s engineers said the new 
truck tire features the thickest and 
toughest tread ever used on one of 
the company’s tires. The tire, it 
was added, has been test-proven to 
provide for trucks the same ride 
features now enjoyed by pleasure- 
car riders. 


jor e uniform consistency at all times 
e no equipment troubles in spraying 


Dealers: Write for nearest distributor of 


big-volume, big profit NOX-SOUND 





CORPORATION 


US) ana enor 
WW 2445 So. Halsted St., Chicago 8, Ill. 


PERRINE QUALITY PRODUCTS CORP., 55 Rumford Avenue ° 





Quick Starts 
Long Life 


Dependable 


WALTHAM MASS 
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Labor Picture Improves .. . 
2 Supply Tieups End; 
IHC Strike Settled 


(Continued from Page 1) 
issued a Labor Day statement en- 
visioning the possibility of actual 
“national labor unity before an- 
other Labor Day.” 
+ * 


A STAUNCH advocate of or- 
ganic merger between the AFL 
and CIO, Reuther declared that 
“the need for unity of the organ- 
ized workers of this nation has 
gone beyond the phase of rhetoric 
to a stage where action is impera- 
tive and possible.” 


“It is my own sincere belief,” 
he declared, “that American labor 
has -learned enough lessons in the 
eminent value of unity and that 
the time is ripe for putting that 
learning into practical use.” 

Discussions pointing towards 
an AFL-CIO merger are expect- 
ed to be revived after the elec- 
tions. The combined membership 
of both the major unions is ap- 
proximately 14,000,000 workers. 

A special panel of three federal 
conciliators was instrumental in 
bringing about the settlement of 
the Campbell, Wyant and Cannon 
strike, which lasted 11 weeks. 

Returning to Muskegon after 2 
recess in conciliation hearings, the 
panel evolved a proposal for agree- 
ment which was overwhelmingly 
ratified by the membership of Lo- 
cal 359 Wednesday. In mid-July 
the rank and file vetoed the first 
proposed contract accord reached 
between the company and union 
(See Automotive News, Aug. 30). 

+ * * 


HE NEW CWC contract does 

not provide for a union shop, 
which was one of Local 359’s key 
demands. Provisions for mainte- 
nance of membership and union 
dues checkoff are retained, but the 
individual union member must 
authorize deduction of dues from 
his pay check. 

Wage increases ranging from 
11% to 13% cents an hour were 
granted to non-incentive hourly- 
rated workers. Incentive employes 
also won pay hikes, as well as six 
paid holidays a year. 


Union officials contended that 
improvements in the CWC insur- 
ance program would bring the 
total settlement “package” to an 
average of 18 cents an hour for 
the 3,100 company workers. 

Richard L. Lindland, company 
secretary, said production levels 
would be restored gradually, with 
volume rates unlikely before the 
end of this week. CWC makes 
camshafts and cylinder blocks and 
heads for Chrysler Corp., Hudson, 
Studebaker, several General Motors 
divisions, Willys-Overland and 
many heavy-duty truck producers. 
The strike had halted assembly at 
Hudson and forced the other cus- 
tomers to turn to secondary 
sources. 

Lindland said the new contract 
was signed by company and union 
officials before it was submitted to 
the rank and file for ratification. In 
July, the company charged that 
union leaders reneged on a prom- 
ise to advocate the first settlement 
proposal for approval by the mem- 
bership. 

” . + 
'NHE NEW HAVEN foundry. 
which had been _strikebound 
since mid-July, casts exhaust man- 
ifolds and cylinder heads for 
Chrysler Corp. It employs 900) 
workers. 

The strikes at the DeSoto and | 
Lynch Rd. plants of Chrysler Corp. | 
were ostensibly called in protest 


against disciplinary layoffs imposed 


Jones Chevrolet Opens 


Fourth Dealership 


Jones Chevrolet Co., Bonifay, 
Fla., has opened for business, ac- 
cording to J. J. Jones and A. D. 
Williams, who head the new oper- 
ation. 

This is the fourth Chevrolet 
agency operated by this company, 
the others being located at Grace- 
ville, Geneva and Prichard, Ala. | 
Bob Spivey is manager of the parts 
department. Cecil Bonner is office | 
manager of the new firm. | 


on workers who left their jobs 
during the 98-degree heat wave 10 
days ago. 

At DeSoto, 20 union members 
were handed one-day layoffs and 
six probationary employes were 
fired, a corporation spokesman 
said. Two hundred Lynch Rd. 
workers were given two-day lay- 
offs for walking out. 

A corporation spokesman said the 
union had violated the contract 
both in calling a “wildcat strike” 
and in ignoring the specified griev- 
ance procedure. 

Approximately 3,500 workers 
were idle at DeSoto. The 2,000 in- 
volved in the Lynch Rd. tieup voted 
to return to work Wednesday. 

Speculation in Detroit was that 
Leonard, as head of the DeSoto 
local, was launching aggressive ac- 
tion to promote the interests of 
his new anti-Reuther caucus. Leon- 
ard was deposed as UAW vice- 





SERVICE SCHOOL DAYS—Seven members of a Studebaker service school class receive 


instructions in the use of front-wheel-aligaing equipment on a 1949 Studebaker '/2-ton 
truck. At the left, Instructor Atwood Kidder discusses carburetion while inside the ome | 
another group joins in a study of transmission and rear axles. Around the Studebaker truc 
are standing (left to right): Robert Crawford, of J. E. White Motor Sales, New Lisbon, 
Wis.; Instructor L. J. Henke; Leamon Evans, of McKenna Motor and Implement Co., Cale- 
donia, Minn., and Marvin Bien, of Goedel! Sales and Service, Menomonie, Wis. Kneeling 
(left to right): Ermon L. Koller, of Hubbard Motor Co., Durand, Wis.; H. B. Christiansen, 
service representative in Studebaker's Los Angeles branch; Claire Johnson, of Hastings 
Motor and Implement Co., Hastings, Minn., and Charles Leonard, service representative 
in the Windsor (Ont.) branch. 


president in the Reuther election|in dispute included vacation pay, 
sweep at the union convention last | grievance procedure and appren- 
November. ticeship clauses. The company 

International Harvester expected | and union reached agreement sev- 
to call back some 21,000 workers|eral months ago on an 11%-cent 


Friday, contingent on ratification| wage increase for hourly-rated 
of a new UAW contract. Issues | employes. 


Rubber Supplies 
To Tighten, 
Expert Declares 


WASHINGTON. — Indications of 
tightened supplies of natural rubber 
later this year and throughout most 
of 1949, both in the Far East and 
elsewhere, were foreseen here last 
week in a report by Warren S. 
Lockwood, recognized authority on 
rubber conditions. 

Lockwood, who has just returned 
from a six-week tour of rubber in- 
formation sources in England, 
France and Holland, declares that 
Russian purchases of Far Eastern 
rubber this year may reach 150,000, 
well above other estimates from 
government sources. 


In addition to Russian stockpil- 
ing, Lockwood declared that Com- 
munist-inspired disorders in Malaya 
and U.S. buying for strategic stock- 
piling has tightened natural rubber 
supply. If prices rise as supplies 
tighten, the outlook is for increased 
consumption of U.S. synthetic rub- 
ber, he declared. 


Lockwood took issue with U.S. 
stockpiling and its refusal to buy 
any “off-grade” rubber. 
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Here's a lesson from the book of 
experience. Cincinnati Depart- 
ment Stores, shrewd merchan- 
disers everyone, prove that Cin- 


cinnati 


and the Times-Star are 


inseparable by placing 84% 
more Main Store linage in the 
Times-Star during the first six 


months of 1948 than in the other 
evening paper, 129% more than 
in the morning paper, and 76% 
more than in the Sunday paper. 
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Highways and Safet 





More Schools to Offer 


Driver Training 


WASHINGTON. — An article in 
the August issue of the NADA 
e reports that several hun- 
dred high schools 
will be offering 
driver training 
courses to stu- 
dents this fall for 
the first time. 
% - These schools 
OST a) will be joining the 
thousands of 
other high schools which will be 
——— students to driver train- 
ing classes already established. 
NADA Magazine says that esti- 
mates of schools with such training 
range from 4,000 to 6,400. 

The article commends NADA 
members for making possible the 
impressive expansion of the high 
school driver training program. 

Dealers in all sections of the 
country responded enthusiastically, 
the magazine reports, when the 





Inter-Industry Highway Safety 
Committee, with which NADA rd 
affiliated, adopted high school driver 
training as its first major contri- 
bution to highway safety. 

Since driver training courses and 
other safety activities were 
launched, the country’s traffic toll 
has shown a steady decline. 

In the first quarter of this year, 
the nation’s fatality rate was 7.7 
per 100,000,000 vehicle miles of 
travel compared with 1947’s previ- 
ous record low of 8.6, the National 
Safety Council reported. 

In the first four months of 1948, 
traffic deaths were 7 percent 
lower than in 1947 and 20 percent 
lower than in 1946, 

NADA continues to plug for more 
training cars, however, and points 
out that less than 15 percent of the 
high school students eligible for the 
training were actually receiving it 
last year. 


The magazine story says that! 





Safety Ad: Kids Run 
After Rolling Balls 


HARRISBURG, Pa. — The en- 
tire membership of the Pennsyl- 
vania Motor Truck Assn. has re- 
ceived a copy of an advertise- 
ment being featured in national 
magazines by the American 
Trucking Assns., general man- 
ager Edward Gofolin reports. 

The ad shows a little girl run- 
ning in front of a large truck 
which has stopped, with the 
headline, “Truck drivers are 
taught ...A rolling ball is al- 
ways followed by a running 
child!” 





larger cities, particularly those 
above 250,000 population, report be- 
tween 47 and 71 percent of their 
high schools offer behind-the-wheel 
training and between 64 and 93 per- 
cent give classroom driving instruc- 
tion. 

The scarcity of training cars is 
reflected in figures from cities of 
50,000 population and larger which 
report 42,251 students enrolled in 
driver training courses last year 
with only 8,806 receiviing behind- 





PLACES EMPHASIS ON SERVICE FACILITIES — New headquarters of Sarasota Lincoin- 


Mercury Co. on Ringlin 
feet of floor space. 
C. H. Holtsinger, president. 


the-wheel training due to lack of 
training vehicles. 

The article urges dealers inter- 
ested in actively participating in 
the project to contact either their 
local or state NADA or state inter- 
industry highway safety commit- 

ees. 

Information and material on the 
program may also be obtained from 
the Inter-Industry Highway Safety 
Committee, 1026 17th St., N. W., 
Washington 6, D. C. 











are you ready for it? 


Yes—there’s more SUPER PYRO this year but 
still not enough for everyone because more and more 


people are going to demand a SAFE anti-freeze! 


And every day, every week, every month we're going 
to tell them with an even greater advertising campaign 
in newspapers—in magazines—on posters—that SUPER 
PYRO is America’s SUPER-SAFE Anti-Rust, Anti- 


Freeze! 


So be SUPER-SAFE yourself—and order your supply 


before it’s too late! 





. INDUSTRIAL CHEMICALS, 


Inc, 


Super- safe 


The anti-freeze selling season is only a few weeks away — 












Bivd. at Fletcher Ave., Sarasota, Fla. 
The dealership plans to ‘build a paint and body shop, according to 


The building has 8,800 square 


Says Diversion 
Cost Illinois : 
1,769 Road Miles 


CHICAGO.—F. E. Packard, 
chairman of the Illinois Highway 
Users Conference legislative com- 
mittee, charged at a meeting of 
that group here that diversion of 
highway user taxes has cost IIli- 
nois 1,769 miles of roads. 


The amount of money so divert- 
ed in motor vehicle and gasoline 
taxes during the 1934-1946 period, 
he added, totaled $73,643,000. 

By contrast, Packard said, neigh- 
boring Michigan, which in 1938 
adopted a constitutional amend- 
ment against misuse of highway 
funds, has lost less than 50 miles 
of roads in the same period. 

Illinois, one of 28 states still 
without the protection of an anti- 
diversion amendment, has as a 
consequence lost “millions of dol- 


lars in tourist revenue,” according 
to Packard. 
“Farmers, too, would be much 


better off,” he continued. “The di- 
verted money would have built 
many miles of good farm-to-mar- 
ket type roads. 


“Industry and commerce also 
would be enjoying much better 
transportation facilities, with their 
vehicles freed from both city and 


state congestion.” 
> * * 


Highway Fund Reserves 


Dwindle in Wisconsin 


MADISON, Wis.—Huge cash re- 
serves of highway funds accumu- 
lated during the war have been 
spent or encumbered, James R. Law 
of the state highway commission 
reported here as he remarked that 
“the honeymoon is over’ in the 
planning of new state highway im- 
provements. 

Because of a lapse in building 
construction during the war period, 
the state commission built up 
money reserves out of state motor 
vehicle taxes and federal aids that 
at one time aggregated $73,000,000. 

At the beginning of the new fiscal 
year, however, all except $1,500,000 
of that record sum had been ex- 
pended for postwar highway im- 
provements completed, or had been 
committed for specific projects to 
be undertaken this year and during 
the two following . years, said Law. 


Tests Find Minn. Applicants 


Just Average Drivers 


Minnesota drivers are no worse 
—but no better—than drivers in 
any other state, results of the first 
six months of a driving license 
test indicate, the Minnesota high- 
way department reports. 

More than 25,000 persons who 
had not previously held a Minne- 
sota driving license took the road 
tests and written examinations 
during the first six months of a 
new licensing law. The figures re- 
leased by the highway department 
reveal that 13,340 of the applicants 
failed either the written examina- 
tions on traffic laws or the driving 


tests. 
* * ¢& 


Trans-Canada Highway 
Still a Long Way Off 

OTTAWA, Ont.—Resources Min- 
ister James MacKinnon said here 
that it may be some years before 
the Trans-Canada highway will be 
constructed in its entirety. 

He was commenting on a report 
that a federal-provincial confer- 
ence to discuss this matter of 
great interest to motorists may be 
summoned some time this fall. 
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Letterbox 


(Continued from Page 4) 


service managers insist, feeling 
that classes of 10-12 is about the 
limit for proper instruction—and 
too short in duration to permit 
absorption of the necessary infor- 
mation. 

Even if only “specialists” are 
sent to such schools, they should 
see in turn that the use of the 
stroboscope, at least, is thoroughly 
explained to each mechanic. 

You might find it very much 
worth your while to visit R. L. 
Wood, Ford district manager in the 
Twin City area. He has been very 
interested in the “diagnostic ap- 
proach” and firms like Boyer & 
Gilfillan, Woodhead Motors, Inc., 
and others in or near Minneapolis 
have brought this phase of their 
operation up to a standard which 
is quite unusual. I have been told 
that in Ford’s Twin City district 
there are, either complete or in 
process, 150-odd diagnostic depart- 
ments. At Boyer & Gilfillan alone 
(Jack Dean, service manager) they 
have about 10 test sets. 

There are, however, two schools 
of thought as to the merchandis- 
ing of these test sets to the cus- 
tomer. Some, like Boyer & Gil- 
fillan, advertise and push “motor 
analysis” as an end in itself, and 
charge for it as an independent 
operation. 

Others reject this reasoning and 
use the sets just as another tool, 
the primary value of which is the 
reduced costs they get by being 
able to do tuneups and other jobs 
faster. Many dealers appear to be 
convinced that they cannot charge 
for motor analysis as an indepen- 
dent operation. 

Again referring to Boyer & Gil- 
fillan, their method has been to 
advertise “a complete motor analy- 
sis for $5.65”"—and if as a result 
more than $25 of work is ordered, 
this charge is absorbed. This does 
permit aggressive merchandising of 
the diagnostic setup, since it is not 
only self-sustaining but mildly 
profitable on this basis even if 
nothing else is ordered as a result. 

I have been told that about 75 
percent of the people who buy and 
pay for a “motor analysis” buy all 
or part of the work recommended, 
as a result. 

Another dealer who has done 
quite a pioneering job in this con- 
nection is Cronin Motor Co. (Ford), 
Cincinnati. Fuller Auto Co., also 
in Cincinnati, installed such a set- 
up six or seven months ago, and 
it is probably working well by now 
since Fuller is the kind of a dealer 
whose projects always work well. 
—L. D. Ramsgavu, Northville, Mich. 

+ + + 


Turnpike By-Product 


Aug. 9 “Edgewise” is a very good 
piece. I have been over this high- 
way (Pennsylvania Turnpike) three 


times. However, there is one thing 
you neglected to mention as the 
by-product of this project, and that 
is the thriving and wonderful busi- 
ness done by the repair shops along 
the road. 

I think I never got a bigger 
laugh out of anything than seeing 
these little guys, whose motors 
couldn’t do more than 50 miles, 
putting them right up to 90 miles 
an hour or bust, and you know 
what happened—they busted! The 
exits from the highway are not too 
near and the towing bill is pretty 
good, too. 

They are working now around 
White House, N. J., about 16 miles 
from the farm, and I understand 
the highway will be continued 
through New Jersey, from Phila- 
delphia, into New York, and I be- 
lieve they plan to have that part of 
the highway finished so that when 
the Pennsylvania project is com- 
plete the deal will be right straight 
through from Pittsburgh to New 
York.—June Hamitton RHOopEs, 
New York City. 

















































Stewart-Warner 


Sales Decline 


CHICAGO. — Stewart-Warner 
Corp. sales for the first six months 
of 1948 were $37,869,485, down 5.7 
percent from the sales for the 
same period of 1947, James S. 
Knowlson, board chairman and 
president, revealed in a _ letter 
mailed with a consolidated balance 
sheet to stockholders. The 1947 first 
half sales were $40,172,296. 

Net earnings carried to surplus 
for the period ended June 30, 1948, 
were $1,874,601, equal to $1.45 per 
share of $5 par value common 
stock, Knowlson told stockholders. 
Earnings carried to surplus for 
the corresponding period of 1947 
were $1,366,872, equal to $1.05 per 
share. The 1948 figures are un- 
audited and subject to year-end 
adjustment. 


K-F Names Triangle Motors 
Distributor for 31 Counties 


Triangle Motors, Inc., 114 Park 
St., Jacksonville, Fla., has been 
appointed distributor of Kaiser- 
Frazer automobiles for 31 coun- 
ties of north Florida and south 
Georgia, according to C. W. Rick 
of Jacksonville, K-F regional 
manager. 

M. F. Keys and J. J. Garrison 
are secretary and vice-president, 
respectively, of the newly-formed 
company. B. J. LaRue is presi- 
dent of the firm. 

























Gilbert & Barker 
Manufacturing Company 
West Springfield, Mass. 


NEWS, SEPTEMBER 


6, 1948 





SET BEFORE A MOUNTAIN BACKDROP—Mort Brown Pontiac in Walnut Creek, Calif. This 


new dealership covers 7,600 square feet. 


Average Auto Plant Pay 


$46.72 Weekly in Canada 


OTTAWA, Ont.—The average to- 
tal weekly salaries and wages in 
the automobiles and parts manu- 
facturing industry of Canada 
reached $2,036,291 at June 1 this 
year, with the average weekly sal- 
aries and wages amounting to 
$46.72 compared with $43.13 on the 
same date last year and $49.20 on 
May 1 this year, according to the 
Canadian government. 

The official report showed that 
employment in the industry stood 
at 111.4 on June 1 this year com- 








Send the coupon now. 


pared with 114.8 on the same date 
a year ago and 110.8 on May 1 this 
year. Payrolls stood at 135.4 on 
June 1 this year against 129.0 on 
the same date last year and 141.9 
on May 1 this year. The statistics 
were based on June 1, 1941, as 
being equal to 100. The proportion 
of women employed in the indus- 
try increased slightly. On June 1, 
1947, the percentages were 89.7 men 
and 10.3 women, but on the same 
date this year they were 89.5 and 
10.5 respectively. 
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Tire Tips 
Book Consolidates Bulletins 


On Proper Service 


NEW YORK.—The Rubber Man- 
ufacturers Assn. has just issued 
its booklet, “How to Get Extra 
Service Out of Automobile Tires.” 

This booklet consolidates and 
modernizes all of the information 
respecting the proper care of auto- 
mobile tires previously issued by 
the association in the form of in- 
dividual service bulletins, each of 
which dealt with a _ particular 
phase of tire abuse or misuse. 

The new booklet is divided into 
six sections dealing with various 
automobile tire wear eonditions. 
These are fabric breaks, tread 
wear, inflation, wheel balance, cuts 
and repairs, and tubes and tire de- 
mounting and mounting. 

Each of the six sections has been 
made available separately should 
anyone be interested only in the 
particular subject treated by the 
individual section, the association 
said. Association address is 444 
Madison Ave., New York, N. Y. 


MAIL COUPON NOW! 


Just write your name and address on 
the coupon below and by return mail 
we will send you without any obligation 
our new 32-page full-color catalog 
that tells you all about the many 
kinds of lubrication equipment in 
the new, modern Gilbarco line. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry . . . an esti- 
mate of more than 100,000 readers weekly! 


Whether you need a man or a hard-to- 
find part, AUTOMOTIVE NEWS WANT 
ADS will do the trick! 


Get the whole story on Gilbarco’s New Line of 


MODERN LUBRICATION EQUIPMENT 
styled with 


Whether you need a handsome, air-operated 
DeLuxe Tri-Lube Battery complete with guns or 
more moderately priced units like the rugged 
Leader line...Gilbarco now has a line of modern 
equipment for complete lubrication service 

that is the last word in efficient, easy operation 
—and the ultimate in smart-looking, streamlined 
equipment that spells Customer Appeal! 


In our 32-page, full-color catalog you will get 
all the facts and specifications on chassis 
lubri-servers, spring packers, gun fillers, 

lubrication guns of all types...even a special 

automotive vacuum cleaner that matches 
the rest of the DeLuxe Line. There are 
mobile units as well as stationary wall 
batteries ...and all kinds of accessories to 
make lubrication an up-to-date, efficient, 
and profitable part of your business. 


Whatever units you select, you can 
be sure that any equipment that 
bears the world-famous Gilbarco 
name contains the finest in materials, 
the most painstaking precision in 
workmanship. Every part that 
leaves our factory is guaranteed for one 
year from the date of the invoice of the unit. 


Gilbert & Barker Manufacturing Company 
West Springfield, Mass. 

Please send me your new catalog on your new 
line of lubrication equipment. 
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A Check on New England... 


Caution Seen Entering 


Used-Car Market 


(Continued from Page 2) 


block, in addition to an undeter- 
mined number of swap-sales made 
in the yard. However, auctioneers 
worked hard to get the bids which 
were accepted. 


When asked for their opinion 
of Cox’s operation, dealers were 
enthusiastic about his practice 
of having a uniformed policeman 
on duty during the auction to 
keep order and to discourage 
shill artists who prey on dealers’ 
funds. The system also keeps the 
general public from the sale. 

In order to facilitate dealer iden- 
tification, Cox has a supply of 





numbered buttons which are as- 
signed to every dealer entering the 
auction. The practice has been 
highly successful from Cox’s point 
of view. 

Dealers also expressed approval 
of the class of merchandise offered 
at the sales and were especially 
happy over the speedy title trans- 
fer operated in offices away from 
the noise of the auctioneer. A clerk 
on duty records sales and title 
transfers, collects assessments, 
checks dealer records and gener- 
ally cares for the detail work 


Now/a MASTERCRAFT 


All-purpose 1/2 ton Utility Trailer 


Compare 


MSY ASL AD 


© All steel body...42” x 60” x 12” 


© Exclusive dumping feature 


© Double acting, removable tailgate 


© Special alloy steel springs 


© Wheels... steel disc, Timken roller 
bearings, 4:50 x 12 4-ply tires 


© 1,000 Ib. carrying capacity 


© Designed for light all ‘round use 
© Attaches to auto, tractor or jeep 


These are but a few of 


reasons Mastercraft Utility Trail- 
ers sell on sight. This trailer 
the advantages of 
deluxe models — yet sells for the 
unbelievably low price of $149.50 


offers all 


complete. Prompt shipment. 





the od 
oan a 
v Ss afety-lock, 
ball and socket coupler 


MASTERCRAFT TRAILERS 


ROCKY HILL °* 


CONNECTICUT 





REMOVE IT FROM YOUR BUILDING 
WITH A CAR-MON SYSTEM. The CAR- 
MON Permanent Carbon Monoxide Ex- 
haust System consists of any number of 
conveniently located floor receptacles 
in your garage or service station. Each 
receptacle houses a flexible tube which 
attaches to the car exhaust pipe. Car. 
bon monoxide gas is drawn from the 
car by means of a single exhaust fan 
at the end of the system. The CAR-MON 






















HERE’S WHAT 
TO DO WITH 
CARBON 
MONOXIDE GAS 


system is so constructed that exhaust 
testing equipment may be used with 
accuracy while the system is in opera- 
tion. A CAR-MON System may be eco- 
nomically installed in existing buildings 
as well as in new construction. A CAR- 
MON System will pay for itself quickly 
in man-hours save with improved 
working conditions. We welcome in- 
uiries from manufacturers’ representa- 
tives and engineers. SEND FOR CATA- 
LOG and COMPLETE INFORMATION. 


CAR-MON PRODUCTS CO. 


4554 N. BROADWAY 


CHICAGO 40, ILL. 


which would otherwise cost the 
dealer much time. 
* * + 

OX POINTED out that much of 

the current dealer group at- 
tending auctions is made up of 
“two-car operators,” that is, those 
who drive in with a second car 
in tow. 

“Four cars a week is their en- 
tire operation, but they seem to 
get by pretty well on it,” he said. 

Such small-volume operators, 
he declared, have fattened his 
auction with their small offer- 
ings and purchases. They enable 
metropolitan dealers to find out- 
lets for older stocks and are im- 
portant to the overall volume 
clearance at any auction, Cox 
said. More than that, he added, 
they make up an _ important 
source of supply to the larger 
operators dealing in metropolitan 
volume trade. 

The Concord auction is the only 
such auction of its size serving 
the Boston area. It is recognized 
also as being the only one of its 
size serving an area amounting to 
several hundred square miles. Since 
its inception nearly two years ago, 
it has become one of New Eng- 
land's most dependable sources for 
used cars, dealers declared. 


Prices 


(Continued from Page 1) 


Hudson had previously boosted 
its prices following the third- 
round wage settlement in June. 

Arthur J. Wieland, executive 
vice-president of Willys-Overland, 
reported a 6 percent boost in the 
price of the station wagon, but said 
tabs on other vehicles would re- 
main unchanged. Wieland pointed 
out the price of the Willys-Over- 
land station wagon had been held 
steady for over a year. 

* * ao 


NEw HUDSON list prices and 
increases over former prices 
are as follows: 


SUPER SIX—3-pass. cpe., $1,930, 
up $75; brougham (2-dr.), $2,027.50, 
up $87.50; club cpe., $2,072.50, up 
$87.50; 4-dr. sed., $2,075.50, up 
$87.50; conv. brougham, $2,657.50, 
up $87.50; COMMODORE SsIx— 
club cpe., $2,220, up $90; 4-dr. sed., 
$2,243, up $90; conv. brougham, 
$2,868, (new model, no previous 
price); SUPER EIGHT—club cpe., 
$2,182.50, up $92.50; 4-dr. sed., $2,- 
185.50, up $92.50; COMMODORE 
EIGHT—Club cpe., $2,325, up $95: 
4-dr. sed., $2,348, up $95; conv. 
brougham, $2,940, up $95. 


Pontiac Announces 


Personnel Changes 


PONTIAC.—Pontiac Motor divi- 
sion announces the following per- 
sonnel changes: 


T. L. King, Washington zone, 
promoted from district manager to 
parts and accessories manager. 
W. L. Smith has been transferred 
from district manager in the At- 
lanta zone to the Cleveland zone 
as parts and accessories manager. 


F. J. Gordon, Cleveland zone, 
named office manager and car dis- 
tributor. He had been assistant 
office manager. J. P. Guilfoil has 
been transferred from the Pitts- 
burgh zone, where he has been dis- 
trict manager, to Philadelphia as 
zone service manager. 


R. L. Murray was appointed as- 
sistant general service manager, 
succeeding A. F. (Dutch) Heine- 
man, who resigned to enter pri- 
vate business. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want what 
you have or have what you want! See the 
baek pages of this issue. 
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Car, Truck Sales 
For July Likely 
To Hit 368,000 


DETROIT.— More than 275,000 
new passenger cars and 93,000 new 
trucks will have been registered in 
July, R. L. Polk & Co., Detroit, has 
estimated on the basis of tabula- 
tions for 34 states. 

Should present ratios hold in 
states still to be tabulated, the totals 
for July in new passenger cars will 
pass the 246,926 new cars registered 
in June by a substantial amount. 


A total of 129,878 new cars was 


ALAM || registered in the 34 states for which 


tabulations had been completed. 
This compares with 119,242 new cars 
registered from the same states in 


Heading for his home in Monroe, | July, 1947. 


La., Samuel Michatto hitched a 


In the truck field 53,594 new 


ride and was dropped off in Mon-j|trucks had been registered in 35 
roe, Ark. He got another lift and| states tabulated for July, as com- 


was left in Monroe, N. C. 


Vauxhall Cuts 
Prices on Two 


New Models 


pared with 41,259 units registered in 
July, 1947, from the same states. 
The total for the month will be 
greater than the 87,324 new trucks 
registered in June from all states, 
but less than the record-breaking 
month of 108,168 in April and the 
100,614 units registered in May. 


LONDON.—Vauxhall Motors has | Commercial Credit Pays 


announced production of two new 
models at reduced prices, accord- 
ing to Associated Press. Vauxhall 
is the British subsidiary of Gen- 
eral Motors. 


Usual Quarter Dividend 
The board of directors of Com- 
mercial Credit Co. have declared 
the regular quarterly dividend of 
90 cents per share on the 3.60 per- 


The new cars are the 18 h.p. Ve-| cent cumulative preferred stock and 
lox and the 12 h.p. Wyvern. The] a quarterly dividend of 75 cents per 


Velox 


is priced at $1,720, $120|share on the common stock of the 


cheaper than the smaller 14 h.p.| company, both payable Sept. 30, to 
model it replaces. The Wyvern's | #tockholders of record at the close 


price is $1,400. 

Both cars follow the advanced 
design trend of horizontal grille- 
work and front wings extending 
into the body. 

Sir Charles Bartlett, managing 
director of Vauxhall, said his com- 
pany was taking the “long view” 


of business on Sept. 7, it was re- 
ported last week. 


Goodrich to Build 
Belting Plant 


AKRON.—A multi-million dollar 


in making the price reductions.}| plant for the manufacture of in- 


He pointed out that 
“could sell these cars for 50 per- 
cent higher price.” 


Going Up? 


Atcheson Sees Higher 
Taxes for Old Cars 


MINNEAPOLIS. — Glenn Atche- 
son, manager of the Minnesota 
Automobile Dealers Assn., has told 
members in a bulletin that he 
could “visualize a time coming 
when a higher minimum automo- 
bile tax on older cars, now under 
consideration by the legislature, 
will add to the dealer’s burden of 
selling older models because with 
higher license fees, many prospec- 
tive buyers will be eliminated.” 


Commenting on the current pro- 
posals regarding increased gasoline 
taxes and motor vehicle license 
fees, as much as 100 percent on 
the latter, Atcheson said, “we can 
see that even if the state legisla- 
ture in January boosts the tax to 
five cents (a one-cent increase), as 
recommended by the interim com- 
mission, the state highway depart- 
ment’s share would be only $135,- 
000,000, or $1,000,000 short of its 
gas tax revenue under the present 
arrangement. 


“It’s a cinch that the cost of 
building and maintaining roads has 
increased ‘considerably and we 
know that good roads are the 
backbone of the automobile busi- 
ness and we know that if the 
county commissioners don’t get 
more money they are going to try 
and put a lot of their road mileage 
on the state highway system,” 
Atcheson added. 


EE em 





NO PLACE LIKE NEW HOME—Exterior view of the new home of Bothell Motor Co. 
(Chevrolet), Bothell, Wash. Feature of the building is the multi-window showroom and a 
well equipped service department measuring 65 by 80 feet. 


Vauxhall | dustrial rubber belting will be built 


in Akron by B. F. Goodrich Co., 
it is announced by T. G. Graham, 
vice-president. 


“! SHOULD BE IN 


EVERY CAR! 
| SPEED FILLING. 


| STOP BLOW-BACKS 
AND SPILLS. 


| PREVENT 
THEFT.” 


The Fit:GARD WAY of 
Filling Gas Tanks: 
“FILL ‘TIL THE 
WHISTLE STOPS” 


Fit GARD 


Whistding GAS TANK FILL SIGNAL 
Ea , (a 


| Fit GARD TANK VENT 





‘Fit GARD ANTI-THEFT BAFFLE 






To install — insert in fill-pipe. 
Only tool, a screw driver. 
Time — 10-15 minutes. 


RETAMS @ $3.25 PLUS INSTALLATION 
DEALER DISCOUNT 40% F.O.B. 


CAMBRIDGE. PACKED 6 TO A BOX. 
ORDERS PROMPTLY SHIPPED 


SCULLY SIGNAL COMPANY 
92 First Street 
Cambridge 41, Mass. 
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"NASH GAY NINETIES REVIEW"'—Thousands of visitors to the Wisconsin Centennial Expos!- 
tion in Milwaukee witnessed the free show presented five times daily in the Nash building. 
The show featured the Antlers Quartet, national finalists in the barber shop contests, and 
the Melody Maids. The seven entertainers presented old-time musical numbers to tie in with 
the Nash Centennial theme, ''Great Cars Since 1902." 





Basis of Pricing 
Steel May Boom 


Truck Business 


CINCINNATI.--The change in 
pricing methods of steelmakers 
from a basing point to a mill basis 
is forcing steel consumers to find 
other means of transportation, ac- 
cording to R. C. Taylor jr., Trail- 
mobile Co. vice-president in charge 
of sales. He said an influx of flat- 


bed trailer orders indicates a wide- | ¢. 


spread increase in truck-trailer 
operations. 


‘Taylor cited a request by big steel 
operators to Eastern railroads for a 
reduction of 40 percent in freight 
rates on iron and steel products 
moving from the Pittsburgh district 
to New York and Detroit areas as 
indicative of the tendency on the 
part of steel consumers to divert 
shipments which formerly moved 
by rail. 


Users of steel a great distance 
from the steel mills will fare worse 
than those nearer a source of sup- 
ply and give the latter a competi- 


tive advantage due to lower costs, 
Taylor said. He added that indus- 
tries near steel centers will find 
they are paying less for steel than 
heretofore. 

“What this means to the commer- 
cial trailer industry, and to the 
trucking industry in general, is 
quite significant,” Taylor said. 
“Users of steel, as well as other ma- 
terials that fall under the F.O.B. 
pricing axe, have already begun 
looking around for transportation 
facilities that will counteract the 
higher costs which most companies 
ace. 

“Actually, this avenue of reducing 
costs has never been pursued as in- 
tensely as it should be, but the 
change to F.O.B. pricing is going to 
force a lot of companies to haul 
their own steel or to engage con- 
tract haulers for that purpose.” 


Owens-Illinois Hikes 


Glass Prices 10-15% 


TOLEDO.—A general increase in 
prices on most of its glass prod- 
ucts, averaging 10 to 15 percent, 
was announced here by Owens- 
Illinois Glass Co. 


Jobbers! Distributors! Wholesalers! 
EXCLUSIVE TERRITORIES 
NOW OPEN 
FOR THE 


“NEW LUGGAGE CARRIER” 


DESIGNED FOR UTILITY 


STYLED FOR BEAUTY 


*Editorially Featured Life Magazine Aug. 16, 1948 


. . . Introducing the NEW all-metal tubular frame 
Luggage Carrier . . . Constructed universally to fit all 
car models and makes . . . Domestic and Foreign . . . 
Attached or Detached without the aid of tools in a 
Jiffy . . . Rubber Cushioned Contact points prevent 
scratching or marring of Paint Surface . . . May be 
used to carry Canoes, Boats, Bicycles, Prams, etc. 


Kindly Forward Requests for Territories to: 
KALMAN MOTORS, INC. 


2400 GRAND CONCOURSE 





NEW YORK, N. Y. 





New Dodge Truck Prices 


Quotations Given Including New Increase 
Averaging Less Than 2 Percent 






DETROIT. — New Dodge truck | $1,371; platform, $1,377; stake, $1,- 
prices, including increases ranging | 430. 


from $25 to $60, were announced 
last week by Chrysler Corp. 

The price increases were the sec- 
ond made this year on the 248 mod- 
els in the Dodge truck line. The 
first increases, announced in June, 
were from $66 to $149. 


The new boosts in Dodge truck 
factory retail prices amounted to 
an average of less than 2 percent, 
a@ corporation spokesman said. 

Prices of Plymouth, Dodge De- 
Soto and Chrysler passenger cars 
have also been increased two times 
this year. The first round of price 
rises followed the 1948 wage settle- 
ment, while the second was attrib- 
uted to higher costs for materials 
and transportation. 


Here are new factory retail prices 
at Detroit (excluding taxes, charges 
and fees) for representative Dodge 
truck models: 


Half-ton (108-inch w.b.)—chassis 
and cab, $1,197; pickup, $1,263; panel 
body, $1,448. 

Three-quarter ton (116-inch w.b.) 
—chassis and cab, $1,280; express, 


Show Orders Put 
At $15 Million 


In Accessories 


CHICAGO.—Orders in excess of 
$15,000,000 were placed during the 
13th annual show sponsored by the 
Automobile Accessories Assn., held 
Aug. 9-12 at Navy pier, R. Garland 
Ames, secretary of the association 
and show manager, reported last 
week. 

“One exhibitor alone did $400,000 
in business during the show,” Ames 
said. 

Other records set included the 
number of exhibitors, totaling 450, 
an increase of 175 over the 

exposition of 1947 in the Stevens 
hotel, and the number from the 
industry who attended the show at 
Navy pier, estimated by Ames at 
more than 7,500. 

“Summing up, manufacturers, 
jobbers, dealers and other buyers 
in the accessories industry agreed 
that it was by far the best show 
yet and produced the biggest buy- 
ing in our history by a wide mar- 
gin,” Ames said. 

“The show has outgrown the fa- 
cilities of the Stevens hotel. Our 
attendance for the first day, as an 
example, was larger than the grand 
total last year, and from now on 
it looks as if we will utilize Navy 
pier annually.” 


Studebaker Plant 
Hiking Exports 


SOUTH BEND. — Overseas ship- 
ment of completely-knocked-down 
(CKD) cars and trucks for assem- 
bly plants abroad started on a vol- 
ume basis last week in Studebaker’s 
new export division of the produc- 
tion department, according to R. A. 
Hutchinson, president of Stude- 
baker Export Corp. 

“Under the new program, the new 
plant will handle both CKD and 
KD shipments of Studebaker cars 
and trucks,” Hutchinson said. “The 
CKD shipment, by which component 
parts of cars and trucks are picked 
up from stock and packed for over- 
seas shipping, is designed for the 
foreign assembly and manufactur- 
ing plants abroad, nine of which 
are now in operation. The KD ship- 
ment, by which complete passenger 
cars are individually boxed and 
semi-knocked down trucks are 
boxed in units of two, is designed 
for those Studebaker distributors 
and dealers located in markets 
which cannot be served economical- 
ly by an overseas assembly plant.” 





New York Abandons 
Vehicle Tax Plan 


NEW YORK.—Following 
Mayor O’Dwyer’s decision to 
abandon the proposal for an an- 
nual tax of $5 on passenger cars 
and $10 on commercial vehicles, 
the city council here voted 15-2 
to kill the measure last week. 





One-ton (all chassis - and - cab 
listings—116-inch w.b., $1,344; 126- 
inch, $1,364; (Power Wagon, $1,- 
940); 128-inch single-rear tires, 
$1,444; 152-inch single-rear tires, 
$1,464; 128-inch, $1,518; 152-inch, 
$1,533. 

One-and-a-half ton F series (all 
chassis-and-cab listings) — 128-inch 
single-rear tires, $1,444; 128-inch, 
$1,513; 128-inch two-speed rear axle, 
$1,666; 107-inch cab over engine 
with single-rear tires, $1,634; 107- 
inch c.o.e., $1,708; .107-inch c.o.e. 
with two-speed rear axle, $1,856. 


One-and-a-half ton H series (all 
chassis-and-cab listings) — 128-inch, 
$1,823; 128-inch with two-speed axle, 
$1,958; 107-inch c.o.e., $2,013; 107- 
inch c.o.e. with two-speed axle, $2,- 
148. 

One-and-a-half ton J series (all 
chassis-and-cab listings) — 128-inch, 
$1,861; 128-inch with two-speed axle, 
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$2,046; 107-inch c.o.e., $2,051; 107- 
inch c.0.e. with two-speed axle, $2,- 
236. 

One-and-a-half ton K series (all 
chassis and cab) —128-inch with 
two-speed axle, $2,516; 107-inch 
c.0.e. with two-speed axle, $2,706. 

Two-ton J series (all chassis 
and cab)—128-inch, $1,861; 128- 

inch with two-speed axle, $2,046; 
107-inch c.o.e., $2,051; 107-inch 
c.0.e. with two-speed axle, $2,236. 

Two-ton K series (all chassis and 
cab)—128-inch with two-speed axle, 
$2,516; 107-inch c.o.e. with two-speed 
axle, $2,706. 

Two-and-a-half ton (all chassis 
and cab)—130-inch, $2,915; 130-inch 
with two-speed axle, $3,146. 

Three-ton T series (all chassis 
and cab)—130-inch, $3,406; 130-inch 
with two-speed axle, $3,661. .« 

Three-ton V series—130-inch, $3,- 
760; 130-inch with two-speed axle, 
$4,036. 

School bus chassis—1%-ton 152- 
inch w.b., $1,393 (170-inch, $1,478) 
(192-inch, $1,618); two-ton 212-inch, 
$2,187; 2%-ton 229-inch, $3,097. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want what 
you have or have what you want! See the 
back pages of this issue. 


USED CAR 
WHOLESALE 
FORD DEALER 


all selected cars 
all makes & models 
all wholesale 


AUTHORIZED DEALER 





10300 GRATIOT AVE. * WAlnut 5-1200 
DETROIT 13, MICHIGAN 


! LEWIS F. BROWN, Inc. 


MAKE OUR LOT YOUR HEADQUARTERS WHEN IN DETROIT 


AERO-TON 


DOUBLES Auto 


REAR SEAT 
SPEAKER 


* 
3-WAY 
CONTROL 


@ Front Alone 
@ Rear Alone 
@ Front Together 


Radio Pleasure! 


Fits ALL cars—each unit is complete — easily and 
quickly installed — fully guaranteed. Order direct, or 


write for further details. 


ONLY $ a 5 G Dealers 


List 


Terms: 2% on 
c.0. 


Discounts: | to If uni % 
12 of 


cash with ord: 
D. Shipments FO.8. Detroit 


JOHNNY MOTOR SALES, Inc. 


12040 Jos. Campau 


Detroit 12, Mich. 


MEMBER OF H.A.D.A. 
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pump, radiator and especially of | than 400 buses were operated sat- 
any aluminum parts such as cy- | isfactorily with such an anti- 
linder heads. freeze mixture. Similar results 
“The corrosion and _ corrosion| have been obtained in many other 


products resulting from use of | parts of the country. 

these solutions will cause partial “All anti-freeze mixtures should 
or complete stoppage of water/ be examined and tested from time 
passages in the radiator with con-|to time, and replenished if neces- 
sequent over-heating and boiling.| sary. Anti-freeze mixtures which 
As these solutions have a great|show any sign of rust should be 


Four New Auto Firms 


Chartered in Texas 

Records in the office of the Sec- 
retary of State at Austin show the 
recent incorporation in Texas of 
four auto companies: 

Homer E. Clayton Motor Co. was 
chartered in Carrollton by Homer 
E. Clayton, Irma Z. Clayton and 











Anti-Freeze Warning 


Shortages Will Result in Inferior Products 
Flooding the Market, NADA Cautions 
WASHINGTON.—A warning that, hose of an oil-resistant type of 


safe anti-freeze products will| synthetic rubber, the hose will not 
again be in short supply during| be seriously affected. 









the approaching cold months was| “]nformation currently available | tendency to “creep,” they may get/ discarded immediately, and the 000 
issued dealers and the public last imeamaan that such i is used|into engine cylinders, where they| cooling system should be _ thor- . a Loggins with $25, capital 
week by the NADA. to a very limited extent, if at all,| Will cause great damage and may| oughly flushed before fresh anti- | S*°C*- 

: ; freeze is installed.” Lester Goodson Pontiac was 


completely ruin the engine. 

“Anti-freeze such as alcohols and 
ethylene glycol have proved to be 
satisfactory. Owing to the fact 
that even now ethylene glycol is 
in very short supply, it probably 
will not be possible for all motor- 
ists to obtain this type compound. 
Experience has proved, however, 
that alcohol anti-freeze may be 
used to advantage even in heavy 
duty service. 

“In Brooklyn, for example, more 


on original equipment, and is diffi- 
cult to obtain as replacements. 
“The serious effects of dele- 
terious anti-freeze preparations 
can hardly be exaggerated. Tests 
of salt-base anti-freezes have 
shown that inhibited, as well as 
uninhibited, solutions of such 
materials have highly injurious 
effects on component parts of 
the cooling and engine system. 
They will cause serious corrosion 
of the cylinder block, water 


brea Car Registrations, All States for First Six Months, *48-’47 


chartered in Houston by Lester 
Goodson, H. B. Lang and W. F. 
LeClere with $100,000 capital stock. 
Park Cities Motors was char- 
tered in Dallas with $24,000 capital 
stock by Frank H. Austin, G. D. 
Coltharp and E. S. Patterson. 
Smith’s Auto Parts Co. was char- 
tered in Wichita Falls by Guy 
Smith, Kenneth Smith and Troy M. 
Andrus with $42,000 capital stock. 


Owners and operators of motor! 
vehicles were advised to contact 
anti-freeze dealers without delay. 


Pointing out that a shortage 
of “safe” anti-freeze products 
likely would result in many dele- 
terious compounds flooding the 
market, NADA warned that such 
preparations can have a ruinous 
effect on cooling systems. 
Types known to be harmful are 

those compounded of petroleum 
fractions and of inorganic salts, 
such as calcium, sodium or mag- 
nesium chloride, it was stated. 
It is understood that the NADA 
charges against deleterious com- 
pounds were approved by the Na- 




























Salem (Va.) Ford Franchise 


Bought by Walker Motors 

Wiley-Hall Motors, Inc. (Ford), 
1337 W. Main St., Salem, Va., has 
been sold to Walker Motors, Inc. 

C. G. Walker, of Virginia Beach, 
is president of the new dealership. 
S. B. Walker, vice-president of 
Walker Bros., will have charge of 
sales. 
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tional Bureau of Standards before 
being released. Truck registrations by states are 
“Petrol base anti-freeses are|| Te! Se wee, & cD 
SLFOIEUM“DASS ANUInlreezes » || pleted by R. L. Polk representa- 
classed, in general, as harmful, ‘une te ates itals. . 
said the NADA statement, “be- | 3 = 
cause such materials attack radia- Nae 4 ee A Mths decided Z 
tor hose made from natural or re-| Alabama '48| | | 3615) 12; 42| “2H 1057 2% 2795) | 722| 2| 1308 88; 142 | 381] | 90) 797) 1} 11099 
claimed rubber and because of the _ ! ‘47| 3| |__2372| | _-46; 12| 1206 43| 2126) 1; 601] 30; 1100 37| ‘158 | 257] tj 93}_—“5 12} 11] 8609 
effects wihilch result trom this at-| Wire a | 
tack. However, if the anti-freeze | 7757, . 48 | | waa] 4) | Tera) 23) 2672) 3) tao | 1108) 36) 191 395) 1) Toa | Tore 
material is properly and highly ‘47 | | 2419 | 42) 945 17| 2154 461 | it] 789 TT es 295 4i| 416 2| 7661 
California 48) +117; 20) 9254; 116) 204) 247| 4499; 40) 7161 14| 2953 6| 3289; 165) 133 61| 1895 231; 1834) 194) 32433 
refined and is used with a radiator ‘47| 204) = -27| «6757 230| 162] 3996 75| 6178 94| 2377) 157) 3263} 140) 319 57| 1766 i| 253| 918)  308| 27282 
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Car, Truck Output Estimates 


By Automotive News 


PASSENGER CARS 
(U.S PRODUCTION ONLY) 





ES ge (Boe re Gy? 
fois’ = tear,‘ asaee” “TEaet Sept. @ « Sepe. , 
CHRYSLER .......... 18,654 13,934 17,519 981,974 510,847 547,475 
Clawyabee occ. ec ccicee 3,019 1,885 2,914 12,501 68,960 980,967 
BOGOR ck 0 dtc ctetus 928 1,470 2,301 8,966 51,782 60,242 
DOGG 68 c sbi eveni _5,301 4,076 8,416 20,683 147,468 154,208 
Plymouth ........... 9,406 6,503 8,888 39,824 242,142 252,053 
DE: Ebi euth.< oy be wccews 19,408 13,428 18,536 77,674 481,026 407,942 
WON nos a ¥.se0vesnsenn 14,178 11,325 18,655 56,925 388,872 291,652 
secu Cabs 00S 485 612 1,368 18,654 20,861 
easbheweese 4,371 1,618 19,381 73,500 95,429 
GENERAL MOTORS... 26,055 20,619 31,323 145,164 953,349 1,066,609 
BO: o 4 Svidnih 00 ve vee 5,106 4,288 5,053 24,482 174,616 186,818 
CUD od cote sdivdae 1,225 1,077 1,296 6,745 39,607 43,321 
Chevrolet ........... 12,212 9,659 16,182 178,357 460,755 530,562 
a Coe ate ba 3,468 2,749 4,124 18,472 184,310 
ee OE ee 4,044 2,901 4,668 22,158 144,061 170,923 
KAISER FRAZER 1,642 3,418 1,180 12,525 81,665 125,163 
OD sh pes phe ta CASs, | ree 1,746 220 4,767 41,295 40,729 
BD 365.530.6650 a 6 1,642 1,672 960 7,158 40,370 84,434 
GH 66 C cb bidcces 823 351 852 3,674 12,202 22,788 
HUDSON ...........-- 1,614 | eee 1,614 84,340 84,010 
ESS iV FER 0%“ esnens eer. 879 «= 77,245 = 86,716 
PA Pi wend wb.a ease 1,741 1,047 1,589 6,928 $38,545 62,023 
STUDEBAKER ....... 2,720 2,062 83,258 14,092 77,487 112,444 
WHELAN ove sciccseee 347 557 230 1,286 21,619 17,267 
Total Cars, U.S. .... 73,004 59,822 74,487 345,810 2,382,775 2,532,442 
+Station wagons and Jeepsters. *Revised. 


COMMERCIAL CARS 
(U.S. PRODUCTION ONLY) 


Week Week dan, 1 dan. 1 
Ended Same Ended Total to to 
Sept. 4, Week Aug. 28, August, Sept.6, Sept. 4, 
1948 1947 1948* 1948 1947* 1948* 
CHEVROLET ......... 6,577 4,085 8,289 34,555 194,318 267,849 
CROSLEY ............ 44 73 31 128 1,941 2,122 
DIAMOND T ......... 272 299 281 909 11,224 9,409 
POG vc ct c cc cccss 3,741 2,991 3,864 15,926 120,494 110,121 
FEDERAL ..........- 60 165 60 262 6477 3,254 
GED cv cccesccccccess 5,721 4,893 5,529 26,095 198,320 229,644 
ED. gabctdeccccsosece 1,963 884 2,720 9,465 838,975 61,053 
Eo i'\ Snashenl’ | seine. Gephladady TATA 2918 ae 
INTERNATIONAL ... _.......- <a 8,014 102,523 114,866 
BIN 6 odccecccccccces 201 317 205 917 14,489 8,821 
FRM cco peccccscscsopes 24 303 26 316 18,340 8,418 
STUDEBAKER ....... 1,280 1,088 1,353 5,991 44,738 42,710 
WORMED obs cc b vice b ss o'e 250 309 253 1,109 12,269 8,672 
WOEEMsEO icc ce cedoccss 2,271 1,480 2,178 8,241 56,191 716,399 
MISCELLANEOUS 387 391 337 1,413 15,398 14,669 
Total Trucks, U.S. . 22,971 19,897 25,176 113,341 888,565 958,037 
Total Cars, Trucks 
De. Gh. wnitnin damier ages s 95,975 79,719 99,663 459,151 3,166,340 3,490,479 
Total Cars, ks 
re 5,169 4,221 5,331 19,526 169,356 166,366 
Grand Total, 


..101,144 83,940 104,994 478,677 3,335,696 3,656,845 


*Revised. Wilacellancous includes Autocar, Corbitt, Divco, Marmon i, 
Brockway, Four-Wheel Drive, Sterling, etc. 


AUTO BOOKS 
That Should Be in 
Every Dealer’s Library 


These books should be in the library 
dealer—avalilable 


THE LAS 
FORD. By William C. Richards. ‘‘An in- 
formal portrait of an industrial genius who 
was also a most unpredictable human be- 
ing.’ $3.75 postpaid. 
» A BIOGRAPHY. By Norm 

Beasley. 397 pages, cloth bound. $3.75 
postpaid. 
AUTOMOTIVE MECHANICS, Wm. E. 
Crouse, A comprehensive and basic course 
on the subject of fundamental automotive 
mechanics. Cloth binding. $4.50 postpaid. 
DEALER BUSINESS COUNSEL. Business 
guidance for automobile dealers. By J. B. 
Van Tassel, Dealer — Consultant. 
Two books—-Book No. 1, $2.00. Book No. 
2, $3.00 poste 
D MY OWN HOME TOWN. 
Malcolm esnaeer A story of Detroit and 
sidelight history of the fabulous motor 
car business, $3.75 postpaid. 
FABULOUS HOOSIER. By Jane Fisher. 
A story of Carl Fisher, early pioneer of 
the automotive industry. $3 postpaid. 
FASTEST ON EARTH, By Capt. George 
Eyston. Complete history of every land 
speed record from 1898 to the present. 
Paper-bound, $2; cloth-bound, $3. 
FLOYD CLYMER’S MOTOR SCRAP- 
BOOKS. Order Edition No. 1, 2, 3 or 4 in 
paper cover, $1.50 each, Deluxe cloth- 
bound, $2.50. Steam-car edition, $2 or 
cloth-bound, $3 postpaid. 
HENRY FORD—HIS LIFE, HIS WORK, 
HIS GENIUS. By Wm. A. Simonds. Re- 
printed by Floyd  cChyenee. Deluxe edition, 
$4 postpaid. 
INDIANAPOLIS RACE HISTORY—1909 
TO 1946. 852 pages, 1,000 illustrations. 
a edition, $5 postpaid. Paper bound, 

50. 





eee 
MOTOR MEMORIES. A saga of whirling 
gears by Eugene W. Lewis. $3.50 post- 
paid, 


FLOYD CLYMER’S INDEPENDENT TEST 
REPORT OF KAISER-FRAZER CARS. 
Deluxe edition, $2.50 each. Paper-bound, 
$1.50 postpaid. seis 


BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


DETROIT 26, MICH. 


New Car Sales 
In Twin Cities 
Up Over 1947 


MINNEAPOLIS.—Ford and 
Chevrolet led in new car deliv- 
eries into Ramsey (St. Paul) and 
Hennepin (Minneapolis) counties 
during July with nearly 2,000 more 
ear deliveries of all makes in 
Hennepin and 1,000 more in Ram- 
sey counties during the first seven 


an! months of 1948 compared with the 


same period of 1947. 

Picking up during July after a 
slump in May and June, a total 
of 1,834 cars was delivered in 
Hennepin and 849 in Ramsey coun- 
ties during the month. However, 
Chevrolet led all other makes for 
the seven-month delivery period in 
both Twin City counties with a 
total of 3,665. 

The postwar high to date was 
set during April when 2,082 cars 
entered Hennepin county. No fig- 
ures were given for Ramsey. 

Car deliveries up to Aug. 4 in 
St. Paul totaled 5,550 while 12,640 
were made in the Minneapolis area, 


Annual Pienic Staged 


By Buffalo Dealers 


BUFFALO.—_Members of the 
Buffalo Automotive Trade Assn. 
attended the group’s annual picnic 
at the Automobile Club of Buffalo 
in Clarence. 

Deacon Litz was general chair- 
man of the outing. He was assist- 
ed by Ralph Young, association 
president; Leslie Farr, games 
chairman; James Crosby and Carl 
Westcott. Thomas H. McElvein, 
president of the New York State 
Automobile Dealers and past presi- 
dent of the Buffalo association, 
presided at the dinner. 





Increased Pace Seen Soon 


Output Dips Second Week in Row 


(Continued from Page 1) 


dry Co. in Muskegon, Mich., and the 
New Haven (Mich.) Foundry. All 
of these strikes have now been 
settled. 

Chrysler and DeSoto cars, as well 
as Plymouths, were being built 
last week at Chrysler’s new plant 
in Los Angeles. Production of 
Dodge cars and trucks began sev- 
eral weeks ago at the corporation’s 
plant in San Leandro, Calif. 


* * * 


ae both foundry strikes 
had been playing havoc with 
Chrysler schedules, the one at Mus- 
kegon had been affecting nearly all 
car builders. Exceptions are Pack- 
ard, Chevrolet, Pontiac and Buick. 


Lack of blocks from the Mus- 
kegon foundry had idled Hudson 
four continuous weeks, and Hud- 
son was able to resume partial 
output last week only after hav- 
ing established another source. 
End of the CWC foundry tieup 
in Muskegon will let Hudson 
step up its production rate to 
normalcy in short order. 

The most surprising factor in the 
comparatively high August volume 
achieved by U.S. plants was the 
production that came out of Chrys- 
ler plants. 

During August Chrysler divisions 
built an estimated 81,974 cars, only 
about 3,000 less than were turned 
out the month before. 

* + * 

HORTLY after the Muskegon 

tieup began, industry observers 

were predicting that Chrysler plants 
would soon have to close. However, 
ingenious procurement and the 
shunting of supplies from plants in 
Canada enabled Chrysler divisions 
to carry on. 

Prospects for car and truck pro- 
duction during September are fa- 
vorable, but not excellent. A check 
of plant schedules last week found 
them hoping for an overall total of 
348,000 cars and 112,000 trucks—a 
total of 460,000 units. 

Fortunate material procurement 
could boost such schedules appre- 
ciably, but general opinion was that 
the likelihood of getting increased 
steel supplies is quite remote. 

* . + 
ESPITE the fact that steel mills 
continue to operate at near- 
capacity, there is just not enough to 
go around. Some auto plants re- 


compared with 4,519 and 10,737, 
respectively, a year ago. 

In Minneapolis, Chevrolet led for 
July with 309, while Ford was sec- 
ond with 255 and Plymouth third 
with 199. In St. Paul, Chevrolet 
was third with 95 to Ford's first 
place with 136, and Plymouth’s 
second spot with 109 deliveries. 

Truck deliveries continued to 
drop from the all-time high of 441 
in April in Minneapolis, with 329 
being delivered in July. Ford 
ranked first with 97, Chevrolet sec- 
ond with 83 and Dodge third with 
41. In St. Paul, Ford trucks led 
with 57. Internationals totaled 47 
and Dodges 38 for third spot. To- 
tal truck deliveries for the seven- 
month period were 1,211 in St. Paul. 

In the heavier car class in Min- 
neapolis, Packard led Cadillac 42 
to 41 for July with Lincoln third 
with 26 deliveries. 





Mo. Citizens Campaign 


Against Gas Tax Hike 


ST. LOUIS.—The Citizens’ Road 
Assn., headed by A. D, Campbell, 
Kirksville, Mo., has begun the 
sale of $1 memberships through- 
out the state to raise funds to 
prevent the adoption of the 
Curry amendment to the state 
constitution that would increase 
the state tax on gasoline from 
two cents to three-and-a-half 
cents per gallon and repeal the 
authority of cities and towns to 
levy gasoline taxes, 

Revenue from one cent of the 
increase would be apportioned to 
the 114 counties for local road 
purposes and the other half-cent 
of the increase would be distrib- 
uted to Missouri cities and towns 
of more than 750 population for 
use on streets and related pur- 
poses. Campaign headquarters to 
defeat the proposal, have been 
established in Jefferson City. 
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portedly have been using even theirtion of steel capacity. They reiter- 


present quotas on a too ambitious 
basis. . 

Nowhere last week could better 
confirmation be found that a steel 
shortage still exists than on the 
steel front itself. 

Steel men said that nothing now 
stands in the way of a peacetime 
record steel production this year, 
but that recent hikes in output by 
various mills has been more than 
offset by heavy demand. 

If anything, it was said, the de- 
mand for sheets and plates (the 
auto industry’s principal bottle- 
necks) is on the increase. 

However, steel officials still took 
the same stand regarding the ques- 


- = Classified 


ated that: 

1. Some new steel capacity is be- 
ing added. 

2. Coking coal, pig iron and scrap 
shortages continue to keep them 
from utilizing present capacity. 


3. Present demand cannot last 
forever. 


Seat Cover Catalog 


Crawford Mfg. Co., Richmond, 
Va., has issued a full-color catalog 
introducing its first plastic seat 
covers, plus new rayon covers in 
custom tailored styles and a new 
truck cover of heavy-duty “Chem- 
tex-treated fiberkloth.” 


Want Ads - - 


(For Rates, Etc., See Next Page) 





Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 
AUTOMOTIVE NEWS 








HELP WANTED 


Ege iepennnesmeeencnne, 

AUTO SALESMAN — Largest Chevrolet 
dealer west of Mississippi offers position 
to an experienced salesman desirous and 
capable of earning $25,000 per year. Must 
have truck experience, like trucks, know 
trucks, and have ability to sell fleet and 
individuals. If you are of high caliber 
and want this type of connection, write 
giving all pertinent information on pres- 
ph — previous experience, address and 
phon 


California. 


SALESMAN, now calling on new-car deal- 
ers, to sell quality luggage. Liberal com- 
mission. Start at once. Give full details 
territory now covered, lines handled. Box 
2500, c/o Automotive News, Detroit 26. 








NOTICE! 


To Assistant Service 
Managers (Ford) 


A progressive and fast as Cleveland, 
Ohio, Ford dealer has opening for a service 
manager. If you have the knowledge and 
ability, here is your opportunity to advance 
yourself. Guaranteed income $6,000 per 
year plus incentive bonus. Write your quali- 
fications in full. Box 2499, c/o Automotive 
News, Detroit 26. 





USED CAR BUYER—Man fully qualified 
with complete knowledge of valuation of 
present market cars. Excellent 
and working conditions. East End Auto 
Sales, Inc., 6505 omen Highway, Balti- 
more 6, Marylan 


SERVICE rere — Experienced Ford 
man to assume full control, Principal 
city dealership est. 30 years in Southern 
California. 45,000 population. Splendid 
opportunity for qualified man. Replies 
confidential. Give full experience and 
photograph. George Dunton, Ford Dealer, 
810 North Main Street, Santa Ana, Calif. 





SALESMAN 

EXECUTIVE TYPE, by a leading and 
nationally known 80-year-old financial insti- 
tution. Will consider applicants 25 to 45 
with integrity, personality and sales ability. 
Ten years’ residence in Detroit or vicinity 
and car required. Liberal remuneration plus 
pension plan, complete training. 

Reply fully in confidence for interview. 
Box 2510, c/o Automotive News, Detroit 26. 





SALESMAN WANTED—An excellent oppor- 
tunity for two automobile salesmen, one 
in our new truck and truck equipment 
department, also a good used 
truck salesman with unlimited possibilities 
to earn in excess of $8,000 per year. Both 
men must be high type, capable and 
aggressive. Box 2505, c/o Automotive 
News, Detroit 26. 


WANTED: Office manager and accountant 
capable of handling Hudson accounting 
system in Mid-West city of 200,000. All 
replies confidential. Please give experi- 
ence, references and so forth. Box 2506, 
c/o Automotive News, Detroit 26. 





ACCOUNTANT-OFFICE MANAGER, Mas- 
ter’s degree finance and accounti nant 
o- 

tors system, 10 years auditing auto agen- 

cies. Box 2492, c/o Automotive News, 

Detroit 26. 


OFFICE MANAGER, ACCOUNTANT, thor- 
phases of ‘dealer 


years’ accounting experience, Gene: 


oughly experienced all 
operation, office, sales and service, . ca- 
pable of taking charge of any a dealer- 
=. references, New York Box 
2509, c/o Automotive News, Detroit 26. 


POSITION WANTED 


GENERAL MANAGER AVAILABLE — 

Short notice, highest executive type. 
Forty-three years, married, automobile 
sales management and dealer experience 
over ten years, progressive, capable, di- 
recting all operations. Would consider 
association with well-established organ- 
ization suburban New York, Boston, 
Northeastern Atlantic region. Salary and 
profit participation. Would seriously con- 
sider to buy and/or option to buy inter- 
est in business. Highest personal and 
business references. All replies held con- 
fidential. Box 2508, c/o Automotive 
News, Detroit 26. 


EXPERIENCED AUTOMOBILE DEALER- 
SHIP MANAGER available. Twenty years 
th Ford factory as zone manager, used- 

car supervisor, sales manager, past eight 
years manager large volume Ford deal as 
ship. Can take complete charge. ke 
connection with dealer desiring relief jim 
active participation. Prepared make in- 
vestment if necessary. Prefer Ohio, In- 
or Southern Michigan. Excellent 
1, c/o Automotive 





diana 
references. Box 
News, Detroit 26. 


GENERAL MANAGER. Large or medium 
size dealership. Very successful in own 
1,000-car dealership. Fully understand all 
phases of modern merchand and 
dealer operation. Excellent truck oper- 
ator. Seven years factory experience in 
positions of responsibility. Highly com- 
petent executive with capacity to organ- 
ize, deputize and supervise. Age 39, well 
educated, aggressive, good health and ap- 
pearance; married; two children. Will 
also purchase minimum 50% interest. Box 

2502, c/o Automotive News, Detroit 26. 


MANAGER, GENERAL OR SALES — 18 
years’ successful automobile experience, 
wholesale-retail. Age 43, college, excel- 


for financial in- 
Box 2497, c/o Auto- 
motive News, Detroit 26. 


USED-CAR MANAGER. Twenty years’ ex- 
perience in appraising, buying and selling 
for G.M., Nash, Ford dealers. Having 
had service station experience, am capa- 
ble of accurately estimating cost of re- 
conditioning. Write to Box 2503, c/o 
Automotive News, Detroit 26. 


DEALERSHIP WANTED 
WANTED — 300 to 400 cars, 
Dodge or General 
responsible party. 
481 Delaware Ave., 


DEALERSHIP FOR SALE 
$67,500—IN GREAT NORTH WE 8 T— 
year-old 


Popular line autos, two- building. 
Approximate! quota. Showroom 

for two cars. Shop for 
four i parts storage 
room. All new equipment. of 
cement ure, decorated. ‘sed 
car lot of 5,000 feet. 
Fronts on a main four-lane way in a 
community of approximately 35,000 peo- 
ple. Four popular e car dealers 
in a radius of 2% is an 


This 
absolute proven investment for the _ 
Other 


operator—everything goes. 
ests make selling imperative. Write Box 
2487, c/o Automotive News, Detroit 26. 


POPULAR CAR AND TRUCK franchise in 
West Virginia city of 10,000 population; 
college town, county seat and trading 
area for approximately 40,000, Complete 
facilities, ee S body and paint shop. 
Did $140,000 gross in 1947. Price $40,000, 
including real estate. Box 2504, c/o 
Automotive News, Detroit 26. 


BUSINESS FOR SALE 


FOR SALE—Good automobile business and 
beautiful tourist home, now doing a nice 
business in Franklin, North Carolina. If 
interested in buying, contact the owner. 

J. Mooney, Franklin, North Carolina. 


NEW CARS WANTED 


WANTED—1948 and 1949 model automo- 
biles. Must be new. Bethel, Fisher Motor 
Sales, 1883 Franklin, Bugene, Oregon. 
Phone 5627. 


WANTED—New Cadillac 
vertible. Price-—no object. 
Auto, Peoria, Lllinois. 

WANTED — 1948 and 1949 model cars. 


Must be new. Anderson Auto, Peoria, Ill. 


USED CARS FOR SALE 


1937 CORD, 812 Westchester sedan. Com- 
pletely rebuilt from road up. This is aj 
gorgeous one-owner car in perfect condi- 
tion. Qua Buick, Inc., 3494 E. 142 
Street, Cleveland 20, Ohio. 


AUTO BUYERS — Best wholesale deal at 
LEO ADLER, INC., DeSoto-Plymouth, " 
3000 Fenkell, 7 blocks east of Livernois, 
Detroit, Mich. UN, 3-7400, 


sedan or con- 
Anderson 
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USED CARS FOR SALE 










BUSES WANTED 


NEW BUS CHASSIS WANTED. 194% 
wheelbase, Ford bus chassis. Will pay 
handling charge over dealer’s cost. Tom 
Frost, Warrenton, Virginia, 


BUSES FOR SALE 


HEAVY-DUTY SCHOOL BUS. Mack CBK 
chassis with 900x20 tires, air brakes, ful 
equipment. Superior 46-passenger body, 
28” seat spacing. Suitable for adults. 
Desirable unit for mountains or heavy 
terrain. Used for engineering, test pur- 
poses only. Priced to sell. Superior 
Coach Sales Company, 517 Dempster 
Street, Evanston, Illinois. 


NEW SCHOOL BUSES—AIll Illinois equip- 
ment, 1948 Chevrolet-Carpenter body, 34 
passenger, $3,100. 1947 Chevrolet Supe- 
rior body, 34 passenger, $2,900. 1947 
GMC, large engine, Superior body, 46 
passenger, $3,650. C. B. Moore, Inc., 
Blue Mound, Ill. 

LAT#ST MODEL, 40-passenger, F-5, V-8 
Ford Superior new bus. Present invoice. 
Swanson Motors, Phone 666, Woodstock, 


STUART & RAMP, INC. CoPNs Ta a STL ev) aa 
AUTO AUCTION 


EVERY WEDNESDAY 


The Finest Auto Auction 
in the Country 


AT THEIR NEW LOCATION 


HOOSIER AIRPORT 
On State Road 52 
INDIANAPOLIS, IND. 


BUY—SELL—TRADE 
Fly or Drive to 
STUART & RAMP, INC. 
















USED CARS FOR SALE 





USED CARS FOR SALE 


WE WHOLESALE 


USED CARS FOR SALE 

















Illinois. : 

1947 NEW FORD V-8 SCHOOL, 48 passen- 
ger Superior. $3,600 to dealers. Roy F. 
Martin, Phone 98, Ford Dealer, Wooster, 
Ohio. 





WHEELING, ILL. 
25 Miles North of Chicago 


AUTO AUCTION 






LARGEST PENNSYLVANIA 












































INDIANAPOLIS, IND. Detroit’s SOR sALs. Used 30-passenger, vas crane 

Phone HL. 5863 Re eT ee ou Every eeemeeate Only) son || SemterPaite Shop, 108 Bat Street, Ble 
eee field, Virginia. 

EVERY FRIDAY NOON rgest RAIN or SHINE ne WANTED , 

In the Heart of Lancaster County Wholesaler ¢ BALANCE YOUR STOCK Wfront fender for 41-41 Buick. Knoxville 











e BRING CARS TO SELL 
e BUY CARS YOU NEED 
e OPEN 24 HOURS 


Buick Company, Knoxville, Tenn. 


WANTED—’39 Plymouth, also ‘40 Dodge, 
radiator shell, new or used. Wire collect. 
Sanders Motor Sales, Newton, Iowa. 


PARTS FOR SALE 


Woody Pontiac 


Sales 


Largest Pontiac and G.M. 
Parts Dealer in the 
Midwest 
We Carry a Large Stock of 
Fenders, Grilles, Bumpers, 
Doors, Panels 


Fisher Body 
Replacement Parts 


Send Us Your Order: 
Filled same day received 









Low Mileage, Clean Cars 


FOR DEALERS ONLY 
Located 6 miles North of Lancaster, Pa. 


MANHEIM AUTO SALES 
& AUCTION, INC. 
Phone 202-W4 





SID SAVAGE 


15999 Livernois UNiversity 4-2600 
9850 Livernois HOgarth 8400 


1948-1935 
Wholesale Buyers 


Baldy Hall Doesn’t Love Any Car! 
He'll Sell Them All!!! 


Detroit Headquarters for 
Out-of-Town Dealers 


HALL-DODDS 
OF FERNDALE 


JOrdan 4-5801 21500 Woodward AUTO AUCTION 


DETROIT 








Inside comfortable sales arena — Large 
outside Pavilion — Unlimited parking 
facilities — Always a fine selection of 
cars — Transport facilities available. 
Drive, fly or take bus to Wheeling, 
25 miles north of Chicago on Route 
45 (Milwaukee Ave.), Palwaukee 
Airport 2 miles. Phone 348 for hotel 
reservations. 


WHEELING 
AUTO AUCTION CO. 


John W. Corrigan, Auctioneer 
‘“‘DEALERS COAST TO COAST ARE 
WHEELING TO WHEELING” 








































Aurora AUCTION Sales 


AT 
NEW LOCATION 
U. 8. Route 30 (Joliet Road) 


EVERY MONDAY 
11:00 A.M. Promptly 
BUY - SELL - TRADE 


This Sale Known for Pienty 
Late Model Automobiles. 


Fly or Drive to 
AURORA AUCTION SALES 
AURORA, ILLINOIS 
Phone 31512 

Ted Ilseman, Owner 




































DEALERS ONLY 




























































Sale Starts at 11 A.M. (C8.T.) 
Every Thursday 


AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 
Y% Mile East of Illinois State Line 
On Route 30 
















MORE $$$ FASTER 
EVERY FRIDAY 


(DEALERS ONLY) 
QUINCY AUTO AUCTION 

































Held at Broadway Motor Mart MANEY MOTOR CO. “Duteh"? Stewart, Auctioncer EVERY FRIDAY 11 A.M. 12140 Jos. Campau 
3200 Broadway, Quincy, I. Murfreesboro, Tenn. “ansigtricty Whotcsale DETROIT 12 
Phone 3200 Telephone: 







Buyers coming in by plane or train— 
call—we will meet you. Hotel accom- 
modations available, transportation fur- 
nished, Call early for reservations. 
Transports available to move cars. 


Geo. Lawson—Owners—Bud Fennema 
DUTCH STEWART, Auctioneer 


AUCTION 


(Auto Dealers Only) 


EVERY WEDNESDAY 
JOHN CORRIGAN 


“CHARLIE” THALE, Owner, Operator 
@ Cars Galore e 8 Acs. Parking Space 
@ Plenty of Action e@ Top Auctioneers 
@ Modern Building @ Friendly Service 
A Wonderful Sale! 
We Reserve Numbers—Phone, Wire, Write 


TWinbrook 11600 


















AUTO AUCTION 


TIM ANSPACH 












LARGEST STOCK 




























Albany, N.Y. Pings se ll nea Zer Auto Auction || BUICK PARTS 
(For Dealers Only) Manager "Ren. ry ae 7 Wholesalers: We Are Quantity 





EVERY MONDAY... 12 NOON 


WHOLESALE!!! 
1946 to 1949 Cars 
SAM GREENFIELD CO. 


6619 Euclid Avenue 
Cleveland 3, Ohio 
Phone UTah 1- 


1701 State 8 
Cuyahoga Falls (Akron), Ohio 


Phone WAlbridge 2145 





Shippers ...Same Day Service 
On Mail Orders and Inquiries 






Sale Starts at 12:00 Noon 


CHICAGO AUTOMOTIVE 
AUCTION, INC. 


1050 East Sist St. Chicago, Ill. 
“Chicago Is the Place to Buy Your Cars’’ 






NEWEST and BEST 
AUTO ADOESON in the EAST 
EALERS ONLY 

AUCTION EVERY THURSDAY 

IN or SHINE 

FITZPATRICK MOTORS 

1660 East Main Street 
WATERBURY 71, CONN. 
Telephone Waterbury 4-4841 
TOM WEBSTER BILLIE 1 FITZPATRICK 






























Ken Schaefer's — 100% Dealer 
AUCTION 


Inside a Comfortable Building, Every 
THURSDAY 










All Shipments on C.O.D. Basis 


















Rellable—Fair—Honest—Protective Service 
Right in the HEART of 
INDIANAPOLIS, INDIANA 
“The Great Mid-West Market’’ 

915 N. Hlinols St, Phone Lincoln 5383 















AUTO AUCTION 
EVERY THURSDAY 
Beginning at 1 P.M. 


WHOLESALE ONLY 
BUY YOUR STOCK OF USED CARS || sicstes 2 mcs nase of ciaron, pa. 


322. 1 mile from Clarion Airport. 84 miles 
North of Pittsburgh, 93 miles South of Erie. 
all from the airport if you fly in and we 
will pick you up. 


Evan Metcalf—Auctioneer 








TRUCKS WANTED 


WE ARE INTERESTED in buying late 
model used trucks and cars. Any make 
from % ton to 15 ton. We go anywhere. 
Call Estebrook 2660 or write to Fred 
Bedford, 534 No. Cicero Avenue, Chicago 
44, Illinois. 





ROBERTSON BUICK CO. 
“EDGE OF THE LOOP” 
1000 S. Wabash 
CHICAGO 5, ILL. 
Phone WABash 1030 
















Q 














LATE MODEL 
NEW OR USED TRUCKS 










































OLDSMOBILE 


Horseheads Auto Danville Auto 












AUCTION ' AUCTION WALT CHAPMAN AUTO 
Phone 274 Phone 881 AUCTION * Any type or style PARTS AT WHOLESALE 
Horseheads, N. Y. Danville, Pa. Strattanville, Pennsylvania Phone 32; e« Any quantity The Largest Oldsmobile Parts 
Every Friday Every Wednesday e Must be in perfect condition Depet in the United States 


INCLUDING SHEET METAL, FRAMES, 
HOODS, DOORS AND 
HARD-TO-GET PARTS 


HYDRAMATIC PARTS AND SERVICE 
CENTER 


Will travel anywhere 


At Noon At Noon 







Call, Wire or Write 
CHICAGO TRUCK SALES 
4545 W. Madison St. CHICAGO 24, ILL. 
Tel. MANsfield 7772 


AUCTION 


Thursday ... 12:00 Noon 
Most cars entered are brought in 
by new car dealers. 

Col. Marker, Auctioneer 
‘We Need Buyers—Over 150 Cars 
Offered Each Week"’ 









Mail Your Order or Wire Us Collect 
SHIPMENTS MADE PROMPTLY 


KAISER BROTHERS 










TWO OF THE LEADING AUTO 
AUCTIONS IN THE EAST 






































DOC GREINER Prospect 2331 
The Flying Dutchman TRUCKS FOR SALE 1540 S. Figueroa St. Los Angeles 15 
1701 Madison Ave. Adams 6397 
TOLEDO, OHIO TRUCKS FOR SALE — 1946 Diamond T 
DEALERS ONLY ’ factory No. 5096541—2-speed rear end, 
825x20 on front, 900x20 tires on rear. 
Excellent condition. 1940 Chevrolet 1%- JEEP PARTS 













ton C.O.E. with furniture body. Good 
condition, 1937 Ford 1%-ton S.W.B. 
Very good condition. A.C. 5-ton Mack. 
Good condition. 10 Cushman Scooters, 
1945-44 models with side cars. Good con- 
dition. Greenberg Auto Salvage Co., St. 


Largest Stock of Willys-Overiand and 
Ford Jeep Parts in Northwest 


Wire for our 
Catalogue of Hard-to-Get Parts 


SKAGIT MOTORS OF SEATTLE 






Both of these auctions are conducted by the same management. So 
you know you will receive the best of service and accommodation. 
















Automotive News 
















































First in Jacob, Illinois. 

1 1 FOR SALE: New 1948 2-ton GMC truck 1406 — 10th Ave. 

‘ : : East 0770 
Horseheads, N. Y., and Danville, Pa., Auto Auctions Ad °° soetnes ee eee ae eae wae 
Ronald D. West - vertising end winch—will handle anything that 
4 — Own rolls on the highway. Will sacrifice for 
in the aa tae ome arty Martin, 700 N. &. | CADILLAC-OLDSMOBILE 
Jos. E. Johnson — Auctioneers — Tex Rickard a PARTS and ACCESSORIES 

A i *. ree ge era 1945 Interna- Hard-to-Get Parts 

onal 6x6 cargo M-5H-6. Low mileage, 
e utomotive A-1 condition. Bell & Smith, Jackson, Codem Hanes Sey Seemed 














DISCOUNT TO DEALERS 


RUND MOTORS, INC. 
3723 Grand River Detroit 8, Mich. 
TEmple 1-3700 


Miss., Phone 2-1218. 

PARTS PANEL TRUCK — GMC, E.F. 
model. - Fully equipped with new bins. 
Less than 4,000 miles. $2,900. Box 2507, 
c/o Automotive News, Detroit 26. 









ASK FOR OUR WEEKLY MARKET REPORT 


Industry 
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~ ; PARTS FOR SALE PARTS FOR SALE 
cD. Toa REBUILT TRANSMISSIONS, — right. 
il pay wi '32- '37-'39, 
. $25; 60 H.P.'P 
ost. Tom OLDSMOBILE Chrysler not 6B ab rather” ce 
ceemmnsinenites quoted on reqtiést rom f 
ask And All General Motors Known from coast to coast, Kenn Ate 
ack CB cking, ute ma 0. 
rakes ful PARTS AT WHOLESALE WHOLESALE PONTIAC PARTS — Large 
or adults $100,000 INVENTORY — of nerd so-get —_ and 
or parts servi 
test pur, LIBERAL DISCOUNTS beral discount. Walter Hi, Schults Pon. 
pauperior Hoods Core Supports tiac, 16-20 Passaic St., Trenton 8, N. J 
— nub Cape See eee PARTS FOR SALE—Large stock of new 
ols equip: Fenders Distri and used parts for army type vehicles, 
boas Gas Tanks Cart butors also parts for civilian cars and trucks. 
let Su Trunk Lids Seesriay Wheels Luther A. Smith Auto Parts Co., Jackson, 
00. lea? Fuel Pumps Cluteh Parts Miss. Phone 2-1218 or 4-8208, 
body, 46 And Many Other Items FORD PARTS shipped anywhere. Call, 
ore, Inc., Orders Filled Same Day Received write, phone. Tranter-Williams Motors. 
Inc., 4016 Allston Ave., Cincinnati 9, 
¥-5, v-8 SELMI MOTORS, INC. Ohio. Melrose 7275-6-7. 
soaaean LARGEST OLDSMOBILE, PARTS TRUCK EQUIPMENT WANTED 
ae aan i, pa, | TRUCK, CAB WANTED: Gab complete— 
2 Samael, . 6 Vv) t -ton—new or 
‘ Roy F. Tel, Baldwin 98-0352 and 9-7295 wed. If sana, aaviee condition. Charles 
Wooster, H. Jenkins & Company, Aulander, N. Car. 
‘d transit oo 
a. 
et, ue 
ON THE SPOT PRICES! 
one tent Yes, every week we mail our weekly used car auction 
prices to every corner of the U.S.A. without charge. 
, eee Our prices are never padded. They are actual sales 
wa, based on our REGULAR WEEKLY AUCTION. 
Keep Informed . . . Write for Yours Today! 
1c There’s No. Charge . . . Don’t Delay! 
e 
M ‘ CORRY AUTO AUCTION 
| Every Saturday ... 12 Noon (D.S.T.) 
i 
i] Sponsored by 
ae Aikens Motor Sales , Inc. 
’ 


CORRY, PENNSYLVANIA 


(30 Miles Southeast of Erie, Pa.) Dial Corry 21-345 


3 
a + 
i y 


University 2-8457 - 8 University 1-9773 


DETROIT AUTO AUCTION 


“The Hub of the Industry” 
EVERY FRIDAY — 12 NOON — RAIN OR SHINE 


COL. CARL E. MARKER 
__-.~America’s Ace Auctioneer 


Bring your cars or send them Thursday, Thursday night 
or Friday A.M. OUR Guarantee: You must be satisfied! 
CALL US for reservations and accommodations. 


C&M MOTOR SALES 
14550 LIVERNOIS 
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DETROIT DETROIT 








BUY AND SELL 


With “Mac, the Liberal Scotchman” 
(Archie McClelland) 


AUCTION 


EVERY THURSDAY (1 P.M., E.S.T.) 
. (DEALERS ONLY) 


CHARLIE “WHEEL AND DEAL” McOARTY 
se (PROMOTER) 


! H. C. TURNEY AUTO SALES 


, 156 E. CENTER 8ST. - AKRON, OHIO 
Phone BL. 3127 


LOOK! 


LOOK! LOOK! 


Columbus’ Only Auto Auction 


EVERY FRIDAY ... 12 NOON 


Olentangy River Road and Goodale Street 
| COLUMBUS, OHIO 


Joe Knop, Salesmanager 
AD-4403 


Art Grandi, Auctioneer - 
AD-4403 














EVERY THURSDAY—12 NOON 


WHOLESALE ONLY 


AUTO AUCTION 


(For Dealers Only) 


AT EARL A. SCHOTTS 
2800 READING ROAD CINCINNATI, OHIO 
Tel.: Woodburn 3060-0392 
Auctioneer: Pat Patterson 
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TRUCK EQUIPMENT FOR SALE 





NEW FORD TRUCK CABS 
1948 and 1949 Models F1-F8 


Oomplete with Instruments, Wiring 
and All Accessories 
WHILE THEY LAST! 
$395 
CHICAGO TRUCK SALES 


4545 W. Madison St. CHICAGO 24, ILL. 
Tel. MANsfield 7772 





AUTO EQUIPMENT FOR SALE 





AUTOMOBILE TOW BARS 
TOW BAR SALES COMPANY 
Factory Distributors 


100 8. CLINTON ST. CHICAGO 6, ILL. 
ANDover 8888 DORchester 8373 





SHOP EQUIPMENT FOR SALE 


TMMEDIATE DELIVERY—New steel 1 pares 
bins, hundreds in stock, set up, wrapped 
and cartoned for immediate delivery. We 
also have available new and used lockers, 
new benches, Parker vises, tool boxes. 
Black & Decker electric tools and grind- 
ers, Lyon tool toters, tool stands, paint 
storage cabinets, drawer files and hun- 
dreds of other items too numerous to 
mention. We ship everywhere. Write for 

‘In Stock’’ bulletins and tell us what 
items in particular you req 
quests cheerfully acknowledged. 
stock what we sell. Machinery 
Equipment Exchange, 3400 W. Fort St.. 
Oana 16, Mich. Telephone TAshmoo 
5-2310. 





PORTABLE LIGHTING unit 3KVA 
generators with instrument panel 
and starter. A $1,000 value for $295. 
Powered by 8% HP, 4 cylinder Her- 
cules motor. Output sufficient for 
30 100-watt lamps. Weight 800 
pounds, Ideal for hunting and fish- 
ing lodges, or car lots where electric 
power not available. Picture and 
further details on request. 


GENERAL TRUCK 


COMPANY, INC. 


426 W. Morehead Street 
Charlotte, N. C. 





FOR SALE—Bear frame machine, chief 
frame machine, wheel straightener, wheel 
balancer, all types auto body equipment. 
One year old. Also fenders, grills, midgs. 
and body parts for late model car. Jor- 
dan Auto Body, Inc., 1003 E. High Street, 
Jefferson City, Missourt 


MODEL FHD CLAYBORNE dynamom- 
eters, especially designed for live testing 
Ford V-8 engines. $1,000 each f.o.b. New 
Orleans, La. Motor Rebuilders, Inc., 
Box 239, Arabi, La. 


ACCESSORIES FOR SALE 


AUTO SEAT COVERS SPECIALIST. Cus- 
tom built to order. Any year car. Cata- 
logue and materials sent on request. Dis- 
tinguished creations over 20 years, Also: 
oe, leatherettes, mats, fabrics. Bos- 

Big Buck Products Co., 278 Cam- 
= Street. Boston, Mass, 


MISCELLANEOUS 
GOLD MEDAL MIMEOGRAPHING — Im- 


proves customer follow-up. Specializing, 
letters, 1c government postcards. High 
quality. Low prices. MACKIE, 81 Dales, 
Jersey City 6, New Jersey. 

ENGINE REBUILDING — Crankshaft 
grinding and  metalizing. John P. 
Hughes Motor Co., Inc., 300 Commerce, 
St. Lynchburg, Virginia. 

WANTED — New or used clothes lockers, 
12” x 12” x 6’ high. Dunham Motors 
Corp., Box 55A, Charleston, 8. Car. 





Regulation W 
Purchasers Statement 


New and Used Cars 


In accordance with new Reg. W. Consumers 
Instalment Credit regulation, all buyers of 
new and used cars should sign up a REC- 
ORD OF INSTALMENT SALE form. (See 
Sec. 6, Par. c.). We have these new forms 
in stock for immediate shipment. 80 in 
pad. Price—1 pad, $1; 5 pads, $4; 10 pads, 
$7.50. Send your order today. Guaranteed 
100% satisfactory. Immediate shipment. 
Air mail reaches us overnight. Send order 
to— 


FRANK D. JACKSON 


906 Central St. Kansas City, Missouri 








A BEAUTIFUL portable office for 
your used car lot. New 28’ drop 
frame trailer equipped with fluores- 
cent lighting, exhaust ventilation 
system, front and rear landing 
jacks, insulated walls and ceiling. 
Cool in summer, easily heated in 
winter. Cost approximately $5,000. 
Will sell for $2,250 or less. Rims, 
tires and tubes. $2,000. Picture on 
request. 


GENERAL TRUCK 


COMPANY, INC. 


426 W. Morehead Street 
Charlotte, N. C. 




































































AUCTION SA 


(DEALERS ONLY) 


100 TRUCKS and CARS 


Sept. 11, 1948, at 12 Noon 
2501 CHAMPA STREET 
DENVER, COLORADO 











10 1% to83 Ton Dodge Trucks "46 to '47 models 
6 1% to 3% Ton Diamond T Trucks "45 to °47 
8 1% to2 Ton Chevrolet Trucks "46 to ’48 ” 
6 1% Ton Ford Trucks "41 to '47 " 
10 % to5 Ton International Trucks 41 to 48 .. 
2 1% Ton G.M.C. (new) Trucks 
1 2 Ton Chevrolet Truck (new) 
12 1% Ton Stadebaker Trucks "46 to °47 ” 
17 Plymouth Passenger Cars '46 to ’47 o 
il Ford Passenger Cars "46 to '47 a 
9 Chevrolet Passenger Cars °46 to ’47 
8 Buick Passenger Cars "46 to °47 » 
5 Passenger Cars "46 to °47 Y 


All of these cars are body-styled. 

All cars and trucks will be guaranteed to be in A-1 shape 
unless otherwise stated at the sale on the older models, such as 
*41 and ’42 models. All are invited to this sale. If you buy we will 
finance for one-third down, up on approved credit and 18 months 
= the balance. Dealers will floor plan for 90 days with 20% 

own. 

If you plan to buy, a $100 cash deposit must be left with the 
Clerk of Sale to guarantee your purchases, to be returned at 
close of sale if no purchases are made. 


C. J. Herbertson, Owner 


2501 Champa Street, Place 
Denver, Colorado . 









Mr. Owens, Auctioneer 
Sept. 11, 1948, Date 
at 12 p.m. Noon 








DID YOU KNOW that each Friday, rain or shine, 
one of the largest and best automobile auctions in 
the world today is held at Joplin, Missouri, the Cross 
Roads of America, where the East meets the West? 
We also keep six buyers on the road at all times. If 
you have any new automobiles or new trucks for 
sale, contact Hi-Dollar Joe at Joplin, Missouri. He 
will have one of his men call upon you at an early 
date. We need new automobiles and trucks, lots 
them. We are not interested in anything except new 
merchandise. 


JOPLIN AUTOMOBILE 
AUCTION COMPANY 


1610 E. 7th Street JOPLIN, MISSOURI 





Phone 4600 





Attention 
CONKLIN AUTO AUCTIONS 
First Sale 


Tues), S@tember 7 — 1 P.M. Sharp 


CONKLIN ROAD BINGHAMTON, N. Y. 
(On Route 7, just outside city limits) 
Phone Binghamton 3-1151 


NEW SUBSCRIPTION ORDER 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [_] 
for which check is attached [[] or send bill (_] 
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“Philadelphia Prefers THE INQUIRER” is 


, Yi 
far more than a figure of speech. Today’s Vi 
Y ff 


data shows that THE INQUIRER is FIRST 7 Y/ tae 


Wh; UD Uhh UL 


in advertising linage... FIRST in adver- 


tising productivity ! 


‘NOW IN ITS 15TH CONSECUTIVE YEAR OF TOTAL ADVERTISING LEADERSHIP IN PHILADELPHIA 


Che Philadelphia Pnguirer 


_ Exclusive Advertising Representatives 


T. W. LORD, Empire State Building, N.Y.C. ROBERT R. BECK, 20 North Wacker Drive, Chicago GEORGE S. DIX, Penobscot Building, Detroit 
Longacre 5-5232 Andover 6270 Cadillac 6005 


West Coast Representatives: FITZPATRICK & CHAMBERLIN, 155 Montgomery St., San Francisco, Garfield 1-7946 * 448 S. Hill St., Los Angeles, Michigan 0578 








